MERCHANDISING MAGAZINE OF THE FEED INDUSTRY | 


» 
he - “a a 


“Good to the /ast drop” 


Recommend Platchfords 


CALF MEAL or CALF PELLETS 
TO YOUR CUSTOMERS... 


* 7 billion EXTRA pounds of milk is no easy goal. But 
no one doubts America’s determination or ability to do it! 

Help your customers do their share by recommending 
Blatchford’s Calf Meal or Calf Pellets . . . long noted for 
doing 2 jobs extraordinarily well: One — saving valuable 
milk ordinarily consumed by calves. Two — building well- 
developed future milk producers at low cost. 


ace: Get in touch with your distributor today .. . and write 
: 2; a for Dealer “Profit Sharing Plan” and FREE Gift Catalog. 
NATIONALLY ADVERTISED! BLATCHFORD CALF MEAL CO., WAUKEGAN, ILLINOIS 
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From Flour Mill 
To Feed Mill 


Built in 1869 the Oriental Milling Co., Manitowoc, Wis., 
plant has operated until recently as a flour mill. Recently they 
remodeled the entire plant into a modern feed mill. 


Shown at the top is the Strong-Scott Triple Action Dry 
Feed Mixer, the economical unit, mounted on ceiling for speed 
in operation. Also shown is our No. 50 double sacking hopper 
on ground feed bin at left of photo. 


Other Strong-Scott equipment installed were Pneumatic 
Blower System on Attrition Mill; Feeder, Scalper & Magnetic 
Separator; Hi-speed Elevator Cups; Strottco Belting; Clipper 
Cleaner, etc. 


If you want efficiency, economy and speed — 
better investigate our equipment. Particulars on 


request — no obligation incurred. 


Fverything for Every Mill, Elevator 


and Feed Plant 
-Scott STRONG 
‘The Strong- S ott Mfg Co. SCOTT 


Photograph Courtesy FRED H. CHASE, Representative 
Box 124 Oshkosh, Wis. Telephone 8187 
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“Merchandising is just as 
much of a scientitic 
problem as the chemistry 
of nutrition.” 
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For Service Plus 


Do Business With Us 


To Dealers and Jobbers 
© SOY BEAN OIL MEAL 
® LINSEED OIL MEAL 
© MALT SPROUTS 
© BREWERS GRAINS 
® MILK PRODUCTS 


Real Worth 16% Dairy Feed 
and other ingredients 


CARLOTS OUR SPECIALTY 


Wisconsin - Minnesota Distributors for 


Marblehead Mineral Feed 


Rowell Feed Supplies, Inc. 


Grain & Stock Exchange Bld’g 
Broadway 2726 MILWAUKEE 


ESTABLISHED 1892 


Jobbers of... 
Wheat Gnan 
Wheat Middlinga 
Rye Middlings 
Malt Sprouta 
newens Grains 
Linseed Meal 
Soybean Meal 
Oatfeed 


GRAIN AND STOCK EXCHANGE 


MILWAUKEE 


FRANKE GRAIN CO. 


FOR SATISFACTORY RESULTS 
IN EVERY BRANCH OF 

THE GRAIN BUSINESS 

TRADE WITH 


ARGILL 


INCORPORATED 


MINNEAPOLIS AND ALL 
PRINCIPAL TERMINAL MARKETS 


Special Attention Given To Barley 
And All Feed Grains Shipped To 


MILWAUKEE 


Read the Cargill Crop Bulletin 
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Super-duty 
Construction 


positive accuracy 


4-motions intermingling action that mixes with in- 
fallible exactness — every batch a uniform mix — 
at greatest capacity to the smallest alltold operating 
cost ... America’s newest development in mixing 
— the world’s bestbuilt Mixer. In use in today’s 
most modern mills . . . Made in several sizes — a 
capacity to suit every mill. 


Ask tor Catalog B-165 
S. HOWES CO., INC., Silver Creek, N. Y. 


| 
4 | | 
q 
| 
i 
1020A 
4 
| 
| 
4 
4 
@e5e 


Now! ARCADY Offers 


complete program 
for Feed Mixers... 


Backed by same 
famous 5-point 


Protection given 


with Arcady Feeds 


Listen, Feed Mixers! By using Arcady 35% Mixer for poultry, turkey, duck and 
other feeds as outlined in the Arcady Formula Book, you are going to be taken 
right into the Arcady family for 1942. You will benefit 100% from direct mail 
campaigns, advertising and merchandising aids. 


For valuable market news, listen to Arcady’s two outstanding authorities 
Jim Poole, WLS, Sunday, 11:45 A. M. CST 
Boss Johnston, WLW, Sunday, 11:45 A. M. EST 


ARCADY FARMS MILLING CoO. 
223 W. Jackson Blvd., Chicago, III. 


Let’s have the particulars about that complete 
program for Feed Mixers. 


Mail this coupon for full 
information to 


ARCADY 


Farms Milling Co. 
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DAVID K. STEENBERGH 
Publisher 


MERCHANDISING MAGAZINE OF THE FEED INDUSTRY 


DECEMBER, 


1941 


the year’s most successful 


Merchandising 


as selected by the feed bag 


INCE its inception The Feed 

Bag magazine has been striv- 

ing to impress its readers with 
the importance of feed store mer- 
chandising. Month by month and 
year after year the columns of this 
magazine have been reflecting the 
various merchandising programs 
employed by enterprising feed 
dealers throughout the nation. 

At the close of each year the 
most successful sales and service 
ideas of the past 12 months are 
carefully reviewed by members of 
The Feed Bag staff. In keeping with 
our credo that “Merchandising is 
just as much of a scientific problem 
as the chemistry of nutrition” we 
present what in our opinion are the 
10 best merchandising ideas of 1941. 
Clip them out for ready reference 
in planning your selling program 
for 1942. Perhaps you will find sev- 
eral ideas that you, too, can use to 
increase your sales for the coming 
year. 


EMPLOYMENT BUREAU 


With defense industries drawing so many 
young men from the rural areas the secur- 
ing of adequate farm help has become a 
major problem in some sections of the 
country. An enterprising Iowa dealer in a 
small community not served by a daily 
paper who started a farm employment bu- 
reau on a small scale has found it very 
popular with his customers. He keeps a 
card index of all persons in the community 
not regularly employed and is nearly al- 
ways able to dig up extra help for a farm- 
er in a pinch. He makes no charge for his 
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services and says he gets a big kick out of 
helping two parties at the same time. Dur- 
ing a rush period in the pea harvest this 
summer he was even able to secure sev- 
eral women who were willing to work in 
the fields for a few days. 


LADIES’ ROOM 


A few wise feed dealers have discovered 
that it pays to cater to the ladies as well 
as the men. A feed store in Indiana has 
fixed up a room exclusively for the ladies 
with a wash room and lounge facilities. 
Farm women often meet their husbands at 
the feed store when they have finished 
their shopping and the dealer says it is 
surprising how much modern farm women 
know about feeds. Many women have 
complete charge of the poultry which may 
be one of the reasons why this firm sells 
more poultry feeds than any of their com- 
petitors. 


HORSESHOE COURTS 

Pitching horseshoes is still a popular 
pastime in many rural areas. A feed firm 
in Minnesota maintains a horse shoe court 
near the feed mill every summer. Many 
customers play a game or two while wait- 
ing for their grinding or mixing and some 
of the real fans make special trips to the 
feed mill to participate in this sport. Lights 
are installed for night playing. Every fall 
the dealer runs a tournament to determine 
the best players in the community and 
awards prizes to the winners. 


UNIQUE SEED DISPLAY 


A seed display with a patriotic theme 
recently drew considerable attention to the 
windows of a New England dealer. A map 
of the United States was outlined on a 
false floor installed so that it sloped to- 
ward the front of the window. The various 
states were then filled in on the map with 
colored seeds and across the map formed 
in red, white and blue seeds was the title 


“God Bless America’. Specialty painted 
backgrounds contrasted the condition of 
the American farmer pursuing his vocation 
in a land of peace and that of the Euro- 
pean farmer with his fields despoiled by 
war. 


FEED LIBRARY 


Realizing that farmers of today are vital- 
ly interested in the art of feeding a Penn- 
sylvania dealer, who has made a practice 
of keeping well posted on new develop- 
ments in his field, started loaning various 
feed bulletins and literature to his custom- 
ers. He found such a demand for this in- 
formation especially among the younger 
farmers that he has now installed a regular 
library in his office where patrons may 
borrow books, pamphlets and all sorts of 
educational material. 


THANKSGIVING TREAT 


November is Thanksgiving time and 
Thanksgiving means roast turkey and cran- 
berries. A Wisconsin dealer takes advan- 
tage of this fact and for a number of years 


. has purchased a large barrel of the popu- 


lar red berries. He packages them in spe- 
cial bags which are imprinted with his 
name and a friendly message on the spirit 
of Thanksgiving. For several weeks before 
the holiday he gives a bag of cranberries 
to every customer making a purchase at 
his feed store. The idea has proved very 
popular and always results in a big rush 
of business the first few weeks in No- 
vember. 


PRIZE NAMES 


A mid-west feed dealer hit upon an idea 
for getting customers to examine merchan- 
dise on display in his window and at the 
same time build up good will by giving 
away $1.00 in trade weekly to people 
whose names were posted in his display 


(Continued on Page Sixty-two) 
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Congratulations to the New 


Sargent Feed Distributor 
STANDARD SEED Madison, Wis. 
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adds more profits for 


dealers 


More feeders than ever before are balancing grain rations 
Investigate the fine profits with minerals and proteins, to step-up pork production. 
YOU can make with Minral 


Meat Meal. Write today 2d Minral Meat Meal is practically “tailor made” for this 


for our interesting dealer situation, because it — 


profit proposition. — Feeds twice as far as tankage 
— Costs less than average mineral prices 


“Over half a century of quality” — and it pays dealers a Handsome Profit, sells in big volume, 
Des Moines, Iowa and is a steady repeater all year long. 
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HAT manner of uncovered 

wealih lies in the rich soil 

of rural America? How 
great are the needs of nearly seven 
million farmers in the mighty pro- 
gram of mechanization in the 
homes, the premises and the fields? 
In what manner can the farmer 
earn the higher incomes required 
to modernize his house, put a good 
car and motor truck at his family’s 
disposal, a big tractor and other 
high speed equipment in use to 
pay for the things he eagerly wants 
and urgently needs? 

The writer found the answer to 
these interesting and significant 
questions in the village of Churu- 
busco, Ind., as exemplified in the 
methods employed by the Churu- 
busco Grain & Coal Co., and Churu- 
busco Hatchery, both owned and 
operated by Orlo McCoy, his son 
Harold, and C. E. Liechty. 

The success and solid growth of 
this combined enterprise, of which 
each unit has its own complete 
grinding and feed mixing equip- 
ment, is based primarily on diversi- 
fication plus a definite program for 
creating higher volume by develop- 
ing latent sales through sound mer- 
chandising methods. 

“There is no deep secret about 
this," Harold McCoy declared in 
discussing the firm's business prac- 
tices. “We first took into account 
that we are in and catering to a 
ten billion dollar industry—agricul- 
ture. Let's analyze it realistically. 
Farmers are determined to modern- 
ize their homes and mechanize their 
farms. Their desires are limited only 
by their buying power. By and 
large they are spending most of 
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offers feed dealers many 
opportunities for profit 


their annual income for these prac. 


tical needs. 


‘“These incontrovertible facts 
demonstrate how vast the farm 
market now is. Through the bound- 
less publicity which has emanated 
from governmental agencies and 
huge advertising campaigns in 
every known media designed to in. 
form, educate and sell new labor- 
saving machines, progressive farm- 
ers now clearly recognize thai their 
annual income can be materially 


increased by employing scientific 
feeding practices. Herein was our 
opportunity to capitalize upon and 
share in the increasing volume by 
equipping ourselves properly to 
process their grains and to supply 
the necessary feeds and concen- 
trates required by this higher profit 
program. 

As a result of this pre-analyzation 
of potential markets and guiding 
our selling plans accordingly, the 
business that was a very small 
hatchery in 1935 now includes a 
completely equipped feed grinding 
department, an enlarged hatchery 
with 1941 sales of 150,000 chicks to 
June 1, a modern implement and 
tractor department, stocks of brood- 


BY ANALYZING potential 
markets and mapping out sell- 
ing plans according!y the own- 
ers of this modern hatchery and 
feed plant have built up a 
thriving business. Picture at 
upper right shows feed store 
and hatchery. Building on the 
left is the grinding and mixing 
department. Note the tractor, 
laying house and poultry 
equipment on display. Lower 
photo is exterior view of ele- 
vator and coa! yard. Center, 
Harold McCoy. 


ers, feeding equipment, accessories, 
feed, seeds and other supplies. 
“Each one of these products while 
affording a fair profit itself also in- 
creases the volume of feed and 
grinding sales from year to year,” 
McCoy pointed out. “Take the 
ready-built laying houses, for ex- 
ample. Since taking on this line we 
have sold 75 of these major units. 
This means more eggs, more profit 
for the farmer and—we sell more 


_ feed, get more custom grinding 


without essentially increasing sell- 
ing costs at all. One sale just natur- 
ally leads to another.” 

From the earnings of this diversi- 
fied program the company purchas- 
ed a grain elevator located across 
town with convenient railroad sid- 
ing facilities. In addition to han- 
dling coal and buying and selling 
grain, a complete grinding and mix- 
ing department is in operation — 
managed separately from the down 
town establishment. The elevator 
is operated as the Churubusco 


(Continued on Page Sixty-four) 
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NGE, Manager 


ERS COOPERATIVE ELEVATOR co. 
EN, IOWA 


HUBBARD MILLING CO. 
MANKATO, MINN. 


GENTLEMEN: 


We have been in the feed business seven years. The start 
was made from nothing. Our feed business this past year 
amounted to $40,000. We put through our mill the past year 
210,000 bushels of grain. Seven years ago we operated a 
grain-elevator business with a little feed for accommodation. 
Today we are in a rushing feed business with an elevator for 
accommodation. 


There are two reasons for this change. First, strictly grain farm- 
ing shifted to the more diversified livestock and poultry type 
of farming. Second, we had a feed program that was right Left above is Mr. Grange at the door of the 
for our trade and for us, and most of all our program has the Farmers Co-operative Elevator Company of 


ability to stay with us and our trade because it is profitable Ruthven, Iowa. Shown also is a general 
to all parties affected by it. 


view of the elevator and feed mill. 

We want to thank you for the many helps, services, and the 

sound guidance you have so freely given during these past 

seven years. We are more sold on our Hubbard program today The HUBBARD SUNSHINE Way is the way to 

than ever before. greater profits and a secure business built upon 

Very truly yours, your own brand of feeds. Some territories are 

still open. Write for complete information on 

FARMERS CO-OPERATIVE how you can build a thriving feed business. 
ELEVATOR COMPANY 


F 8 GRANGE THE HUBBARD 


SUNSHINE WAY : 


Milling Co. 


EASTERN BRANCH 410 ELEVENTH STREET, AMBRIDGE, PA 
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THE FEED INDUSTRY The decision as to whether our country must 
VOLUNTEERS engage in war or could remain at peace was 

taken from us on December 7. Japan ruthlessly 
attacked our property, our army and navy and our people. We are now 


definitely at war for self-protection and for the preservation of our democracy 
and our American way of life. 


These are the things which we hold most dear and they are certainly worth 
fighting for. There is no real American who is not now solidly behind President 
Roosevelt and this is fortunate because it will take the united effort of every 
citizen to achieve the final victory. We will all be called upon to abandon 
many of our normal pleasures and practices and to make many sacrifices in 
behalf of our nationally prescribed objective. 


Toward this end, every member of the feed industry is ready to do his duty. 
We are well organized in state and national associations. We have long been 
told that “food will win the war” and we are fully prepared to help our cus- 
tomers turn feed into food with strictest economy and in ever increasing 
volume. 


There will be no war profiteering in the feed industry. Normal profits, which 
have never been large, will prevail and if necessary we will be found willing 
to forego all profit until the victory is won. 


The highest quality standards, based on the premise that results determine 
value, will be maintained for all feeds. There will be no substitution of inferior 
ingredients and the total of years of both private and publicly financed re- 
search in animal nutrition will be fully utilized in building every feed for maxi- 
mum production. 


Mr. President: Every feed man herewith volunteers his services in behalf 
of the nation. We will try to anticipate your évery requirement and at the 
same time will stand by for your further orders. 


The United States and our Allies must and shall be victorious. We must 
crush dictatorship and protect the rights of all free men for all time to come. 
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Mineral 


N advising his customers, the 

feed dealer should remember 

that success in the feeding of 
livestock and poultry depends on 
providing a ration balanced to pro- 
duce the definite results desired of 
the particular animals being fed. 
In making up a ration, three phases 
in the life of the animal require con- 
sideration. These phases are first, 
growth; second, maintenance of 
weight; and third, the production of 
the actual commodity (such as 
meat, milk, wool, eggs, etc.). 

Growing animals are increasing 
in size and developing the organs 
vital to life. A proper ration for 
such animals is one that will pro- 
mote cell building of all the various 
kinds of body tissue. 

After full development of all body 
organs has been attained, the ani- 
mal may then, if desired, be fed a 
so called maintenance ration to 
keep tissues adequately repaired 
without either gaining or losing in 
weight. 

In the case of animals intended 
to produce some salable commodity 
such as meat, milk or wool, mere 
maintenance rations are not suffi- 
cient to take care of the added de- 
mand. When maintenance, growth 
and commodity production are all 
taking place at the same time, the 
feeding problem becomes addition- 
ally complex. Such a situation com- 
monly exists in meat animal feed- 
ing. 

A successful and economical so- 
lution of the various feed problems 
involved in the three major phases 
of animal life requires some concep- 
tion of the nature of food nutrients 
and the function which each has in 
animal nutrition. 

The important nutrients are: the 
carbohydrates, fats, proteins, min- 
erals and vitamins. Success in feed- 
ing animals depends upon the pro- 
vision of these nutrients in such pro- 
portions as best meet the demands 
of the animals to be fed. 

The chief functions of the carbo- 
hydrates and the fats are to provide 
heat and energy and to build fatty 
tissue in the animal body. Because 
of the last named function, this 


have definite function 
in animal nutrition 


group of nutrients is of great import- 
ance in fattening animals for mar- 
ket. 

The proteins play a vital part in 
building lean tissue, which in meat 
animals constitutes the bulk of the 
most valuable cuts. The proteins al- 
so have an important part in wool 
and milk making. Nerve tissues are 
also dependent upon protein for 
their development, and mainten- 
ance. 

The mineral part of the ration is 
essential to the very foundation of 


This article on mineral feeds was pre- 
pared by H. W. Lucks, manager, mineral 
feed department, The Smith Agricultural 
Chemical Co., Columbus, Ohio. Mr. Lucks 
offers a resume of the important factors 
a feed dealer should consider when dis- 
cussing minerals with his customers. 


the animal body, namely, the bones. 
The brain and nerve centers also 
require minerals for their develop- 
ment and proper functioning. With- 
out a good bone foundation, the 
super structure will collapse. There- 
fore, the maintenance of an ade- 
quate mineral supply is necessary 
for obvious reasons. 

Vitamins are highly essential in 
the ration, because of their function 
in inducing the assimilation of other 
nutrients. For example, animals de- 
prived of Vitamin D will show sym- 
tons of mineral deficiency in the ra- 
tion, even though the ration itself 
contains an ample supply of miner- 
als. On the other hand, vitamins 
without minerals in the ration will 
show the same effects in animals. 

It will be noted that minerals was 
listed as one of the five important 
nutrients because much has been 
said of certain mineral feeds by 
high pressure salesmen which never 
should have been said. Claims 
have been made which could not 
be verified by feeding practice. It 
is to be hoped that the feed dealer 
and animal feeder will look upon 


minerals in the light of their true 
function in animal nutrition. A min- 
eral feed should never be accepted 
for anything other than a food nu- 
trient and body conditioner. The 
mineral feed is not a cure for dis- 
ease or an eradicator of internal 
parasites, except to the degree 
which it helps to build up the ani- 
mal and make it more resistant to 
disease and parasites. 

Minerals in the proper amount 
are just as important in the ration 
as the other nutrients. Some rations 
need more minerals than others, 
depending upon the mineral analy- 
sis of the ration and upon the age 
and condition of the animals to be 
fed. 

In making up a mineral mixture 
for livestock, the most important ele- 
ments are calcium, phosphorus, 
iron, copper, iodine, sodium and 
chlorine. Other ingredients such as 
sulphur, epsom salts, charcoal, man- 
ganese, petroleum, etc., are added 
to make a complete mineral mix- 
ture. Each has a specific duty to 
perform, either regulatory or to 
meet certain deficiencies which oc- 
cur in the ordinary diet. 

Calcium is fundamental to bone 
structure and growth. Its presence 
in the ration is absolutely necessary 
for the proper growth and develop- 
ment of the animal body. While 
some rations contain more calcium 
than others, most rations are defi- 
cient in this important element and 
it must be added by way of an ade- 
quate mineral supplement. 

A phosphorus deficiency in the 
ration results in depraved appe- 
tites, stiffness of the joints, and a 
malformation of the bones in the 
skeleton. There is also danger of 
failure on the part of females to 
come in heat regularly when the 
ration is deficient in phosphorus. 

Iron and copper in the ration 
combine to build up the red cor- 


(Continued on Page Sixty-five) 
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Eggs that hatch 
pay the premiums 


Vitamin-fortified feeds 
improve hatchability 


High hatchability—that’s the goal of all poultrymen with breed- 
ing flocks and of hatcherymen as they produce for National 
Defense! Eggs that hatch pay the premiums to both. 


For high hatchability, Vitamins A and D are essential in the 
breeding mash. 


For those who have sufficient natural sources of Viola A in 
their feed formulas, Squibb offers D-SEC, a dry form 's£_Vita- 
min D. Tests show that D-SEC is as effective as cod liver oil in 
supplying Vitamin D—so essential to the utilization of minerals 
for good shell texture, hard shells, and, therefore, hatchability. 


D-SEC saves you money. It is easy to handle, easy to mix—dis- 
perses evenly and is unaffected by cold weather. D-SEC is light 
in weight—saves in freight costs and handling, reduces storage 
space. It is offered in two different potencies: 450,000 and 
900,000 A.O.A.C. chick units per Ib. 


Where both Vitamins A and D 
are required—choose EXADOL! 


Squibb continues to offer EXADOL*—high potency Vitamin A 
and D oil. Exadol gives excellent results every step of the way. 
Its Vitamin A helps hens build up vigor and good health for 
the production of fertile eggs. Its Vitamin D content enables 
birds to make good use of the minerals in the ration, so im- 
portant to good shell texture, strong shells and hatchability. 


Exadol is guaranteed to contain 3,000 (or more) Vitamin A, 
U.S.P. XI units, and 400 (or more) Vitamin D, A.O.A.C. chick 
units per gram. 


Write today for prices and full facts about both D-SEC and 
EXADOL. Address Dept. FB-12, E. R. Squibb & Sons, Vet- 
erinary and Animal Feeding Products Division, 745 Fifth 
Avenue, New York City. 

%* A trademark of E. R. Squibb & Sons 


EASTERN SALES AGENTS: 
ATKINS & DURBROW, iInc., 165 John Street, New York 
Branch Offices: 

Boston Chicago Minneapolis Kansas City Omaha 
PACIFIC COAST SALES AGENTS: 

WM. H. FLOYD & COMPANY CARL F. MILLER & CO., Inc. 


1206 Maple Avenue 1217 Sixth Avenue South 
Los Angeles, California Seattie, Washington 
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ILLIAM LIEBLANG of Am- 

ityville, Long Island, N. Y., 

knew all along that a cash 
business featuring packaged goods 
was a profitable one. He had had 
this “bug” in his mind for a long 
time, ever since he started in the 
feed business back in 1917. 

Mr. Lieblang saw the changing 
trend in the feed business and he 
was the first in this section to sense 
the importance of small orders and 
selling over the counter. To do this 
kind of business, he knew too that 
he had to have a good location, so 
in 1921 he moved to the main street 
of the town. 

In the last 20 years and more par- 
ticularly in the last decade “back- 
yard gardeners”, a term which Mr. 
Lieblang uses to include those 
who raise chickens or have a cow 
in their backyards, have come into 
his store in droves. This has amount- 
ed to a most profitable cash busi- 
ness and he now admits that he 
would never go back to the other 
type of merchandising. 

His store is one of the most im- 
posing structures on Broadway. It 
faces the square and is entered by 
going up a couple of steps and 
down a walk of about 15 feet flank- 
ed on both sides by large display 


featuring packaged goods 
does profitable business 


windows. Since he draws his trade 
from the street the owner and his 
attractive daughter Katherine see to 
it that these windows are well 
dressed and they feature feed pro- 
ducts that are being used extensive- 
ly at that season. When it is baby 
chick time they put in a special 
window and have it arranged so 
that the chickens are allowed to 
run loose. Since the chicks are 
moving about they sell themselves 
as everyone knows there is nothing 
like animation to attract attention. 

In the store there are counters 
down each side of the store with 
the smaller items to the front. At- 
tractively displayed on tables in 
the center of the floor are more 
things to bring added sales. Insecti- 
cides are stacked in pyramids with 
large signs sometimes showing a 
special price to move this type of 
stock. When the items are quite 
small, bins are used to keep them 
separated and the prices are plain- 
ly posted. 

A cash feed business featuring 
packaged goods requires a large 
volume to make it profitable. Mr. 
Lieblang realized this and that is 
why he moved to the main street 
and got on the side where there 
was heavy pedestrian traffic. A 
point in his favor is that a large 
percentage of the Amityville resi- 
dents work in New York and gar- 
den or raise chickens as a hobby. 
This affords them recreation from 
long hours in offices high atop some 
Gotham skyscraper. 

The advantages are numerous. 
Mr. Lieblang and his daughter are 
able to wait on the trade for there 
are few heavy items to be sold. The 
firm makes deliveries in a small 
pick-up truck which reduces over- 


A FIRM believer in selling feed 
for cash is William Lieblang, 
Amityville, N. Y., shown here 
checking over the day's busi- 
ness with his daughter, Cath- 
erine, 


load and entirely removes the ne- 
cessity of maintaining several 
heavy trucks. As practically all of 
the sales are cash bookkeeping 
costs are kept to a minimum and 
credit worries are nil. 

Mr. Lieblang knows the feed busi- 
ness from the bottom up and today 
his is one of the most popular feed 
concerns on the island. He has had 
his experience in selling feed on 
credit and he went through some 
gruelling times because of difficul- 
ties in collecting past due accounts 
But he saw what was coming and 
prepared his business to keep 
abreast of the times. 

Mr. Lieblang has been operating 
on this basis long enough now so 
that his customers seldom think of 
asking for credit. He contends that 
cash is better than credit for he is 
able to sell for less and have more 
peace of mind. At first it was quite 
difficult to tell some of the reliable 
customers that everything was go- 
ing to be sold for cash. No one can 
realize the magnitude of this prob- 
lem more than one who knows the 
type of people who live on Long Is- 
land. The changeover was gradual, 
but today the business is solid and 
Mr. Lieblang has them converted to 
his sales plan. 

While not all of this dealer's cus- 
tomers are in the six figure income 
brackets, there are some who are. 
Students of economics know that 
the hardest bill to collect is a small 
one from a rich person. It is not 
that these people have any idea of 
beating the merchant but small 
amounts do not attract them to pay- 
ing. As an example say a man 
makes $50,000 a year and he gets 
a bill for $20 or $30. To the debtor 
this bill perhaps is mere “chicken 
feed”. Instead of writing out. a 
check and mailing it upon receipt 
of the bill he thinks that he'll wait 
until if gets a little larger or else 
drop in and pay the amount in per- 


(Continued on Page Fifty-eight) 
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Lower Peninsula of Michigan. 
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In the 
Central West 


— 


Poultry feeders all over the country will soon 
be preparing for their 1942 chicks. With the 
present insistent demand for more eggs, 
they’ll be starting early. And this year they 
are going to demand a proved starting and 
growing feed like Larro or Gold Medal 
“Farm-tested” Chick Builder for the first 12 
weeks of growth—a feed they know they can 
depend on to help them grow productive 
pullets, quickly and economically. 


The Productive Pullet Plan, developed at 
Larro Research Farm, is a sales booster, too! 
It gives your feeders a definite, thoroughly 
tested feeding program AND IT BRINGS 


Gold Medal Feeds are sold in the Central West from 
Minnesota and Wisconsin south to Texas. 


Larro Feeds are sold in the East, including Ohio and the 


Farmvfested” is a registered trade mark of General Mills, Inc. 


In the East 


THEM BACK FOR LARRO AND GOLD © 
MEDAL EGG MASH AFTER THE 12TH 
WEEK. That means they’ll be year round 
customers. 


Larro and Gold Medal Chick Builder will be 


advertised strongly from December to May— 
take advantage of the profit-making franchise 


possibilities now! If you are located in the 


Central West write WASHBURN CROSBY - 


COMPANY, MINNEAPOLIS OR KAN- 


SAS CITY. Eastern dealers can get complete | : 


information from LARROWE MILLING 
COMPANY, DETROIT, MICH., about a 
Larro dealership. 


-“Farm-tested” 
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I cant afford to dypend on 
tested and proved Vilamin 
Aand D source in my feeds. 


REG.U.S.PAT.OFF. 


Ever since ‘‘Nopco’’* supplied the first chick-tested, 
standardized Vitamin A and D oil 14 years ago, 
thousands of feed men have come to rely on 
““Nopco”’ oils for dependable Vitamin A and D 
protection. There’s a reason: 


Year in and year out, feeders have enjoyed suc- 
cessful results with ““Nopco”’ oils. They have 
found through years of experience that the higher 


VITAMIN A & D OILS 


quality of ““Nopco” oils means higher quality in 
feeds—and that means better poultry and egg 
production. 


You can enjoy the dependability, the performance 
and the economy of *‘Nopco’’ Vitamin A and D oils 
today. They're blended and standardized at the 
ideal vitamin potencies to meet every feed mixing 
requirement. 


THE NEW “NOPCO” LINE OFFERS YOU THESE SIX BIG BENEFITS 


a You can select the exact oil which best suits your market 
requirements and your purse—from one complete line of 
oils sold by one reliable supplier. 


2 You can cut feed costs without sacrificing high quality of 
" ingredients or successful results. 


3 You can now get a good reliable “NOPCO” oil at an at- 

" tractive price which will help you avoid an unwilling 
switch to other oils which offer lower prices—but not 
“NOPCO's” background of 14 years of successful results 
in feeds. 


& You can enjoy a feeding oil which is not just a “fish oil” 

" —pbut a scientific blend of Vitamin A and D oils of 
true “NOPCO-Quality’— manufactured and tested by 
“NOPCO's” exacting standards. 


5 You can enjoy the benefits of “NOPCO” experience— 

= “NOPCO” nutritional and sales services—"NOPCO” de- 
pendability—and at the same time meet every requirement 
of changing feed and oil market conditions. 


e You can enjoy the added selling boost given to your feeds 
® by “NOPCO’s” national advertising to poultry and turkey 
raisers—no matter which fine “NOPCO” oil you use. 


Take my advice and switch 
WOPCO' Vitamin Aand Dolls. 
theyre backed by /4- years 
Of successful results. 


BOSTON ® CEDARTOWN, GA. HARRISON, N. J. CHICAGO LOS ANGELES 
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USSELL, Ill., is nestled in the 

heart of the fertile farming reg- 

ion near the Wisconsin border. 
The town itself is scarcely more 
than a cross roads yet it is here that 
one of the most enterprising feed 
businesses in northern Illinois is 
located. 

There are a number of other larg- 
er towns and cities near by and 
since Russell offers few induce- 
ments as a trading center, one 
might well wonder how the Russell 
Feed & Supply Co. manages to 
dispose of nearly 200 tons of feed 
per month. 

Like so many other instances of 
business success the answer is no 
deep mystery but rather the result 
of good merchandising and skillful 
management as employed by Ken 
Bain and Winfred Howard. 

Stocky, robust Ken Bain was still 
in his “teens” when he started his 
business career in this same feed 
mill which was then operated by 
William Murrie. This sturdy farm 
lad who was born and raised near 
Russell possessed not only an af- 
fable personality but also a desire 
to learn and a will to succeed. 


He read all the feed literature 
that he could lay his hands on, he 
pumped the salesmen, asked in- 
numerable questions and carefully 
scanned the trade journals. He took 
advantage of every opportunity to 
obtain information and advice but 
chafed at his inability to put many 
of his newly acquired theories into 
effect. The mill owner, a man of the 
old school, scoffed at many of the 
new-fangled ideas proposed by 
young Bain and while he did allow 
him to put some innovations into 
practice, dismissed the bulk of them 
with a peremptory shrug. 

For nearly 15 years Ken Bain 
kept assimilating information, mak- 
ing friends and mulling over his 
own plans and theories for improv- 
ing the feed business. Meanwhile 
his efforts had not gone unnoticed 
and when a nationally known feed 
manufacturer offered him a position 
as salesman he promptly accepted. 
Although he had not lost sight of his 
ultimate goal of owning and oper- 
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plus good merchandising 
are success factors here 


ating a feed plant he jumped at the 
opportunity to broaden his field of 
knowledge in the ever growing 
feed industry. 

Mr. Bain was well on his way to 
becoming a top-notch salesman 
when, while making a business call 
on his old employer the latter offer- 
ed to sell him his business. On vari- 
ous occasions in the past Mr. Bain 
had broached this subject but had 
never received a very enthusiastic 
response. But here was his chance. 
He scurried around, enlisted two 
partners and less than three months 
after he left the feed mill at Russell 
he was back as manager and part 
owner. One of his partners, Win- 
fred Howard, who was formerly in 
the dairy business in Chicago, im- 
mediately joined him as an active 
member of the firm. The other part- 
ner, Robert Gillings, although he 
has a financial interest in the busi- 
ness preferred not to take an active 
part in its operation and retained 
his position with the county high- 
way commission. 

This was in September 1939 and 
under Mr. Bain’s guidance things 
began to hum. He soon demon- 
strated that his ideas were not only 
practical but profitable and the 
very first year, the new firm did 
twice the volume of the previous 
year. Not only that, but noting the 
big business boom and rather re- 
gretting his bargain, the former 
owner offered to buy back the busi- 


BUSINESS is booming at the 
Russell Feed & Supply Co. 
largely due to the modern mer- 
chandising methods employed 
by the progressive manage- 
ment. Upper photo shows Ken 
Bain at the Haynes mixer, fill- 
ing a bag of feed. Center pic- 
ture shows Winfred Howard 
and Mr. Bain behind the 
counter in the well stocked, 
neatly arranged feed store. 
Lower photo is an exterior view 
of a portion of the plant. 


ness at a price that would have 
resulted in a handsome profit to the 
three partners. The other two left 
the decision up to Mr. Bain and one 
can easily understand why his an- 
swer was in the negative. One of 
his first moves was to launch a per- 
sonal solicitation of all of the im- 
portant feeders in the community. 
He was particularly well suited for 
this job not only because of his 
wide acquaintance with farmers, 
stockmen, and poultry raisers but 
also because of his intimate knowl- 
edge of feeds and feeding prob- 
lems. It was here that the young 


(Continued on Page Fifty-six) 
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-“‘LET’S TALK ABOUT 
BORDEN’S VITAMIN D 


AND MY WHEY SOLUBLES” 


SAYS ELSIE, THE BORDEN COW 


Borden's Vitamin D from the briny deep —the natural 
Vitamin D all Poultrymen know. Borden's Vitamin D 
comes in a dry product that also contains dried whey 
solubles and milk by-products. It is easy to handle 
winter or summer, easy to measure, safe and convenient 
to store; best of all, it is easy to mix this chick-tested 


A.O.A.C. natural Vitamin D. 


“CONCENTRATING susiness” 


In every pound of Borden Vitamin D products, are con- 
tained in concentrated form, factors of special nutritive 
value derived from milk—which aid Growth, Hatchability 


and Egg Production. 


DRIED WHEY SOLUBLES 


is the product resulting from the removal 
of albumen and the partial removal of 
milk sugar from clean sound whey, to 
which no foreign substances have been 
added except such as are necessary 
in the manufacture of milk sugar. 
That means concentration of the impor- 
tant water soluble factors found in milk. 


Borden's Vitamin D in 
dry product form contain- 
ing Dried Whey Solubles 
and Milk By-Products 
is brought to Poultrymen 
when the Feed Manu- 
facturer uses FLAYDRY 
D and RATION-AYD. | 


Write today for full information 


GROWTH HATCHABILITY EGG PRODUCTION 


350 MADISON AVE, « NEW. YORK,N. Y. 


Concentrators of Milk Solids —- Manufacturers 
_ of Vitamin A and Vitamin D Concentrates 


Pennsylvania Feed 
Men Hold Meeting 


The annual fall meeting and banquet of 
the Southeastern Pennsylvania Feed Mer- 
chants’ association was held Nov. 12 at 
Valley Forge hotel, Norristown, Pa. 

Speakers at the afternoon session in- 
cluded Louis F. Thompson, secretary of the 
Eastern Federation of Feed Merchants who 
spoke on wage and hour developments 
and Austin W. Carpenter, president of the 
Eastern federation who discussed problems 
of the feed industry. 

George Pusey, Passmore Supply Co., of 
Avondale and Whitmoyer Laboratories, Inc., 
of Myerstown, Pa., were elected as new 
members. 

John V. Nolan, Malvern, president of the 
association presided as toastmaster at the 
banquet in the evening at which Dr. 
Charles S. Swope, president of the West 
Chester State Teachers college was the 
main speaker. Other entertainment includ- 
ed an act by a noted magician and distri- 
bution of a number of gift awards. 

Officers of the association are John V. 
Nolan, Malvern, president; Clarence Kratz, 
Schwenkville, vice president; S. Logan 
Shanaman, Jr., Honey Brook, secretary- 
treasurer; and Harlow C. Simpson, Norris- 
town, assistant secretary. 


Arcady Farms Has 
New Radio Program 


Of interest to farmers and feed men is 
the announcement of a new radio program 
featuring Boss Johnston, one of the mid- 
west's most widely known farmers. The 
program is sponsored by the Arcady Farms 
Milling Co., Chicago, and can be heard 
Sundays at 11:45 am. EST from station 
WLW, Cincinnati. 

Boss Johnston, now in his early 60's has 
been a farmer all his life and for the past 
16 years has been associated with WLW 
as a radio personality and market special- 
ist. He was formerly an extension speaker 
for Purdue university and his years of 
farming and cattle raising have given him 
a wealth of information from which to talk. 

The program itself is devoted to a 
resume of the Cincinnati, Chicago, Indian- 
apolis and Louisville livestock markets for 
the preceding week with a forecast of 
trends in the week to come. It also includes 
a resume and forecast on the general poul- 
try market. Bob Freed, announcer, will 
assist Boss Johnston on his program. 

@ STANDARD MILLING CO., Atlanta, Ga., 
has recently completed construction of a 
new feed plant and scratch mill to replace 
the plant which was destroyed by fire last 
year. 

@ McCABE BROS., Minneapolis, Minn., 
have leased the Lehigh Valley Co. storage 
tanks at Superior, Wis. The tanks which 
are being remodeled for storage of grain 
are 250 feet in diameter. These have been 
partitioned into units and a special receiv- 
ing leg with two car shovels was installed 
in addition to other mechanical equipment. 
The T. E. Ibberson Co., Minneapolis, had 
the contract. 
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Actiuity 


HERE'S never a “dead” season 

in the life of Joe S. Noel oper- 

ating The Old Mill in Lee's 
Summit, Mo. Starting in 1919 with 
the purchase of an old flour mill 
and using a limited capital Mr. Noel 
has increased that small capital to 
a $30,000 revolving fund. For sev- 
eral years he ran along grinding, 
mixing and selling feed to the live 
stock owners and poultry men of 
his community until he discovered 
there were “quiet’’ seasons in the 
feed business and decided to do 
something about it. Now, while 
he sells feed the year round as 
always he has added a distinct 
specialty for each season of the 
year. There’s no time for checker- 
playing in Joe's office. Both he and 
his employees are kept on their 
toes preparing for the coming sea- 
son's demands. 

The seasonal selling program is 
divided as follows: Spring — seed 
corn; Fall — lespedeza seed; Winter 
— coal; Summer — buy and sell 
wheat and other grains. All seasons 
— feed and feed concentrates. 


During the winter months em- 
ployees are kept busy sorting and 
grading the seed corn for spring 
selling. This is purchased in the fall 
and early winter months. Starting 
with a sale of three hundred bush- 
els of seed corn eight years ago 
this business has increased to a 
volume of nearly 10,000 bushels a 
year. Mr. Noel attributes this in- 
crease to his iron clad guarantee of 
absolute satisfaction to the pur- 
chaser. He keeps a man in the 
field during the winter months tak- 
ing orders for spring delivery. 
Should any purchaser feel that the 
seed corn delivered was not satis- 
factory, Mr. Noel just rings up “No 
Sale”. It is this policy of satisfaction 
in every deal that has built up con- 
fidence to such a point that now 
many planters do not even inspect 
their seed corn when it is delivered. 


During the fall special emphasis 
is placed on lespedeza seed. Re- 
cently Mr. Noel purchased 1200 
acres of lespedeza which is being 
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for each season of the year 
booms business for joe noel 


harvested and threshed. This seed 
will be ready for sowing by the 
time fall seeding starts. A new 
building is nearing completion to 
house a large fanning mill to clean 
this seed as well as the other 
grains. Selling this seed keeps 
profits rolling until the feed and 
coal business is in full swing during 
the winter season. In winter when 
pastures are at their lowest ebb the 
feed business develops to its high- 
est peak. It is then that new ac- 
counts are added to the list of feed 
buyers. 

Mr. Noel specializes on Murphy 
concentrates and whenever a feed- 
er comes in who is not a customer 
for this product Mr. Noel gives him 
a little sales talk and sends him 
home with a one or two pound free 
sample. Mr. Noel points out that the 
concentrate is sold under a money- 
back guarantee and reports that 
about 50 per cent of the farmers re- 
ceiving samples return to try out 
larger quantities. Most of them are 
well pleased with the results and 
become regular customers he 
claims. This he believes is his best 
advertising medium and he works 
at it systematically. 

Other advertising mediums used 
are the local newspaper, calendars 
and movie slides. One year Mr. 
Noel contracted a sale for 30,000 
bushels of wheat at $2.60. He ad- 
vertised profusely that he would 
pay $2.50 a bushel for all wheat 
brought to him. Wheat was then 
selling for $2.40 but he still paid 
$2.50. Wheat went to $2.35 and 
down to $2.25 but he still paid $2.50. 
Farmers brought in their wheat 


THERE'S no time for checker 
playing at The Old Mill, Lee's 
Summit, Mo. Joe Noel's sea- 
sonal selling program keeps 
things humming here all year 
around. 


then returned with all their rela- 
tives’ wheat, but Joe paid off and 
made money. “Yet,” said Joe, “I 
never made a real friend or a good 
customer out of that deal. They all 
played me for a sucker”. 


Throughout this summer activity 
Mr. Noel sticks to one iron-clad 
rule which he has found avoids all 
controversy regarding the date of 
sale on purchased wheat. Some 
elevators credit the farmer with the 
price of the wheat the day it is de- 
livered at the elevator. Then if 
wheat goes up in price some farm- 
ers argue that they just wanted it 
stored. If wheat goes down after 
delivery they may argue that they 
wanted to sell it on delivery to the 
elevator. Joe notifies all and sundry 
that they may bring in their wheat 
any time they wish but that all 
wheat deliveries to him is still the 
farmer's wheat until he and the 
farmer agree on the price. Then 
and not until then is the sale con- 
sumated and Mr. Noel holds them 
to this ruling. 


Over his desk hangs a large sign 
proclaiming: “Terms Cash”. Some 
years ago Mr. Noel tried to do a 
strictly cash business only to find 
that many of his good accounts 
bought elsewhere because they did 
not always have the cash when 
they needed feed. Today about 50 
percent of the business is cash and 
the balance credit. He carries from 
$5000 to $8000 on his books at all 
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lo Manufacturers . . 
MILK SOLIDS and NATIONAL DEFENSE 


During the past several months the availability of milk solids has 
been a matter of no little concern to feed manufacturers. Some are 
reported to have undertaken costly experiments in an effort to revise 
proved formulas, and produce “as good as” feeds without using milk. 


Actually there is NO KNOWN SUBSTITUTE for the balanced nutri- 
tional values supplied by milk solids. In view of the steadily in- 
creasing demand for poultry and eggs, and because milk values 
are so well established, it would seem like better practice to con- 
tinue present formulas and avoid changes that might well result in 
less efficient feeds ... poorer growth and decreased egg production. 


MILK SOLIDS ARE AVAILABLE ... In 25 plants, conveniently lo- 
cated from Coast to Coast, ever increasing quantities of Lacto-G 
Dried Whey are being made. This increased production will sup- 
ply all the demands of our present customers, and will make avail- 
able some considerable tonnage for other feed manufacturers who 
are in need of milk solids. 


It is also expected that the price of Lacto-G Dried Whey can be 
maintained at a level which continues to make this most efficient 
of dried milk fortifiers THE MOST ECONOMICAL... THE MOST 


PROFITABLE. 
PEEBLE t 


RIED WHEY 
aD MILK SOLIDS 


ONE of the WORLD'S FINEST FORTIFIERS 


Selling Agents 


MILLING CO. 


CALIFORNIA 


For Further 
Information address 


Be Sure 
it’s in 
Your Feed 


PETALUMA 
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©] from every stand- 
point was the feature of the 

Western Grain & Feed asso- 
ciation convention held December 
9-10 at the Fort Des Moines hotel, 
Des Moines, Ia. 

If Secretary Gradon (Duke) Swan- 
son had been able to foresee the 
United States declaration of war he 
could not have evolved upon a 
more timely program. When a sec- 
retary plans a convention he must 
make up his program far in ad- 
vance and then hope and pray that 
the topics will still be of prime in- 
terest when the convention days 
roll around. 

With war declared between Ja- 
pan and the United States almost 


in limelight at western 
grain & feed convention 


simultaneously with the opening of 
the Western meeting, the program 
took on new phases of interest and 
the speakers transmitted their ideas 
to highly attentive ears. 

One of the most interesting talks 
of the convention, from a general 
interest standpoint, was given by 
A. C. Greenman, Cargill, Inc., Min- 
neapolis, at the opening session, 
Tuesday morning, December 9. 

Mr. Greenman was the Denmark 
representative for Cargill, Inc., at 
the time of the German invasion. 


WHEN the Western Grain & Feed association convened in Des Moines 
December 9 and 10 The Feed Bag photographer was on the spot to get the 
intimate photos below. Top row tall left to right): The Waterloo Mills Co. 
gang, J. B. Fox, Carl Orsinger, M. F. Wells and Wallace Campbell; Wayne 
Fish, Minneapolis (standing) greets Mr. and Mrs. Fred Kerber, Emmettsburg; 
a friendly group, J. W. Ward, Wilson & Co., Roy E. Peterson, Pillsbury 
Flour Mills Co., E. K. Warner and George Smith of Archer-Daniels-Midland 
Co., and Stanley Eales, Corn Belt Supply Co., Sioux City, la.; Walter 
Berger, Des Moinés Oat Products, Secretary Duke Swanson and retiring 
president, Gale Snedecor; F. Hugh Kelley, Kelley Feeds, Inc., with Vernon 
Reece, Vylactos Laboratories, Inc. Second row: A. E. Sargent, Sargent & 
Co., talking with H. |. Wickre, Russell-Miller Milling Co.; Paul Q. Card, 
Vio Bin Corp., tries his skill while W. H. Hottensen, W. M. Bell Co., 
kibitzes; the National By-Products Corp. group — Rudy Opsal, H. Richard- 
son, Ernie Lyster and J. Russell; the Hubbard Milling Co. representatives, 
O. A. Beemer, Dale G. Snyder, H. B. Winchester and A. A. Kerson; at 
registration desk, Mrs. Jack Westerfield, Mrs. Tom G. Dyer and Mrs. H. W. 
Swanson; Herman Nagel, Herman Nagel, Inc., with L. J. Knapp, Calcium 
Carbonate Co. Bottom row: John Goodman, United Mineral Products Co., 
E. T. Frith, E, E. Frith Co., and Ray Walters, Harlan Rendering Co.; Carl 
Orsinger, J. M. Tudor, Honeymead Feed Products Co., and Bill Pratt, 
Russell-Miller Milling Co.; Mr. and Mrs. R. C. Booth, Piper Grain & Milling 
Co.; Don Schroeder, North East Feed Mill, gets “tagged,"' and Bob Wilson, 
Premium Sales Co., H. S. Vorhes, Virginia-Carolina Chemical Corp., and 
O. N. La Follette, state feed inspector of lowa. Additional photos page 49. 


In fact, he and his wife and child 
returned May 20, 1940, to the United 
States. 

His firm sold corn, wheat and rye 
in Denmark, Mr. Greenman said, 
but the United States corn wasn’t 
as popular with the Danes as that 
from Argentine which product was 
larger and softer. Mr. Greenman 
said that Denmark was self-suffi- 
cient as far as wheat was concern- 
ed but used to buy quantities of the 
United States spring wheat because 
it was of better quality. 

Mr. Greenman struck an interest- 
ing angle when he explained the 
reason for the purchase of United 
States rye by the Danes. He said 
that most of this rye was put into 
coffee. When the war finally did 
come, Mr. Greenman related, the 
most apparent shortages in the 
country were those of gasoline and 
coal. 

“The maximum temperature al- 
lowed in homes in Denmark was 65 
degrees,” Mr. Greenman said. “In 
addition we weren't allowed to use 
water heating plants. Instead all 
hot water had to be prepared by 
the old fashioned tea kettle-on-the- 
stove method.” 


(Continued on Page Forty-eight) 
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Merry Chrisimas Everyledy 


We've hunted for days for words 
to say, 

“Merry Christmas” to you in a 
different way, 

But search as we might, none 
moved our pen 

Like repeating just “Merry Christ- 
mas” again. 

“Merry Christmas” to you in Tim- 
buktu, 


by EMIL J. BLACKY 


And the same to the gang from 
Waterloo; 

A wreath of holly from coast to 

coast 

To salesmen with all their wares to 
boast, 

And a Happy Yule for the Memphis 
boys; 

To Milwaukee, the best of the sea- 
son's joys, 


BRIAR 


but — 


Each pipe has individual 
characteristics all its own... 
designed to suit some defi- 
nite preference or need. 
Slight differences often mean 
much. Particularly is that 
true when fortifying feeds in 
vitamins A and D. To meet 
your specific requirements 
CLO-TRATE products are 
available in several potencies. 


All CLO-TRATE products 
are guaranteed to contain 
not less than the unitage 
claimed for them .. . and 
every batch is thoroughly 
checked before shipment in 
our chemical and physical 
laboratories, and tested on 
chicks by the A.O.A.C. meth- 
od. Write for particulars. 


NEWARK 


ALL GENUINE 


WHITE LABORATORIES, Inc. 


Manufacturers of Dependable Vitamin Products 


TE 


PRODUCTs 


CLO-TRATE 


Vitamin A 
and D F, 

0 Vitamin A, 85 
imal Sterol 
CLO-TRATE 
Vitamin A 


9000 wating Oil 


Vitamin A is expressed in U. S. P. units, and 
Vitamin D in A.O.A.C. chick units per gram. 


NEW JERSEY 


And a sprightly sprig of mistletoe 

To the grain and feed men from 
Buffalo, 

And to Minneapolis, land of snow, 

With Yuletide cheer may your cup 
o’erflow. 

“Merry Christmas” to Charlie and 
Carl and Jim, 

To Bill and Don and Bob and Slim; 

To Dave and his diligent Feed Bag 


crew; 

To all the feed men — swell folks 
like you. 

“Merry Christmas” to everyone, 
everywhere; 


May your New Year be happy and 
free from care. 


Sargent Dealers To 
Meet At Madison 


Sargent & Co., Des Moines, Ia., will spon- 
sor an important dealer dinner meeting at 
the Lorraine hotel, Madison, Wis., at 7 p.m., 
December 18. The meeting is being run in 
conjunction with the Standard Seed Co. of 
Madison, according to an announcement 
by Tom G. Dyer, sales manager of the 
Sargent firm. 

The occasion for the meeting is the as- 
sociation of the Standard Seed Co. with 
Sargent & Co. as a Wisconsin distributor. 
William Sinn of the Standard Seed Co. 
will be toastmaster at the meeting and 
Mr. Dyer will be one of the speakers. 

According to Mr. Dyer, the meeting will 
start with a delicious steak dinner and 
Wisconsin dealers are cordially invited to 
be guests of the two firms. 


Edward Fitzgerald 


Dies At Cincinnati 


Edward A. Fitzgerald, 69, prominent for 
many years in the Cincinnati grain trade 
and a director of the Ohio Grain, Mill & 
Feed Dealers association, died Nov. 20 at 
his home 2712 Cypress Way, Pleasant 
Ridge, following a long illness. 

Mr. Fitzgerald was the founder and first 
president of the Cincinnati Hay & Grain 
Exchange when it was established in 1918 
as an organization separate from the Cin- 
cinnati Chamber of Commerce. The ex- 
change is now the Cincinnati Board of 
Trade. 

A native of Cincinnati, Mr. Fitzgerald's 
first job was in the claims department of 
the New York Central railroad. He left the 
railroad to become president of Fitzgerald 
Brothers Co. For the past 12 years preced- 
ing his illness he had been associated with 
the Early & Daniel Co. 

Survivors include the widow, Mrs. Eliza- 
beth Fitzgerald; a sister, Miss Anna L. 
Fitzgerald; and a son, Lawrence, who is 
employed in the grain department of J. S. 
Bache & Co. 

@ LEON LA VIGNE, 56, Buffalo, N. Y., ele- 
vator superintendent for the Standard Mill- 
ing Co., died Nov. 22, as the result of in- 
juries suffered in a fall at the firm's new 
grain elevator. 
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Cath Deli 


AN a cash feed dealer also 

feature a delivery service? 

Definitely ‘yes’ seems reason- 
able enough if a man goes about 
it as has L. A. Gray of Hancock, 
Maine, during the past 14 years. 
Besides feed and grain products he 
carries a line of sugar, flour, fer- 
tilizer and cement. 


Many of Mr. Gray's acquaint- 
ances were skeptical of his possi- 
bilities in opening and building a 
cash grain business, but he began 
by making his cash policy definitely 
evident. Stores doing a heavy cred- 


it volume make this policy one of . 


the major points of their advertis- 
ing. Why couldn't a man adopt the 
same principle in cash selling? 

Customers approaching Mr. 
Gray's store know before they get 
within 200 feet that he operates on 
a cash basis. It is plainly stated on 
a sign that runs more than half the 
length of the building. Mr. Gray's 
plans of operation are carefully 
shaped to make cash buying attrac- 
tive and advantageous to his trade 
because he knows most customers 
at heart dislike owing money as 
much as they dislike having it owed 
to them. 


A policy of stocking quality mer- 
chandise that could be sold for cash 
was the next step. In addition to 
the Wirthmore brand of mixed feeds 
well known and established 
throughout New England, grain, 
sugar, flour, fertilizer and cement 
comprise a prominent part of the 
inventory. Most of the merchandise 
is packaged in many different sizes 
so that the needs of the small, me- 
dium, or large scale customer can 
always be promptly met. 

While it has often been assumed 
that route selling means solicitation 
of business, which in turn means 
continuous book accounts, this need 
not be necessarily so according to 
Mr. Gray. “We very definitely so- 
licit and go after cash business,” 
he explains, “and we keep the cus- 
tomer’s viewpoint in mind by going 
much further than many feed con- 
cerns in encouraging and making 
cash buying easy for them. Our 
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policy is successfully 
employed by l. a. gray 


large stock of small packaged 
goods is an example of this.” 
Many merchants who would like 
to sell for cash fail to remember that 
the man who cannot pay for 100 
pounds of merchandise may often 
be quite able to pay for 25 or 50 
pounds. If smaller sizes are not on 
hand, perhaps the customer does 


buy the larger size but more often 
than not the full amount goes on 
the books even though the buyer 
might easily have been persuaded 
to pay what he could at the time. 
Unfortunately it is from instances 
like this that receivables grow to 
proportions that turn them into lia- 
bilities. 

Another important point is the 
dealer - manufacturer relationship. 
Especially today, with production 
running behind demand, it is more 
imperative than ever for the dealer 
to keep his accounts payable up 
to date and to take every discount 
possible. Obviously the more liquid 
a dealer's assets, the better position 
he is in to meet his own obligations 
promptly thus assuring prompt at- 
tention to future orders. 


Most of Mr. Gray's selling is done 
over five established retail delivery 
routes in the western part of Wash- 
ington county within about 50 miles 
of the store. The routes are covered 
by three drivers with three Ford 
trucks, who are also authorized to 
sell and collect. With much of the 
route trade the policy becomes 
largely a cash on delivery basis 
which in principle is the same as 


when a customer pays cash at the 
store for goods he picks up himself. 

If a customer is not home or has 
not enough money available when 
delivery is made the order is usual- 
ly left and the amount carried over 
to the next week. However the 
trade has come to like Mr. Gray's 
efforts to make cash buying con- 
venient for them so well that the 
carry-over is always small in pro- 
portion to weekly sales. 

Flour merchandising fits in very 
well with Mr. Gray’s operations 
and brings extra profits with little 
extra labor. Most of the feed and 
grain customers are glad to have 
their flour and sugar delivered at 
the same time. It is ordered direct- 
ly from a well known milling com- 
pany in Ionia, Michigan. 

Occasionally a little short term 
credit is allowed but it is not solicit- 
ed. When accepted it comes as a 
result of a customer's request and 
only after careful consideration. 
The farmer, on his part, understands 
that credit at Gray’s is a rare privi- 
lege and shows it by paying when 
agreed. Consequently 30 day ac- 
counts are the limit and very few 
at that, whereas in some quarters 
they are taken for granted. 

With the drivers elevated to the 
standing of salesman, the oppor- 
tunity is open for them to learn 
more about the exact merchandis- 
ing details than if they only deliver- 
ed. Their greater value to the busi- 
ness is partially reflected in the 
consistent, substantial turnover. 

Mr. Gray's advertising is done in 
line with his other policies. Many 
of his products are featured regu- 
larly by distributors or wholesalers 
in farm papers having a heavy cir- 
culation among his patronage. Con- 
sequently much time is devoted to 
following up on these ads partially 
by personal contact and partially 
by a regular mailing list. Penny 
post cards are used to reach this 
mailing list. 
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Save More 1942 


Furnish More of Needed Minerals 


The LIME CREST Way offers the greatest opportunity to fortify feeds for 
more efficient results with needed calcium and nutritively important “trace” 
minerals while replacing higher priced ingredients. 


Saving on ingredient costs is the feed manufacturer’s greatest problem 
today. Now is the time to plan on cutting 1942 costs and improving 
1942 formulas. 


LIME CREST Calcite is a natural, crystallized limestone. It is an unusual 
calcium carbonate in that it has combined with the valuable calcium “trace” 
minerals considered important because they are found in “traces” in the 
bones and bodies of birds and animals. The LIME CREST Way helps you 
to provide these minute mineral amounts along with the calcium so essen- 
tial to poultry health for growth and egg production. 


For Profitable Results Use LIME CREST Calcite Generously 


The amount of LIME CREST Calcite Flour to be included may range as high 
as 5 Ibs. per 100 Ibs. of feed. Leading authorities are recommending calcium 
carbonate at 5% levels for laying mashes, and an increasing number of 
feed manufacturers are using 4% or more as standard. 


Making available needed minerals can be done in two ways: 


1. Mineralize and enrich your feeds with LIME CREST 
Calcite Flour, plain, or with Iodine or Manganese, 
or both, added. 


2. For your poultry-mash customers, see that the dealers stock 
LIME CREST Calcite Crystals to fill “grit” orders. LIME 
CREST “Grit” is crystal-hard, helping birds to grind their 
feed and furnishing additional Calcium and trace minerals for 
body repair and shell making. Poultry eat “Grit” as Nature 
urges them to mineralize. 


For full information on LIME CREST plain Calcite Flour, Iodized Calcite, 
Manganesed Calcite, or Maniodized (Manganese and Iodine) Calcite, and 
about dealerships for LIME CREST Calcite Crystals, address: 


LIMESTONE PRODUCTS CORPORATION OF AMERICA 
BOX 7, NEWTON, NEW JERSEY 


HOME OF “LIME CREST” CALCITE PRODUCTS* 
*Lime Crest Calcite Products come from the mineralogically rich deposit known as 
Franklin white crystalline limestone located near Newton, New Jersey. The unusual 
character of the calcite—natural crystallized calcium carbonate—found here makes it 
particularly valuable as a mineral supplement for poultry and animal feeding. 


Milk Production Is 
UpIn Dairy States 


Two of the nation’s largest dairy produc- 
ing states, New York and Wisconsin, con- 
tinued to report increasing milk production 
during the past month. Milk prices also 
continued to advance with the federal-state 
milk marketing administration in New York 
reporting an average price of $2.74 per 
100 pounds, the highest blended price since 
it was founded in 1938. This price is 83 
cents above the same month last year. 
One of the unusual features in the New 
York market was a rise of 120 per cent in 
evaporated milk sales which constituted 
about 10 per cent of the total production 
for the month. 

Milk prices received by Wisconsin farm- 
ers averaged $2.26 per 100 pounds for 
November compared with $1.57 for the 
same month in 1940. The November aver- 
age price is the highest for that month 
since 1927 according to the crop reporting 
service. 

Milk production on Wisconsin farm is 
about 10 per cent above a year ago. This 
is attributed to the favorable fall weather, 
the increased number of cows being milk- 
ed, and the exceptionally heavy barn 
feeding. 


Calendar 


of coming events 


Northwest Retail Feed Associa- 
tion, Mankato, Minn.. .Jan. 12-13 
American Seed Trade Association, 
Palmer House, Chicago, IIl 
Iowa Farmers Grain Dealers As- 
sociation, Hotel Fort Des Moines, 
Des Moines, Iowa..... Jan. 21-23 
Indiana Grain Dealers Associa- 
tion, Columbia Club, Indian- 
Ind. Jan. 26-27 
Illinois Farmers Grain Dealers As- 
sociation, Hotel Pere Marquette, 
| Feb. 11-12 
Minnesota Farmers Elevator Asso- 
ciation, Hotel Radisson, Minnea- 
polis, Minn.......... Feb. 17-19 
Society of Grain Elevator Super- 
intendents, Omaha, Neb. 
Illinois Grain Dealers Association, 
Hotel Pere Marquette, Peoria, 
American Feed Manufacturers’ As- 
sociation, French Lick Springs 
Hotel, French Lick, Ind..June 4-6 
Central Retail Feed Association, 
Schroeder Hotel, Milwaukee, 
International Baby Chick Associa- 
tion, Municipal Auditorium, New 
Orleans, July 21-24 
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value determined by its ability 
to supply nutritive elements 


HE purpose of commercial 

feeds is to help supply con- 

veniently and economically 
the nutritive requirements of live 
stock and poultry. The term “nutri- 
tive requirement” is very important 
to feed manufacturers because, un- 
less the requirements of various 
classes of livestock are known, the 
construction of a feed is largely a 
matter of guesswork. Therefore, the 
extent to which a commercial feed, 
either singly or in combination with 
grain and roughage, supplies these 
requirements, is an index to its 
quality or feeding value. 

When a feed is digested in the 
animal body, it supplies several 
kinds of nutrients. These, as you 
know, consist of protein, fat, carbo- 
hydrates, minerals and vitamins. 
Three of these, namely protein, min- 
erals and vitamins, are of particular 
importance to the feed manufactur- 
er because of the attention that 
must be given to the amount pres- 
ent and to the selection of their 
sources. 

That animals’require certain min- 
imum amounts of digestible protein 
has long been recognized. Equally 
important have been the discover- 
ies showing that the kind or quality 
of protein may be as important as 
the amount. In the case of poultry 
and swine feeds, the kind of protein 
may easily determine the value of 
the feed. The situation appears 
somewhat different with ruminants 
as bacteria in their paunch enables 
them to synthesize a considerable 
amount of their own protein. From 
a nutritional standpoint, proteins 
are mixtures or combinations of 
amino acids. These are the com- 
pounds resulting from the digestion 
of protein material supplied by 


feedstuffs. Some of the amino acids | ‘ 


can not be made in the animal 
body; these are said to be nutrition- 
ally essential. Therein lies the rea- 
son that quality of protein plays 
such an important part in nutrition. 
Proteins that contain a large pro- 
portion of these essential amino 
acids have a highly biological val- 
ue and are referred to as protein 
of high quality. 
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As a group, the animal proteins 
are the best sources of the essential 
animo acids. Some of the most 
widely used feedstuffs have pro- 
teins deficient in a number of es- 


This address was delivered by Frank 
J. Holt, White Laboratories, Inc., Newark, 
N. J.. at the second annual Nutrition 
School held at Purdue University last 
month. 


sential amino acids. All of the ce- 
real grains, for illustration, supply 
protein of low quality. 

The fact that proteins supplement 
each other simplifies the amino acid 
problem of the feed manufacturer. 
The amino acid lacking in one pro- 
tein may be fairly abundant in 


some other. Therefore a combina- 
tion or variety of protein ingredi- 
ents, will generally provide all the 
nutritionally essential amino acids. 
This principle is well illustrated in 
swine feeding. If pigs were fed en- 
tirely on corn, there would be a de- 
ficiency of at least two essential 
amino acids. The addition of tank- 
age, meat scraps or fish meal to the 
ration compensates for the inade- 
quacy of the corn protein. Further 
improvement in the ration is obtain- 
ed when various combinations of 
both animal and vegetable protein 
are used instead of tankage or meat 
scraps as the principal source of 
protein. 

The effect of heat on proteins has 
an important bearing on the selec- 
tion of protein supplements. The 


“It's his contribution to national defense. The country needs all the metal.” 
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protein of soybean oil meal which has 
been subjected to heat is superior to that 
in raw soybeans. The heat during the 
manufacturing process definitely improves 
its feeding value. Excessive heat, how- 
ever, may lower the value of protein. For 
illustration, the protein in vacuum-dried 
fish meal is superior to fish meal prepared 
by the flame method at high temperatures. 

A larger percentage of protein is requir- 
ed by growing animals than is necessary 
for adult animals. This is understandable 
when we consider that growth consists 
largely of an increase in muscle tissue 
within the body. This principle is applied 
in commercial feeds by having a high pro- 
tein content in. chick and poult starting 
mashes, calf meals and pig meals. After 
the first few weeks of growth the animal 
eats some grain and, even if kept on the 
same feed, the protein content of total feed 
intake is substantially lowered as the rate 
of growth decreases. If the amount of pro- 
tein in the ration is too low or if the qual- 
ity is inadequate, growth in young animals 
is retarded and may cease entirely. 

One of the reasons for the excellent re- 
sults produced by commercial poultry and 
swine feeds is the liberal use that is made 
of a variety of animal protein ingredients. 
In poultry feeds particularly, the common 
practice is to obtain at least 20 per cent 
of the protein from such feeds as milk pro- 
ducts, fish meal and meat scraps. 

At least 13 mineral elements are requir- 
ed in animal nutrition, but few of these are 
added to commercial feeds in the form of 
mineral supplements. With a few notable 
exceptions, most of the minerals are so 
widely distributed in feed ingredients that 
there is little possibility of a deficiency. 

The first mineral requirement of all farm 
animals is common salt which furnishes 
both sodium and chlorine. It is used as 
plain or iodized salt and in both poultry 
and swine feeds is generally used at the 
rate of 2 per cent. 

Of all the minerals, calcium and phos- 
phorus are required in largest amount. 
The utilization of these elements depends 
on vitamin D in the ration or from sunlight. 
If there is a deficiency of vitamin D, heavy 
losses of calcium and phosphorus will oc- 
cur even though there is a plentiful supply 
of these elements in the ration. Every feed 
dealer is familiar with rickets in growing 
chicks and poor shell texture in laying 
flocks as a result of a shortage of vitamin 
D even in the presence of sufficient cal- 
cium and phosphorus. 

Commercial feeds are fortified in calcium 
by means of oyster shell flour or high cal- 
cium ground limestone. The principal 
sources of phosphorus are steamed bone 
meal, spent bone black and dicalcium 
phosphate free from fluorine. Work at a 
number of stations has revealed the toxic 
effects of fluorine. The presence of even 
small amounts of fluorine in rock phos- 
phate has a very injurious affect upon 
bones and teeth of swine and cattle. As 
a result of this work, most feed manu- 
facturers use animal by-products as a 
source of phosphorus. Defluorinated phos- 
phate has now been made available, 
which is interesting in connection with the 
current scarcity and high cost of steamed 
bone meal. The fluorine content of this 
material is about 0.05 per cent, which rep- 
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resents the approximate amount found in 
steamed bone meal. 

The percentage of calcium and phos- 
phorus deserves special consideration in 
poultry feeds. The chicken apparently is 
able to excrete an excess of calcium and 
phosphorus, but sufficient of both must be 
supplied to prevent any deficiency. For 
commercial feeds, it appears that the phos- 
phorus content should range from 0.75 to 
1 per cent and calcium from 1.5 to 2.0 per 
cent. In practice, the use of 1 per cent 
calcium carbonate in starting and growing 
mashes will generally supply the calcium 
requirements. It is seldom necessary to 
add any phosphorus supplement, as the 
commonly used amounts of meat scraps, 
fish meal, and milk products will bring 
the amount of that mineral to approxi- 
mately 0.75 per cent. Furthermore, an ex- 
cess of phosphorus during the growing 
period will aggravate the disease known 
as perosis or slipped tendons. 

Another mineral often added to poultry 
feeds is manganese. The importance of 
manganese in preventing perosis is well 
known. It has also been found necessary 
for hatchability and there is evidence to 
indicate that it helps improve shell texture. 
The optimum required appears to be 50 to 
65 parts per million in the total ration. 
Some rations contain from 30 to 35 parts 
per million. This shortage is easily cor- 
rected by using 4 ounces of anhydrous 
manganese sulphate per ton of starting 
mash and 8 ounces per ton of laying mash. 

In the case of four-footed animals there 
is often a need for supplemental iodine. 
Goiter in newly-born pigs, calves and 
lambs can easily be overcome by feeding 
iodine to the pregnant dam. To prevent 
this condition, potassium iodide or iodized 
salt, stabilized to prevent loss of free io- 
dine, is used in many feeds. 

The vitamin family now approaches the 
alphabet in length. In commercial feeds, 
particular attention must be given to three 
of these factors, namely, vitamins A, D and 
G or riboflavin. 

The vitamin A activity in commercial 
feeds is derived principally from carotene, 
a yellow-pigmented substance. This fac- 
tor is entirely of vegetable origin and is 
converted into “true” vitamin A in the 
liver. The conversion is not complete since 


BUY CHRISTMAS SEALS 


PROTECT YOUR HOME 
FROM TUBERCULOSIS 


carotene can be stored in the body as 
such and it is also excreted in animal pro- 
ducts, such as milk and eggs. The principal 
sources of carotene in mixed feeds are 
yellow corn and the alfalfa meals. In the 
case of poultry feeds, a considerable 
amount of vitamin A is of animal origin, 
supplied by cod liver oil and other fish 
liver and body oils. This is the “true” form 
of vitamin A and can be utilized without 
any change in the animal body. 

Both vitamin A and carotene are sub- 
ject to destruction by oxidation in mixed 
teeds. This is accelerated by high tempera- 
iures and rancidity in fats. Extensive dam- 
age can be done by meai and fish pro- 
ducts manufactured and stored under con- 
ditions which promote the formation of 
large amounts of free acid in the fat. The 
use of commonly used amounts of this type 
of ingredient in a poultry mash can have 
a very harmful effect on the vitamin A 
from fish liver oils as well as carotene from 
yellow corn and alfalfa. Because of the 
susceptibility of vitamin A to oxidation, 
most feed manufacturers add a consider- 
able excess of vitamin A to commercial 
teeds. 

The variation in the carotene content of 
the alfalfa meals creates a problem in add- 
ing vitamin A, particularly to poultry mash- 
es. The recent report from the Maryland 
reed Inspection Service indicates that 
samples assayed ranged in carotene trom 
4.4 parts per million to ZUU parts per mil- 
lion. In terms of vitamin A this represents 
a range from 18uUU units to 151,UUU units 
per pound. ‘this shows the importance ot 
buying alfalfa meals on the basis of their 
carotene content. lt is equally importani 
to bear in mind that experimental work 
indicates a destruction of carotene during 
storage. 

For optimum results, growing chicks re- 
quire per pound of total feed, 1450 units of 
vitamin A, laying hens 3150 units and 
breeding hens 47/20 units. The use of 35 
per cent of yellow corn meal and 5 per 
cent alfalfa meal, of average quality in a 
starting mash, will easily supply the neces- 
sary vitamin A for growing chicks. In the 
case of laying and breeding hens, alfalfa 
meals of high carotene content must be 
used generously, at least at a 5 per cent 
level, to assure adequate vitamin A. The 
practice of using the best grade of alfalfa 
leaf meal in the starting mash and a lower 
quality alfalfa in the laying mash, at least 
during the winter months, does not take 
into consideration the difference in the vita- 
min A requirements of these two groups. 

Vitamin D, the anti-rachitic vitamin, is 
of great economic importance to the feed 
manufacturer because it is entirely lacking 
in grains and, with the exception of very 
limited amounts in sun-cured hay, is not 
found in roughages. 

This vitamin exerts its optimum effect in 
feeds only in the presence of adequate 
calcium and phosphorus. Experimentally, 
it has been shown that an excess of some 
minerals, particularly iron, manganese, and 
magnesium, will interfere with phosphorus 
assimilation even if adequate vitamin D is 
present. In actual practice, however, this 
danger is seldom encountered. 

There are several different forms of vita- 


(Continued on Page Fifty-one) 
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HE: the premium sales promotion plan you’ve been looking 
for —a plan worked out by feed merchandising experts for 
YOUR FEED BUSINESS. It’s fool-proof . . . it gets customers to 
try your feed and keeps them coming back for repeat orders. 


poust® And the plan works without worry or fuss on your part. You 
FEED do not obligate yourself with a stock of premium merchandise. Your 

youre £8 cash is not tied up. You pay ONLY AFTER ACTUAL FEED 
sAb SALES ARE MADE, and as your customers redeem their coupons. 


We handle all of the details, furnish you with coupons, gift books 


pure” ¥ and materials to advertise the plan to your customers. We redeem 
‘% gtEAP the coupons turned in by your customers with the merchandise they 
guic . sits select. You pay only for the coupons that are redeemed. 


And only one firm in each territory gets exclusive rights to the plan. 


Find out today how fast the selling power of a sound, reliable 
premium plan can increase YOUR FEED BUSINESS. Learn how 
many of the largest business firms in the country have stepped up 
their profits with premiums . . . now made available to you. 


Just drop your letterhead in the mails and we'll send you 
complete details on this remarkable sales-building plan without 
obligation on your part. Do it now. 


Write Our Feed Sales Department for Complete Details Now! 
4 


PREMIUM SALES 


800 W. WASHINGTON STREET, CHICAGO 
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School 


T was an enthusiastic group 

that gathered at Fort Collins, 

Col., Dec. 4-5 for the second 
annual nutrition school for feed 
manufacturers and distributors 
sponsored by the Colorado state 
college experiment station. Nearly 
100 were in attendance with repre- 
sentatives from eight different 
states. 

In view of the demands for in- 
creased production of all agricul- 
tural products for the national de- 
fense program emphasis of the 
school this year was directed at 
the promotion of higher production 
of poultry and livestock through 
better nutrition. 

President Roy M. Green welcom- 
ed the visitors to the college cam- 
pus, and mentioned that the de- 
mands for increasing production 
are creating nutritional problems 
for both human beings and animals. 


Wilmer J. McMillin, assistant to 
the president, explained the pur- 
pose of the school, which was spon- 
sored by the Colorado State Col- 
lege Experiment Station, and stated 
that increased emphasis would be 
placed on nutrition in all research 
programs. Highlights from the prin- 
cipal addresses during the school 
include the following: 


C. W. Sievert, American Dry Milk 
Institute, Chicago: “Today the call 
is for more food for the nation’s de- 
fense, particularly for more protec- 
tive foods, especially eggs, milk, and 
meat. The largest single item in the 
production of eggs, milk, and meat 
is feed, since it constitutes 50 to 60 
per cent of all costs. The increased 
production of these products is be- 
ing accomplished largely through 
better feeding and management. 
The proper use of feeds yielding the 
most efficient gain is essential. 
Commercial feeds are important 
and increasingly so in accomplish- 
ing our national food goals.” 

W. R. Graham, Jr., Cerophyl Lab- 
oratories, Inc., Kansas City, Mo: 
“Preserved grass and alfalfa prop- 
erly utilized in the poultry ration 
may play an important part in aug- 
menting production for national de- 
fense. Combinations of these green 


stresses importance of 
increased production 


feeds give promise of providing ex- 
cellent poultry rations for growth, 
hatchability, and egg production, 
with the use of only home produced 
feedstuffs including meat scrap and 
soybean oil meal of which there is 
an abundant supply. The real value 
of pasture is in its vitamin content. 
All the identified vitamins except 
vitamin D are found in the most 
economical form in grasses. 

Henry W.Swanson, regional sales 
manager of White Laboratories, Inc., 
Newark, N. J.: “Although farm live- 
stock is produced under natural 
outdoor conditions, with full access 
to natural vitamin D from direct 
sunlight, research work by a num- 
ber of college experiment stations 
and practical field results obtained 
by feed manufacturers and live- 
stock feeders indicate the need for 
supplemental vitamin D by four- 
footed and fur-bearing animals. A 
limited capacity for body storage 
of the vitamins has been amply 
demonstrated. An assured daily in- 
take to aid in conserving body 
stores, avoiding depletion under 
adverse conditions, will contribute 
significantly toward optimum feed- 
ing results.” 

H. R. Guilbert, division of animal 
husbandry, University of California: 


“Forage plants in general are high 
in protein, total digestible nutrients, 
minerals, and vitamins, and low in 
fiber in the early vegetative stages 
of growth. At this time they are so 
high in water that they resemble a 
“watered” concentrate. In later 
stages dry matter increases, the 
feed becomes well balanced and 
conducive to maximum gains. With 
maturing and drying they common- 
ly become poor roughages low in 
available energy, deficient in pro- 
tein, vitamin A, and not infrequently 
deficient in phosphorus. Under 
range conditions, with the excep- 
tion of iodine, uncomplicated single 
deficiencies are unusual; except in 
certain fairly well defined areas 
multiple deficiencies are the gen- 
eral rule. The elimination of waste- 
ful use of protein supplements in 
many fattening operations and the 
intelligent use of these and other 
supplements to maintain continuous 
growth and high rate of reproduc- 
tion in western range animals 
would go a long way toward meet- 
ing the increased demand for de- 
fense production without increasing 
breeding herds and flocks.” 

E. A. Webb, Anheuser-Busch, Inc., 


(Continued on Page Forty-seven) 


Geed Please 


OW well are you informed about the feed business? Can you answer the ques- 
tions your customers ask you? Here is a “Busy Feed Man’s School” that will 
appear every month in The Feed Bag to help you improve your knowledge. First, 
write what you believe to be the right answers to the following questions on a piece 
of paper. Then, consult your copy of The Feed Bag Annual Red Book and turn to 
the pages indicated after each question to find the correct answer. Grade yourself 


20 on each question. 


1. What is the estimate on the total percentage of poultry disease which is 


preventable? (see page 112) 


2. How many international units of vitamin B, per pound are there in navy beans? 


(see page 100) 


3. Approximately how many units of vitamin A does wheat bran contain? (see 


page 90) 


weeks of age? (see page 18) 


What country leads in the production of Murumuru oil meal? (see page 69) 
What are the minimum requirements of riboflavin for chickens up to eight 
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MADE BY 


LITHONIA, 


GEORGIA. 


T SELLS easily. Everyone knows that 
America’s Outstanding Poultrymen and 
Turkey Growers use this incomparable 
grit. With it they raise more birds, get 
bigger egg production and lower mortality. 
No wonder they recommend and _ use 


STONEMO! 


| 
\ 100 Lbs. Net 
HENS SIZE 


Our National Defense Program requires 
15% more eggs and more market poultry. 
Help your poultry feed customers do their 
part in meeting Uncle Sam’s request. Sell 
them the best and fastest selling grit — 
Stonemo. 
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DELSTEROL (‘‘D’’-Activated Animal 
Sterol) is the product of 10 years’ search 
by Du Pont for a better, more dependable 
source of Vitamin D for poultry feeds. It 
has met every test in laboratories and in 
daily use on farms. It is effective and eco- 
nomical. 


No Scarcities—Always Available 


Made from domestic raw materials, this 
new source of Vitamin D is always avail- 
able, and completely independent of world 
dislocations and rising prices resulting 
from disturbed conditions. But in addi- 
tion to the factor of availability, “Del- 
sterol” offers feed manufacturers 


Many Other Advantages 


“Delsterol” is scientifically standardized 
and always uniform in Vitamin D potency. 
It has exceptional stability. Highly con- 
centrated, it is more economical to ship 
and to store. Having a powder carrier, it 


Made from domestic raw materials: 


© Has a powder carrier 


Highly concentrated—more economical 


Always uniform Vitamin D potency 


@ Unusually stable—holds its potency 


© Assures thorough, even dispersion — 


© Doesn't congeal in cold weather = 

© Doesn't impart “off” tastes or odors — 

© Product of 10 years’ Du Pont research 
Successfully used on poultry farms 


is dispersed into feeds with ease and per- 
fect distribution. ‘“Delsterol” doesn’t con- 
geal in cold weather; doesn’t impart“ off” 
tastes or odors. 


Dependable Vitamin D 


Vitamin D is an essential nutritional ele- 
ment, vital to chicks for normal growth 
and sound bone development and to ma- 
ture stock for satisfactory egg production 
and good hatchability. “‘Delsterol” sup- 
plies this all-important ingredient in a 
new, dry and thrifty form. 


Look for 
“‘DELSTEROL’”’ ADVERTISEMENTS 


in the December issues of Country Gen- 
tleman, Poultry Tribune, and American 
Poultry Journal, reaching nearly 
3,500,000 poultry raisers and farmers. 
“Delsterol’’ messages appear every 
monthinthese outstanding publications. 


identify ‘“Delsterol’’ on Your Feed Bags 


On feed bags or tags, the words “D”- 
ACTIVATED ANIMAL STEROL (Vitamin 
D) will identify your use of “Delsterol.” 
This designation for “Delsterol” has been 
authorized by the Association of Feed Con- 
trol Officials for feed manufacturers. 


Technical Service 


Our technical staff is prepared to render 
service and assistance to poultry feed man- 
ufacturers, either in the field or in out 
new air-conditioned biological labora. 
tory. These facilities for specialized assist- 
ance have been developed as a construc- 
tive service for the poultry feed industry, 
and are now available in connection with 
essential poultry feeding problems. 


e e 
WRITE FOR INFORMATIVE BOOKLET ON ‘’DELSTEROL”’ 
E. |. du Pont de Nemours & Co. (Inc.) 
Organic Chemicals Department, Wilmington, Del. 


*DELSTEROL—DU PONT’S REGISTERED TRADEMARK FOR ITS “D”-ACTIVATED ANIMAL STEROL 


IDENTIFY 
ON YOUR 
FEED BAGS 
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UR job is to provide food for 

those who cannot feed them- 

selves. We, our nation, our 
army and navy, our men in train- 
ing, our workers, all must be fed 
and, in addition, we must feed our 
allies on the firing line and their 
people at home. This is only a be- 
ginning, and as the war and de- 
struction spread, our task will be- 
come larger. But this also is not all. 
If and when we are able with our 
allies, and I am sure we shall be 
able to destroy this menace and 
restore peace to a stricken world, 
the problem will be even greater. 
We shall then have the job of feed- 
ing those poor broken peoples 
whom we cannot feed now because 
of the aggressor. 

Secretary Wickard has called 
upon our farmers for an all-out 
production of food products, meat, 
milk, eggs, etc., and this is just as 
important as production of guns, 
tanks and airplanes. He who fights 
must eat and he who works must 
eat, and those who work and fight 
well, must eat well. We and our 
allies, also. But we must be the 
provider. 


Where do we as manufacturers 
and you as heads of agricultural 
departments come in? The answer 
is FEED. Good, wholesome, nutri- 
tious feed is required for livestock 
production, for milk, for eggs, for 
all those good farm products that 
go to make up a proper diet. Nutri- 
tion works for national defense. 
Good feeds produce good farm pro- 
ducts for human food. Quality feeds 
make for quantity production on the 
farm. Your extension service men 
can spread the gospel of sound 
feeding, careful management, prop- 
er sanitation practices, and the use 
of the highest grade commercial 
feeds for maximum results. Lately 
from several states — Delaware, 
Arkansas, Texas — we have seen 
bulletins outlining experimental 
poultry work and evaluating feeds 
on the basis of results in pounds of 
meat produced in the shortest pos- 
sible feeding period. Not recording 
amounts of protein, fat, vitamins, 
and total digestible nutrients, but 


THE FEED BAG — December, 1941 


Conflict 


puts big responsibility 
on the feed industry 


simply stating by a record program 
involving hundreds of thousands of 
birds just what feeding results are 
accomplished. You can help by 


RALPH M. FIELD, president of 
the American Feed Manufac- 
turers association, Chicago, 
delivered this timely address 
Dec. 9 at the annual conven- 
tion of the National Associa- 
tion of Commissioners, Secre- 
taries and Directors of Agricul- 
ture held at Columbia, S. C. 


teaching your farmers in your state 
to work the same way; to learn that 
the cheapest feed is not the most 
profitable feed to use, and to mea- 
sure their feed requirements on the 
basis of the most pounds of meat, 
milk and eggs produced and, there- 
fore, the most dollars returned for 
the money expended in feed pur- 
chases. 

The feed industry is not alone 
the men who make and sell feed. 
I look on it as a sort of triangle. 
One side is the agricultural col- 
leges and experiment stations, who 
through their trained nutrition ex- 
perts and research workers are de- 
veloping new ideas, new methods 
and products in the science of nu- 


trition. Another side is the feed 
manufacturers, who taking 
these ideas and the results obtained 
from the experiment work of the 
colleges and applying them to the 
actual production of better feeds at 
lower costs. Incidentally, the feed 
manufacturers themselves are con- 
tinually doing much splendid re- 
search and development work 
through their own laboratories and 
on experimental farms, coordinating 
with and supplementing the work 
of the colleges. The third side of the 
triangle is yourselves, the state 
departments of agriculture, who 
through their feed control and regu- 
latory departments are administer- 
ing very ably state feed control 
laws designed to protect the farmer 
consumer and likewise the honest 
manufacturer and dealer against 
worthless feeds and to see that as 
far as possible the purchaser gets 
a proper value in feed products for 
the money expended. There you 
have the complete picture. Our as- 
sociation and its members are in 
hearty accord with the regulation 
of the feed industry by properly de- 
signed control legislation adequate- 
ly administered. This protects us 
against the unscrupulous manufac- 
turer and against the competition of 
cheap, worthless feed products. 
Now to get back to our job. The 
United States department of agri- 
culture wants next year three bil- 
lion, seven hundred million dozen 
eggs; one hundred twenty-five bil- 
lion pounds of milk; eighteen bil- 
lion, seven hundred million pounds 
of pork; and twenty-one billion, five 
hundred million pounds of beef and 
veal. And, gentlemen, the following 
year the draft of farm food products 
is going to be still heavier. The 
farmer producer is working for na- 
tional defense. The feed manufac- 
turer is also, and it is fortunate that 
the feed industry is already geared 
to meet the effort. We have the 


(Continued on Page Forty-two) 
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Irs THE YULETIDE SEASON once again, 
and as we, in the Minneapolis market, look back 
on a happy year, we pause to wish our many 
friends a Most Joyous Christmas and express our 
appreciation for your patronage during 1941. 


Bunge Elevator Corp. Gopher State Feed Co. 


Grain—Any Grade, Quantity Specializing in Linseed and North East Feed Mill Co 
or Time Soybean Meals ' 
Feeding Oat Meal—Ingredients 


Cargill, Incorporated Hiawatha Grain Co. Reliance Feed Co. 


Coast to Coast Grain Service | Grain and Screenings 


Mill Feed Jobbers 


Cereal Grading Co. R. R. Howell Co. 


F. M. Rosekr 
Grain Merchants Mill Machinery and Supplies osekrans Jr 


Feeds 


Excelsior Milling Co. T. E. Ibberson Co. Co 


High Quality Products Specialists in Feed Mill & " » 
Grain Elevator Construction Feeds—“Stand by Stan 
Wayne Fish & Compan , 
Maney Bros. Mill H. A. Vanderhoof Co. 
Representing Manufacturers of 
Feed Ingredients & Elevator Co. Van” the Milkman 
All Feed Ingredients 
J. A. Forrest Company ; Van Dusen Harrington 
Wholesale Flour and Feed Midland Hay & Feed Co. Company 
Merchants Hay and Mill Feed Grain Merchants 


MINNEAPOLIS 


The Primary Market for Feed, Grain and Machinery 


e32e ; THE FEED BAG — December, 1941 


: x x 
| 


supplying feed and hay for 


2500 Race 


is a complicated business 


UPPLYING feed and hay to 
the world’s top-notch race 
horses sounds simple but it’s 
a complicated business involving 


years of experience,” confides Har- 


old C. More, who as his father be- 
fore him, has devoted his lifetime 
to selling feed for thoroughbreds. 

“We have to learn from experi- 
ence to know the requirements of 
every trainer and stable foreman 
who brings horses to race, train, or 
trade here at Saratoga,” Mr. More 
explains. “We've made it our busi- 


ness to know and anticipate every F 


need and to supply it long before 
the meeting begins. During the 
winter we buy the best grade of 
hay we can find to fill our three 
warehouses but buying the best 
grade isn’t enough. Trainers’ indi- 
vidual preferances for feeding hay 
vary anywhere from light mixed to 
pure clover. We have to supply the 
right mix demanded by each stable. 

“Moreover, the hay we sell has 
got to have the right texture—the 
right color—the right odor. It can't 
be too moist or too dry. If it’s not 
exactly right, the trainer, the fore- 
man, or the thoroughbred himself 
will refuse it. Our hay must be 
perfect or we are apt to lose the 
business. It’s our most important 
single item. 

“Before the horses arrive at Sara- 
toga we fill the lofts of each stable 
with the kind of hay mix we know 
from experience is preferred by that 
stable. And for the yearlings we 
provide pure clover. The hay is 
there ready for feeding when the 
thoroughbreds arrive. So also are 
the oats—the finest grade of Cana- 
dian oats that money can buy. For 
bran we supply a coarse white win- 
ter wheat bran which is favored by 
most trainers. 


“Most racing stables also insist 
on bright, clean straw and we keep 
them supplied with the best obtain- 
able. We buy all we can get of 
the best straw locally because in 
this way we are able to favor our 
local farmers who in turn, usually 
come to us to buy feed for their 


THE FEED BAG — December, 1941 


SONS. UNC. 
"TEL EDDY & SONS 
DANIEL FEED. GRAIN. SEEDS 


OWNED and operated by Har- 
old C. More, this feed store is 
located directly opposite one 
of Saratoga's five race tracks. 
Selling feed for the thorough- 
breds requires a definite mer- 
chandising technique he says. 


dairy and poultry stock as well as 
their seed and fertilizer. This pro- 
cedure gives us a steady year- 
round business which is particularly 
important to us during the ten 
months that the horses are racing 
elsewhere. We also do a good busi- 
ness in prepared dog foods, fly 
sprays, liniments, disinfectants, and 
soap chips because farmers and 
stables alike need these items. 
“Fortunately for us Saratoga has 
recently added another race track 
in addition to the other four tracks 
used regularly to train and race 
thoroughbreds. Our newest race 
track is used for racing trotters and 
pacers and when they arrived for 
their first meet we learned that 
these horses feed lighter than thor- 
oughbreds. After 50 years we are 
still learning. Their requirements for 
hay differ as well since the harness 
horses feed more from timothy. 


Nevertheless we used the same 
merchandising technique in selling 
these stables that we have used 
successfully for years in supplying 
the thoroughbreds. This method, in 
short, is as follows: 

1. We learn and know our cus- 
tomers’ requirements 

2. We anticipate their needs with 
supplies 

3. We buy the best quality ob- 
tainable 

4, We deliver before the supplies 
are actually needed 

5. We call on our stable custom- 
ers once a day 

6. We accept for credit—all feed, 
hay, and straw which has not been 
used at the end of the meeting. 

“Supplying feed for close to 2500 
hungry horses who race here two or 
three months out of the year has 
really come to be a complicated 
process,” concluded Mr. More, 
fact after 50 years we are still 
learning. But whether you are sell- 
ing feed for race horses or plow 
horses we've found that a sound 
merchandising program is essential 
in the feed business today.” 
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CCORDING to an announcement from 
Washington, inspection of all feed es- 
tablishments will be resumed in January 
by the wage and hour division to ascertain 
compliance under the fair labor standards 
act. Feed establishments are among the 


group of businesses whose transactions 
generally are the type which must be 
measured on a volume basis to determine 
whether they are exempt under the law as 
retail or covered as non-retail. 

The division has instructed its inspectors 
to examine records of these establishments 
upon the total dollar volume of sales at 
the close of the six months’ period which 
began July 1, 1941. While the law ex- 
empts from the wage and hour provisions 
employees engaged in any retail or service 


Wage and Hour 


establishment which does more than 50 
per cent of its business in the state of its 
location, employees of most distributional 
establishments are subject to the provisions 
of the law calling for a 30 cents per-hour 
minimum wage and overtime pay of at 
least one and one half times their regular 
hourly rate of pay for work beyond 40 
hours per week. 

However, the division will not regard 
any selling establishment as a retail one 


Ask any Poultryman 


why he buys Conkeys Y-O Egg 
Mash ox Conkeys Y-O Supplement. 
He'll tell you it is because Conkeys 
Y-O Feeds are VITALIZED—trich 
in the important vitamins A, B, D, 
E and G, and that it pays to follow 


the Y-O Way. 


Ask any Conkey Dealer 


why he sells Conkeys Y-O Feeds. He'll tell you that Conkeys 
advertising on the radio and in leading Poultry and Farm Papers 


keeps customers coming into his store for the VITALIZED feed 
with the 2 big red letters “Y-O” on every bag. 


Why not Cash in “the Y-O Way ? 


Push feeds that mean more profit for both you and your customers. 
Write Today for Conkeys Liberal Dealer Proposition. 


THE G. E. CONKEY CO. © 6761 Broadway, Cleveland, Ohio 


— 


Mills and warehouse 


— | 


SELL (onkeys- THE YEAR ROUND PROFIT LINE 


at conv 


centers 


inspections to 
be resumed 


unless at least 75 per cent of its sales dur- 
ing the six months’ period were of a retail 
nature. Therefore, where it is found that 
wholesale, commercial and industrial sales, 
non-retail in character, amount to more 
than 25 per cent of the total dollar volume 
of all sales, the minimum wage and 40 
hour week provisions of the law must have 
been observed for employees engaged in 
such transactions. 

Under its broadened concept of “retail 
trade,” as described in its interpretations 
bulletin No. 6, the division will regard some 
sales to industrial or commercial purchas- 
ers as retail in determining the status of an 
establishment under the wage-hour law. 
However, these sales must be of articles 
commonly sold both to business and pri- 
vate purchasers, and must be sold in a 
quantity or at a price similar to the quan- 
tity or price involved in sales to private 
purchasers. 

It is pointed out by the division that the 
first requirement of a retail establishment 
is that it have retail characteristics. These 
include numerous small sales, a regular 
partonage by the consuming public, and 
the sale of goods for direct consumption, 
not for resale or redistribution in any form. 

In its special reference to feed establish- 
ments, the bulletin explains that the sale, 
in small quantities and at regular prices, 
of feed, hay, fertilizer, and similar products, 
to farmers in the vicinity of a feed estab- 
lishment is properly to be considered as 
retail, exempt sales. Sales to feed stores, 
large commercial poultry and dairy farms, 
etc., and the sales of fertilizer to meet the 
requirements of huge commercial nurseries, 
etc., which, because of the quantities in- 
volved and the prices received, or because 
of the fact that the sale is made for resale 
purposes, cannot be considered retail trans- 
actions. If the gross receipts from such 
transactions exceed 25 per cent of the total 
dollar volume, the establishment will not 
be considered a retail establishment. 

Similar reasoning makes the grinding of 
feed and other such products for private 
consumers in the vicinity a processing serv- 
ice incidental to retail sales, and, therefore, 
exempt. However, the establishment which 
operates a distinct feed-manufacturing 
plant, not operated merely as an incident 
of retail selling, is not exempt. 

Feed establishments which assemble and 
prepare agricultural commodities for ship- 
ment also are not considered engaged in 
an exempt operation. Accordingly, grain 
elevators, certain creameries, and estab- 
lishments engaged in assembling and ship- 
ping live poultry and eggs are not retail 
establishments within the meaning of the 
law. 

@ T. E. REINDER, Ashland, Ill., is the new 
manager of the Farmers Elevator Co. 
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CLIFFORD V. GREGORY 


Members of the feed trade, farm leaders 
and his many friends everywhere were sad- 
dened last month to learn of the sudden death 
of Clifford V. Gregory, 58, Des Moines, Ia. 

Mr. Gregory was an outstanding leader 
and authority on agricultural matters and 
a well known writer, speaker and econo- 
mist. In 1940 he was one of the principal 
speakers at the annual convention of the 
Central Retail Feed association. 

As editor of Prairie Farmer, he started 
the Master Farmér movement, helped Hen- 
ry Wallace make corn husking into a na- 
tional sport, gave the Farm Bureau its 
first big boost, was active in the McNary- 
Haugen fight and helped to write the first 
AAA. 

As associate publisher of Wisconsin Ag- 
riculturist and Farmer, and Wallaces’ Farm- 
ers and Iowa Homestead, he helped to re- 
vise and improve farm legislation, served 
on the national defense board in the first 
days of the battle over priorities, was the 
farmer director on the board of the Chica- 
go Federal Reserve bank and took part in 
a hundred activities which thousands of 
farm people will remember with gratitude 
for a long time. 

@ FRED J. ROMINE, Tuscola, Ill., was re- 
elected president of the Farmers Coopera- 
tive Grain Co., at the annual meeting of 


the organization held last month. 


NEW POULTRY FEED 

Herbert K. Clofine, Philadelphia, Pa., an- 
nounces that he now has a large supply of 
Supreme Brand condensed whey for poul- 
try feed available for the eastern trade. 
With the scarcity of other type milk pro- 
ducts, condensed whey is expected to play 
an important part in relieving the present 
shortage. This new product is made by 
condensing fluid cheese whey. According 
to the manufacturer it contains 62 per cent 
milk solids and contains no filler or other 
foreign matter. 
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@ FLOYD MEYERS, Crown Point, Ind., sec- 
retary-treasurer of the E. K. Sowash Grain 
Co., Inc., has purchased the St. John ele- 
vator, a branch of the Sowash corporation. 
Mr. Meyers took over the ownership and 
management of the business Dec. 1. 

@ ELMORE MILLING CO., Fair Haven, Vt., 
was destroyed by fire Nov. 24. John Welch, 
local manager, estimated damage at ap- 
proximately $10,000. 

TABER RETIRES 
After 18 years of service as master of 

the National Grange, Louis J. Taber retired 
last month at the annual meeting of the 
organization held at Worcester, Mass. He 
was succeeded by A. S. Goss of Washing- 
ton. 


CITED ON WAGES 
Back wages totaling $11,785.78 were or- 
dered paid to 214 employes of 10 grain 
elevator and alfalfa mills in and near To- 
ledo, Ohio last month according to an an- 
nouncement by Harry Gray, senior inspec- 
tor in charge of the wage and hour divi- 
sion’s Toledo office. Mr. Gray said the 
firms began paying the back amounts vol- 
untarily when the violations of the mini- 
mum wage and overtime provisions of the 
law were pointed out to them. Seventeen 
firms were inspected during the survey, 
Mr. Gray said, four of which were found 
in full compliance. Two were found to be 
not in interstate commerce and therefore 
not subject to the law and one case has 
not been completed. The balance were 

failing to comply with the law. 


No Matter What 


Your Requirements 


You can depend upon IBBERSON efficiency to build 
to fit your every need and to make it efficient and 
economical in operation, whether it be an Elevator, 


Feed Mill or Seed Plant. 


Shown above is the Peterson-Biddick Co. plant at 
Detroit Lakes which is a companion to the one we 
built for them at Jamestown. 


It Pays to Consult IBBERSON 


your problem. 


ginecrs and Contr 


There is no obligation attached to a request for in- 
formation or for consultation. Let us help you solve 
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L. Bartlett & Son Grain Co. 


Grain Commission 


W. M. Bell Co. 


Grain Commission Merchants 


Roy I. Campbell 


Commission Merchant 


Deutsch & Sickert Co. 


Grain — Feed — Hay 


Franke Grain Co. 


Feed Merchants 


Johnstone-Templeton Co. 


Grain Commission 


P. C. Kamm Co. 


Grain Merchants 


Chas. A. Krause Milling Co. 


Famous Badger White Hominy Feeds 
Brewers’ Cereals — Table Corn Products 


MERRY 
CHRISTMAS 


Another year, another Christmas. We in the 
Milwaukee market look back with pleasure on 
a year of pleasant relations with our many friends 
and customers and trust that your Christmas will 
be Merry and that you will enjoy continued 
Success, Health and Happiness in the New Year. 


La Budde Feed & Grain Co. 


Barley Receivers — Shippers Corn, Oats 


J. V. Lauer Company 


Commission Merchants 


Mohr-Holstein Commission Co. 


Shippers and Receivers 


Munkwitz Realty & Investment Co. 
Building Management 


The Paetow Co. 


Feed — Grain — Screenings 


The Riebs Co. 


Maltsters — Grain Merchants 


Rowell Feed Supplies, Inc. 


Wholesalers of Feed Ingredients 


Stratton Grain Co. 
Grain and Feed Merchants 


MILWAUKEE GRAIN & STOCK EXCHANGE 


The Market of Personal Service 


Established 1858 


THE FEED BAG — December, 1941 


: 
FF a 
7 
e360 


| 
a 
} 


a 


armstrong’s hobby of 


Pictures 


pays him big returns 


OWELL W. ARMSTRONG, 
owner of the Hazleton Flour 


mill, Hazleton, Ind., likes to 


take pictures and for a number of 


years has been an amateur camera 
fan. One day it occured to him that 
he might just as well turn this hob- 
by to good advantage by taking 
snapshots of his customers, scenes 
on their farms, and photos of live- 
stock and poultry that were being 
raised on the commercial feed he 
sold. 

He started out on a small scale 
and was quick to note that the farm 
folks soon began to drop in and in- 
quire about the various pictures he 
had taken. To keep the photos from 
being handled too much he posted 
them on a bulletin board in his 
office, along with a few personal 
comments. Pretty soon customers 
began remarking, “Say why don't 
you come out dnd take a picture of 
my twin bull calves?” or, “You 
ought to see how my chicks have 
grown since I've been using your 
new starting mash.” 


Some of the more anxious ones, 
who were not content to wait until 
Mr. Armstrong could get around to 
visit their farm, began to take their 
own pictures and bring them in for 
display. The whole thing aroused 
a lot of interest and what is more 
important led to increased sales. 
Oftentimes after looking over Arm- 
strong’s pictures, a farmer would 
remark, “Well I didn’t know Ed 
Brown was using your dairy feed. 
He’s got one of the best herds in our 
testing association. If he can get 
that kind of production with your 
feed I guess I better try it too.” 

This little stunt is one that can be 
kept up all year around at very 
small expense. It’s an excellent 
merchandising device, creates good 
will, and more than pays for itself 
in many other ways. 

Really, the Hazleton Flour mill 
isn't a flour mill at all any more. It 
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just used to be one and is now 
merely the style of the business, 
something that has been on the let- 
terheads for some 60 years. Mr. 
Armstrong has operated it for only 
seven years but it has run under 
his observation ever since he can 
remember. Today the old land- 
mark in the little southern Indiana 
town of 516 population is a neat 
modern feed mill and is recognized 
as one of the most alert and enter- 
prising commercial feed retailing 
spots in the entire state. 


“We have free movies here in 
Hazleton every Friday night during 
the summer, and I cooperate with 
other local businessmen in paying 
the movie man for these weekly 
outdoor entertainments,” explained 
the feed man. “In addition to other 
advertising features I have litera- 
ture of my own thrown into the au- 
tomobiles which are parked every- 
where on free movie night. So I 
like moving pictures as well as 
kodak pictures to promote the feed 
business—in fact, the sale of every- 
thing distributed in a place of this 
kind.” 

In addition to mixed feeds Mr. 
Armstrong handles flour, fertilizer, 
seeds, salt, and similar farm supply 
merchandise. Said he: “In this trade 
territory we cater to the hill farmer 
with his chickens and cows, and to 
the river bottom corn farmer—all 
kinds of agricultural enterprises, on 
a small or large scale.” 

Evidently he is the popular feed 
man of his territory and naturally 
he feels optimistic concerning the 
future. In one of the oldest mills in 
the vicinity he practices new ideas 
and they please the public. Recent- 
ly he installed a new hammer mill 
and a new corn cutter. Not so long 
ago he put in a new electric motor 
and by the time this is in print he 
will possibly have in use a new ton 
batch feed mixer. 


“As matters are shaping up,” he 


LOWELL W. Armstrong turned 
his hobby to good advantage 
when he started taking snap- 
shots of his customers and their 
livestock. He found it an ex- 
cellent, inexpensive merchan- 
dising device that paid him big 
dividends. 


commented, “it looks to me like the 
retail feed dealer who has a repu- 
tation for quality merchandise and 
good service is in a pretty good po- 
sition. Indications are that poultry- 
men and dairymen as well as all 
others will be feeding better and 
that is the situation the commercial 
feed industry likes to see.” 

“We advertise a little in the local 
newspaper,” he continued,” and 
also do a certain amount of mail 
advertising, including printed mat- 
ter provided by the manufacturer 
and mimeographed stuff we pre- 
pare ourselves. We try to make the 
premises a constant reminder to all 
that we are identified with a na- 
tionally-advertised brand of com- 
mercial feeds. We carry ads on our 
truck, distribute novelty advertising 
and follow through by personal 
talks. I feel that a dealer and his 
employees should never let an op- 
portunity slip to emphasize better 
feeding and try to get a trial order 
of commercial feeds in use on every 
farm possible.” 

The Hazleton mill is an old place 
but it is always kept neat and clean 
and is painted inside and out at 
regular intervals. The atmosphere 
is one of a well-managed place 
where the owner realizes his re- 
sponsibility to the farming public 


(Continued on Page Forty-four) 
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You should mix 


IT HAS WHAT IT TAKES! 


A WELL KNOWN State College 
some time ago disclosed that Produlac 
Dried satisfactorily replaced up to 
100% of the dried milk in growing and 
laying mashes in a twelve months’ 
test. Accordingly, distillers grains 
with solubles are now included in that 
institution’s “1941-42 Recommended 
Rations” with the warning that the 
grains must be of high quality espe- 
cially in relation to their riboflavin 
content. Produlac Dried measures up 
to these specifications, as in the above 
tests, 14-16 micrograms of Vitamin G 
(riboflavin) were reported present. 
Yet an outstanding authority on poul- 
try feeding recently warned that most 
distillers grains being shipped into his 
territory contained no solubles and 
assayed but 2-3 micrograms. Quite a 
difference! And now, with dried milk 
for poultry feeding reported as being 
slated for curtailment, Produlac Dried 
looms more and more important. 
Produlac Dried has what it takes — 
that you'll agree when you mix it. 
Why not start — today! 


FLASH: For results with economy, 
be sure to include Produlac Dried in 
your 1942 registrations. 


FEED DEALERS: Send for a sup- 
ply of Produlac Dried folders NOW 
to Dept. B, Grain Products Division, 
National Distillers Products Corp., 
120 Broadway, New York. 


DOES NOT CAKE NOR HARDEN 


BRAND 


CORN DISTILLERS GRAINS WITH SOLUBLES 
\ 


Geed 


ITHIN a short time the 1942 edition 

of the Feed Bag Red Book will be in 
the mails. This new edition is bigger, better 
and more interesting than any of its pre- 
decessors and is awaited with interest 
throughout the industry. 

Again The Red Book will contain com- 
plete information on feeds, feed ingredients, 
grain, seeds, specialties and machinery and 
will have a number of highly interesting 
articles along with lots of important refer- 
ence material. 


All editorial material has been brought 
up to date and we can say now that there 
have been a large number of changes in 
all sections. Even the typography has been 
revised, making the book more attractive 
and easily read. 

The articles in The Red Book this year 
are written from the angle of helping the 
feed man advise his customers on the most 
satisfactory feeding practices. With the 
country at war it is mighty important that 
the feed man show his farmers the shortest 
road to maximum production of the essen- 
tial foods. We feel that the articles in The 
Red Book for 1942 are the answer to this 
problem. 


Among the articles is a complete discus- 
sion of vitamins by Dr. Roland M. Bethke 
of the Ohio Agricultural Experiment sta- 
tion, Wooster, Ohio. Dr. Bethke is recog- 
nized as a leading authority and in his 
article presents a clearly understandable 
discussion of vitamins as they affect the 
feed industry. 

The information which Dr. G. Bohstedt 
of the University of Wisconsin has in his 
article on cattle feeding will be mighty 
valuable to every feed man. Dr. Bohstedt 
explains how it will be possible to increase 
milk production by better feeding methods 


COMBINES MILK VALUES WITH SEA MINERALS 


ManAmar, always in the lead, again takes a step forward ahead of the 
parade. ManAmar has been stepped up in the vitamin B-G Complex with 
patented B-G PLUS, a most important adjunct for result-producing feeds. 
Results obtained indicate B-G PLUS contains values not yet explained 


by its chemical analysis. 


WHEN MILK PRODUCTS ARE OUT OF LINE IN PRICE 
INVESTIGATE MANAMAR AS AN ECONOMICAL AND DE- 
PENDABLE SOURCE OF THESE ESSENTIAL VITAMINS:- 


Riboflavin (Vit. G) for hatchability and growth. 

Pantothenic Acid— the anti-dermatosis factor. 

B, (Thiamin) controls carbohydrate usage and gives a lift to the flock. 
Choline— aids in synthesis of proteins. 

B, (Pyrodoxin) essential for normal growth and efficient feed utilization. 
Nicotinic Acid—important in swine nutrition (Aids in Necro prevention). 


Write today for details of sales assistance, research support, formula 
service and other benefits of the ManAmar Money Making Plan. 


PHILIP R. PARK, INC. Dept. F. B., 608 $. Dearborn St. Chicago, Illinois 
Manufacturing Plant and Research Laboratories, San Pedro, Cal. 


red book will be 
out this month 


without an increase in the number of milk- 
ing cattle. 

Swine raising and feeding and its re- 
lated problems are discussed by Prof. B. 
W. Fairbanks of the University of Illinois. 
Prof. Fairbanks offers some excellent sug- 
gestions which every feed man can profit- 
ably pass on to his customers. 

Beef cattle are going to be increasingly 
important. Feed dealers who have custom- 
ers interested in raising that type of live- 
stock will want to read the article on this 
subject by Dr. Paul Gerlaugh of the Ohio 
Agricultural Experiment station. 

Already requests for copies of this big 
new edition are pouring into the offices of 
The Feed Bag. When you receive your 
copy be sure to keep it handy all through 
1942. It will help you find sources of sup- 
ply and will provide you with information 
of vital importance to your business. 


@ HUNTTING ELEVATOR, Claremont, 
Minn., is being remodeled. The old engine 
room is being torn down and will be re- 
placed with a new mill room and addi- 
tional storage room. 

@ GEORGE H. KELTON, Bedford, Mass., 
retired Boston grain merchant died Nov. 28. 

@ MARTIN FEED CO., Deanville, Wis., has 
been opened under the management of 
Merril Martin. The mill which was formerly 
operated by Frank Kleinschmidt was de- 
stroyed by fire last summer but has been 
rebuilt and equipped with new machinery. 


| 
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As the old year passes and 1942 gets 
ready to make its bow, the conductors of 
this Happy Birthday column want to ex- 
press the wish that no matter when your 
birthday comes the entire year of 1942 
will be one of prosperity and happiness 
for you. 

Opening the January birthday parade 
are two well-known feed men who were 
born on January 3. They are W. G. Bess, 
Armour & Co., Chicago, and H. T. Walden, 
Corn Products Sales Co., New York City. 
Another duo claims January 4 as their 
birth date. These are Charles F. Schneider, 
secretary-treasurer of Chas. F. Schneider 
& Co., Readfield, Wis., and Lucian S. 
Strong, president and treasurer of the 
Strong-Scott Mfg. Co., Minneapolis. 

Claiming January 5 as their natal day 
are A. G. (Chick) Philips, general sales 
manager of Allied Mills, Inc., Chicago; 
Pete Turner, president, Old Fort Mills, Inc., 
Marion, Ohio and George F. Leonard, 
sales manager, Tobacco By-Products & 
Chemical Corp., Louisville, Ky. 

Three feed industry luminaries tested 
their lungs on January 7. They were Max 
F. Cohn, president, Sunset Feed & Grain 
Co., Buffalo, N. Y.; John S. Schroeder, vice 
president, North East Feed Mill Co., Minne- 
polis, and E. S. Terry, Stratton Grain Co., 
Milwaukee. 

January 10 is the birthday of John Lauer, 
J. V. Lauer Co., Milwaukee; Karl W. Hart- 
mann, vice president, Napthole, Inc., Boon- 
ton, N. J., and M. R. Wright, vice president, 
the Shores Co., Cedar Rapids, Ia. 

Four widely scattered feed men cele- 
brate January 11. They include Marlon 
Brando, Calcium Carbonate Co., Chicago; 
Charles L. Davidson, president, Stone 
Mountain Grit Co., Lithonia, Ga.; Louis J. 
Schuster, L. J. Schuster Co., Toledo, and 
Ralph T. Fox, the Fox Co., Newfield, N. J. 

At the Valley City Milling Co., Portland, 
Mich., there is a celebration January 13 
—the birthday of its president Fred N. 
Rowe. One day later, the 14th, is cause 
for celebration for M. A. Roseman, presi- 
dent, National Molasses Co., Philadelphia; 
James H. Vint, Farmers Cooperative Ele- 
vator Co., Union Grove, Wis., W. J. Wester- 
man, vice president, Oyster Shell Products 
Corp., St. Louis, and William Sample, vice 
president, Ralston-Purina Co. in the same 
city. 

Those entering the world on January 15 
were L. F. Brown, former secretary of the 
American Feed Manufacturers association, 
now in St. Petersburg, Fla.; Ruth B. Walth- 
er, secretary, Cedar Hill Formulae Co., 
New Britain, Conn., and A. L. Johnstone, 
president, Johnstone-Templeton Co., Mil- 
waukee. 

On January 16 a jovial group will gath- 
er in Minneapolis to celebrate the birth- 
day of Harry G. Cowan, district sales 
manager, Spencer Kellogg & Sons, Inc. 
This is also the natal day of D. L. Norby, 
manager of the Toledo office of Cargill, 
Inc. 

E. W. Sann, E. W. Sann & Associates 
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advertising agency, Minneapolis, launch- 
ed his first advertising copy ideas Janu- 
ary 18 and on the same day O. R. Sickert, 
president, Deutsch & Sickert Co., Milwau- 
kee, Wis., started his career. 

Two executives of the B. F. Gump Co., 
Chicago, were born on successive days. 
A. J. Hazle entered the world January 19 
and Ralph E. Williams, secretary of the 
firm, followed on the 20th. A.J. Schroeder, 
secretary-treasurer North East Feed Mill 
Co., Minneapolis, also celebrates January 
20. 

John Devaney, Hutchinson Advertising 
Co., Minneapolis, and Glenn Bown, Water- 
loo, Ia., both claim January 21 as their 
birthday, while the 23rd is a cause for 
celebration for David Molof, vice president, 
Silmo Chemical Corp., Vineland, N. J, 


COD LIVER 


Regular 


100 D 
1000A 


FORTIFIED 


400 D 
2000 A 


Guy C. Grimes, Des Moines, and F. E. 
Parker, Fenimore Farmers Warehouse, 
Fenimore, Wis. 

Two well-known feed men were born 
January 24. They are Harold Hensler, 
Arcady Farms Milling Co., Chicago, and 
Stanley W. Dreyer, Dreyer Commission 
Co., St. Louis. Percy Fredman, Fredman 
Bag Co., Milwaukee, saw the light of day 
January 25 while S. C. (Stan) Smith, Darl- 
ing & Co., Chicago, and W. E. Stone, Piqua 
Stone Products Co., Piqua, Ohio, have 
their birthday parties on January 26. 

A. H. Meinershagen, manager, Eagle 
Mill & Elevator Co., Higginsville, Mo., was 
born January 27. He is also secretary of 
the Missouri Grain, Feed and Millers as- 


(Continued on Page Forty-three) 


Feeding Oil 


400 D 
1000 A 


Feeding Oil 


85D 
600 A 


and importance. 


A COMPLETE LINE of vitamin oils; produced, tested, 
and guaranteed by GORTON-PEW FISHERIES CO. of 
Gloucester, Mass., America’s oldest and largest cod-fisheries. 
From the “GORTON FAMILY” you can buy the particular 
kind and potency of Oil desired. 


VITAMIN “A” AS USUAL 


Because of GORTON’S wide range of sources in U. S. 
fishing waters, all grades of GORTON’S OILS contain the 
usual Vitamin “A” potency, so necessary to provide addi- 
tional margin of safety to offset possible losses of Vitamin 
“A” in mixing and storing feeds. 


Write for the latest bulletin on VITAMIN “A” REQUIRE- 
MENTS AND SUPPLIES. A release of timely interest 


NEW ENGLAND BYPRODUCTS CORE 


177 MILK STREET 


BOSTON, MASS. 


! 
On ‘ 
; Vv 
VITAMIN D in AOAC units. VITAMIN A in USP units 
e390 


young manager with 


does 


ROM the very beginning it was 

known that service would not 

only have to be incorporated 
in the business, but also in the 
name. That is why it is called Feed- 
er’s Service—and it has lived up to 
the title. 

Not only that but from the very 
beginning of his management Rudy 
Case reversed the usual dealer set- 
up by carrying groceries as a side- 
line, rather than the other way 
‘round ... which was quite a ven- 
ture in the historic, tradition-loving 
town of Natchez, Miss. 

The firm began on a small scale 
but within a little while their service 
became known throughout Adams 
county (Natchez is the county seat), 
Wilkinson, Franklin, and Jefferson 
counties even spreading its influ- 
ence across the river into Louisiana. 

Expansion? There was a reason 
for it. Feeder’s Service gave the 
farmers and poultry people what 
they wanted and gave it to them 
fresh. 

Mr. Case is a young man in what 
he considers a young business and 
he keeps his ideas young. His first 
thought every morning when he 
opens up is to promote more busi- 
ness that day, make new friends, 
and serve his customers better. The 
going has not been easy at times 
but he has never lost enthusiasm. 
His story of success reads like an 
Horatio Alger story, and is worthy 
of repetition. 

It started the day Rudy Case left 
high school. That same day he 


$100,000 a year 


scanned the classified columns of 
the Natchez paper and saw where 
Miller & Herold, who had just start- 
ed in the feed business, needed an 
all-around man to act as truck 
driver, clerk, solicitor, and to do 
other odd jobs not included in the 
titles. Salary was immaterial to 
Rudy Case he wanted a job. He 
got it...and it proved to be an 
education and a stepping stone to 
success rolled into one. Undaunted 
by the amount of work required he 
pitched in with a vim that would 
be an inspiration to any graduate. 
Rolling feed bags, loading trucks, 
waiting on the trade is no picnic— 
even in Natchez. No matter how 
hard the work seemed he never 
complained. He had taken the job 
and he intended to do his best. 
Late in 1938 his employers were 
offered an opportunity to buy into 
a wholesale grocery firm but were 
reluctant about it. What would 
they do with the wholesale and re- 
tail business they had? Rudy Case 
stepped to the fore and offered to 


take over the feed business and 


conduct it as a retail store. Since 
he has had the management the 
sales have increased in strides. He's 
still going after business despite 
the fact that his gross business 
amounts to over $100,000 a year. 
Few men at 25 can boast such a 
record. 

Mr. Case goes about his business 
with shirt open at the neck and 
pencil stuck in his pocket. Always 
ready to serve his customers he 
doesn’t back off from writing an 
order for a ton of feed or from help- 
ing his employees load one of the 
trucks. Because he is like this he 
keeps his hand on the pulse of the 
business and knows even the most 
trivial thing that is going on. Being 
a down-to-earth young man and 
knowing his business thoroughly he 
can talk to any customer or pros- 


FOLKS, meet Rudy Case. Here 
is the young man who today 
guides a $100,000 feed busi- 
ness at Natchez, Miss. A young 
man with young ideas—and a 
progressive feed trade, the re- 
sult of his own ingenuity. In 
photo at lower left Hubert 
Shaifer, left, gives one of the 
grocery clerks a hand in put- 
ting up stock. Groceries are a 
side-line at Feeders’ Service, 
reversing the usual feed dealer 
set-up. When Shaifer is not on 
his regular job as feed adviser, 
he assists around the store. 


pective customer about their feed, 
seed, poultry remedies, or house- 
hold needs. 

Credit is an important factor in 
the building of business especially 
the feed business. The grocery de- 
partment allows some credit but it 
is on a weekly basis. The feed de- 
partment carries a few accounts but 
each customer is carefully investi- 
gated before credit is granted. The 
patron must also fill out an applica- 
tion for credit and submit at least 
three references. 

One of the most important promo- 
tions used is to have the feed ad- 
visor, Hubert Shaifer, visit the 4-H 
club members throughout the coun- 
ty. He works hand-in-hand with 
the county agent and discusses and 
analyzes the problems these future 
farmers will be facing. Through this 
program contacts are established 
that later result in new customers. 


Since the local paper, the one 


(Continued on Page Forty-four) 
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TRUE LOVE 
Ed: ‘Does your wife love you?” 
Ned: “I'll say she does. She kisses me 
every time I come home.” 
Ed: “That's not affection—it's investiga- 
tion.” 


PLENTY OF ROOM 
FEED DEALER CONSUMPTION Visitor: “My, what a large skating rink." 
Instructor: “Yes, it has a seating capa- 


CAREFULLY SIFTED FOR 


CIVIC PRIDE PERFECT STORY city of 5,000.” 
‘1 Tourist: “My, what a beautiful sunset.” Reporter: ‘Well, boss, I've got a perfect vite Sox 
Native: ‘Yeah, not bad for a little place news story.” OVERNIGHT GUEST 
like this, is it?’ Boss: “I suppose the man bit the dog?” Father (shouting down from upstairs) 
ae Reporter: “Naw, the bull threw the “Mary, it’s way past midnight. Is that 
OLD STUFF salesman.” young man going to stay all night?’ 
Wife: “Here’s a story in the paper att Daughter (after a moment of silence) 
which says it has been discovered that A gentleman is one who can disagree “Just a minute, Pa, he says he'll have to 
( singing warms the blood.” without being disagreeable. telephone his mother first.” 


Feed Dealer: “That's nothing new. I've 
heard lots of singing that’s made my 
blood boil.” 


* * 


Remember your wife's birthday but for- 

| get which one it is. 
| * * * 
| SOME CHICKEN 

Salesman: “Well, I tried that new cafe 
you told me about.” 

Feed Dealer: “What did you have to 
eat?” 

Salesman: “Incubator chicken.” 

Feed Dealer: “How did you know it 
was incubator chicken?’ 

Salesman: “Well, no chicken with a 


mother could have ever got so tough.” 
* * * 


VALUE OF REPETITION 
If you doubt the value of repetition in 
4 explaining your business to the public, 
’ consider the negro preacher who reveal- 
ed one day the technique of his sermons. 
“Fust ah tells *em what ah's gwine to 
tell ‘em; den ah tells ‘em; and den ah 


tells ‘em what ah done tol’ ‘em!’ 
* * * 


A modern girl is one who can meet the 
wolf at the door and come out with a fur 
coat. 


* * * 


HOW TRUE 


co use KELLOGG’S Soybean Oil Meal 


the exercise of the “give and take” 
theory. 

Feed Dealer: “You know that it always 
takes two to make a bargain.” 

Wife: “Yes, but only one of them gets 


@ Feed mixers who win new customers and hold them year after year 
know that quality maintains business and that even a good formula won't 
produce results unless the ingredients are first quality. 


it. As a protein 5 OIE use KELLOGG’S SOYBEAN OIL MEAL in your form- 
- s ulas and be sure both of uniform high protein content and a well-cooked, 
GOOD HELPER palatable, easily digested meal that will be highly productive. 
A farmer who bought a terrible, run 
down depleted, weed choked farm, after SPENCER KELLOGG AND SONS, INC. 
\ several years of hard work transformed 


aig! : : Sales Offices: Buffalo, Chicago, Decatur, Ill., Des Moines, Minneapolis, Los Angeles 
it into one of the finest looking beauty Mills: Buffalo, Chicago, Decatur, Ill., Des Moines, Minneapolis, Edgewater, N. J., Los Angeles 
spots in the county. He was so proud of 


the results that he invited his minister 


= KELLOGG’S Old Process KELLOGG’S Old Process 
farmer pointed out his flourishing crops, LINSEED MEAL SOYBEAN OIL MEAL 
his cattle and hogs, flower gardens and For many years the choice of Guaranteed 41%, averaging over 

“ thousands of live stock feed men. 43% protein for twelve months. 
the general prosperity of the place. 


“Yes, Brother Jones,” said the minister 
at last, “you and the Lord certainly have 
done a good job—it’s a wonderful im- 
provement.” 

“It sure is, said the farmer, proudly, 
“You'd ought to seen the place when the 
Lord was running it alone.” 
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— world conflict 


(Continued trom Page Thirty-one) 


plant capacity, we have the trained men 
in nutrition and in plant and production 
work, the green light is on and the “GO” 
signal has been given. 

We now are going to need your cooper- 
ation in keeping the machine running 
smoothly. There will be shortages of feed 
ingredient materials, and we shall have 
to find others to take their place. We may 
register feeds with certain ingredients and 
suddenly find that these ingredients are 
not available due to requisitioning for 
other purposes, human food, etc., and im- 
mediate substitution is necessary. You can 
help by relaxing technical regulations and 


“4 


IT-D 


potency. 


A complete line of 
Vitamin A and D 
products for the 
oultry and animal 
industry. 


Processors since 192! 


GUA 


Vitamin D in dry, granular form 


MIXES FREELY IN WINTER WEATHER 


Say "Good-bye" to cold weather mixing trouble. SILMO 
VIT-D-400, Vitamin D in dry, granular form, mixes readily in 
every season. Check these VIT-D-400 advantages — then 
write today for samples and prices: 


1. Lower first cost than fortified Vitamin Oils of the same 


requirements for registration, broadening 
them and making them sufficiently flexible 
to meet the exigencies of the situation. The 
feed control officials, through their nation- 
al associates, have already taken stéps in 
this direction, notably in the case of vita- 
min carriers, oils, etc., and with respect to 
milk products, all of which are subject to 
change and necessary substitution due to 
war conditions and government orders. If 
the laws, regulations, registrations, and 
labeling requirements were uniform in all 
states, we could cut our costs and sell our 
feed cheaper. We are trying to do this, 
but where one or more states require dif- 
ferent kinds of tags, different labeling, dif- 
ferent registrations, etc., it means for the 
manufacturer to meet these requirements 
extra printing expense, extra clerical and 


2. Easier, faster, cheaper mixing. 

3. No waste, no mess from leaky spigots. 

4. Flows readily in cold weather. 

5. 400 A.O.A.C. Chick units Vitamin D per gram. 


6. Shipped in DATED CANS and Potency Guar- 
anteed for | year. 


{ SILMO SALES CORPORATION 


a division of SILMO CHEMICAL CORP. 
RAILROAD BLVD., VINELAND, N. J., U. S. A. 


other labor, all of which must be added to 
manufacturing costs. 

We feel that each state should build its 
regulations, requirements and standards, if 
any, under the supervision of competent 
nutrition experts. These are available 
through your colleges and there should be 
the closest working harmony between the 
feed control department and the college 
in these matters. Colleges should also 
work together with each other and ex- 
change information on nutritional subjects, 
so as to have the latest and best informa- 
tion available at all times. Guesswork and 
the opinion of regulatory officials who are 
not nutritional experts have no place in 
state rules and regulations. These should 
be exact and worked out on the basis of 
scientifically determined requirements. Co- 
operation among the states towards uni- 
formity is helpful to both state officials 
and manufacturers. 

One subject of importance to all of us 
is what becomes of the money collected 
from special feed taxes and how it is spent. 
We as manufacturers want the state feed 
laws properly and competently enforced. A 
law not enforced is worse than no law at 
all. I have been in states where manu- 
facturers and dealers have told me they 
haven't seen a feed inspector in over a 
year. I have found chemistry departments 
starving to death and unable to do com- 
petent analysis work for lack of funds. At 
the same time those states were collecting 
an amount in feed taxes amply sufficient 
to maintain a well-equipped chemistry de- 
partment and an adequate inspection force. 
Where did the money go? It went into the 
general fund of the state and a measly 
amount was then allocated to the depart- 
ment of feed control, entirely inadequate 
for competent work. 


I made a survey among the states sev- 
eral years ago and I know what I am 
talking about. One state collected in a six- 
year period in feed and fertilizer taxes, 
over $400,000 above what was expended 
during that period to enforce the control 
laws. This won't do, gentlemen. We, as 
manufacturers and representing also our 
dealers, want the feed laws enforced to 
protect those of us who are trying to do 
a good job from cheap and unlawful com- 
petition. Your farmers in your states who 
in the last analysis pay these special taxes 
are entitled to the protection they are pay- 
ing for. It is not legal to take these special- 
purpose tax monies and use them for gen- 
eral state expenses, to the detriment of 
your own departments. You'll find a lot of 
things that will shock you if you look into 
this and we manufacturers and our dealers 
in each state are willing to help you clean 
up the situation if you want to call on us. 

Production of meat and milk and eggs 
calls for feeding, and the better the feed- 
ing the higher the production. In times 
like these, when the requirements are so 
tremendous, the keystone of the entire 
structure logically would seem to be that 
industry which is supplying the feeds that 
increase production. So the feed industry 
is not only an industry of great importance, 
it is an essential industry and while it 
might be exaggerating slightly to say it 
should be ranked above all other lines of 
effort, at the same time when you consider 
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that it is, as I have stated, the keystone of 
food production, it would certainly take its 
place in the front rank of essential indus- 
tries. 

So it is our job—ours as manufacturers 
for the actual production work and yours 
as supervisory and controlling officials to 
help us in this production work—so that by 
our efforts together, the job of feeding our 
nation and our allies may proceed on sche- 
dule and the results obtained we hope will 
appear as a credit to all of us. 


Announce New Stock 
Feed Department 


The Borden Co., New York City, announc- 
es the formation of a live stock feed de- 
partment within its special products divi- 
sion to furnish, principally, vitamin supple- 
ments for live stock rations. Dr. Harrison 
H. Havner has been named manager of 
this new department, which will supply 


% 


DR. H. H. HAVNER 


vitamin products to mixed feed manufac- 
turers as well as dealer mixers. 

Dr. Havner was formerly professor of 
live stock extension at the Pennsylvania 
State college and for seven years was 
assistant director of agriculture extension, 
supervising the work of county agents. He 
later served as director of sales for a lead- 
ing feed company. He is well known to the 
feed trade due to his long service in the 
industry and to his writings which have 
appeared in various feed trade journals 
and agricultural publications. 


@ ROSS WAY, Liberty Center, Ind., has 

been appointed manager of the Farmers 

Grain Co. to fill the vacancy caused by 

the death of his father Oscar D. Way. 


@ DR. MAX KRISS, 47, well known au- 
thority on animal nutrition died of a heart 
ailment Nov. 16 at State College, Pa. He 
had been a member of the faculty of Penn- 
sylvania State college for 23 years and 
was the author of numerous scientific 
papers on animal nutrition. 
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— happy birthday 
(Continued from Page Thirty-nine) 


sociation. In Minneapolis, A. C. Smith, 
Archer-Daniels-Midland Co., also claims 
January 27. 


C. M. (Stormy) Stormes, president, lowa 
Feed Co., Des Moines, put in his appear- 
ance January 29, while a day later, Janu- 
ary 30, is the birthday of James E. Weber, 
advertising director, Armour & Co., Chi- 
cago. 

Bringing January to a close, George 
La Budde, La Budde Feed & Grain Co., 
Milwaukee, and Lloyd S. Larson, Lloyd S. 
Larson Advertising Service, Mankato, 
Minn., blow out their candles on the 3lst. 


NAMED DISTRIBUTOR 


Rowell Feed Supplies, Inc., Milwaukee, 
has been appointed distributor for Wiscon- 
sin and Minnesota for Marblehead Mineral 
feed, according to an announcement by the 
Marblehead Lime Co., Chicago. M. M. 
Rowell, president of Rowell Feed Supplies, 
Inc., announces that stocks of Marblehead 
mineral feed will be carried in Milwaukee, 
providing prompt shipment for the Wiscon- 
sin and Minnesota trade. Mr. Rowell has 
also taken on the distribution of Gerard 
Milk Malt for Wisconsin. The product is 
manufactured by the Gerard Milk Products 
Co., Baltimore, Md. 


@ FARMERS ELEVATOR, Prentice, Ill., has 
installed a new two ton mixer. 


NORTHERN OHIO GROWN 
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— taking pictures 


(Continued from Page Thirty-seven) 


and is proud of his connection with the 
feed business. No cluttered-up corners, no 
ceiling cobwebs, no rodents damaging 
feeds and grains. There near the railroad 
track, not far from White river, the old mill 
stands in its attractive dress with farmers 
coming and going all the time. 

“I like the principal back of live dis- 
play,” declared Mr. Armstrong enthusiasti- 
cally. “We have something on feed here 
much of the time and the live chickens, 
pigs, and cows provide a type of proof 
that the most skeptical farmer cannot 
dodge. Of course I have the advantage of 
plenty of space outside so I have demon- 
strations adjacent to the mill and under 
conditions similar to those on the average 
farm. The results of these live display dem- 
onstrations have done much to convince 
many folks that it pays to feed a perfectly 
balanced commercial feed.” 

Mr. Armstrong said he thought the com- 
mercial feed manufacturers were smart in 
arranging for educational movie shows 
with lectures and other features. Also that 
he figured all feed retailers were smart to 
meet the manufacturers more than halfway 
in promoting these shows and educational 
gatherings locally. He said the whole thing 
could be summed up in three steps. (1.) 
Get the crowd out. (2.) See that the folks 
have a nice time. (3.) Follow up the senti- 
ment while it is hot. He cited a number 
of new customers he had acquired as a 
direct result of this sort of promotion. 


“Yes, sir; you can say for me that I like 
the feed business,” he concluded. “Lots of 
work in it, not much white-collar leisure 
around a place like this. But once success 
starts smiling—just follow up trying to get 
more and more customers, rendering them 
more and more service—and I can tell you 
there is considerable satisfaction in it.” 
@ DELHI-DELANCEY MILLING CO., Dav- 
enpozt, Iowa, has been incorporated by 
Herbert M. Dawson, Junita Boyes and John 
Mostert. 

@ SAMUEL A. KING, 55, Philadelphia, Pa., 
feed broker, and one of the founders of 
King Bros. Co., died last month. 
NEW FILM AVAILABLE 

The Poultry & Egg National board, Chi- 
cago announces that a two-reel sound and 
color motion picture entitled “Nature’s De- 
fense Package” is now ready for distribu- 
tion. The picture portrays the role of the 
familiar egg in building a healthier, sturdi- 
er America and shows dozens of tasty 
ways of preparing eggs in order to obtain 
the maximum health giving benefits. Any 
club, organization or group may arrange 
for a showing of this motion picture. A 
rental charge of $3.00 is required to cover 
laboratory inspection necessary after each 
showing. The film can only be used on a 
16mm sound projector. It will be shipped 
collect and must be returned immediately 
prepaid. Complete information may be 
obtained by writing the Poultry & Egg Na- 
tional Board, 308 W. Washington St., Chi- 
cago, Ill. 


“young manager 
(Continued from Page Forty) 


through which Mr. Case got his start in the 
feed business, has a wide circulation in the 
agricultural area it is a big help in getting 
the feed and seed message over to the 
people. Mr. Case takes generous space in 
the publication especially in the spring 
and fall. Not adapted to letter writing he 
prefers to follow up his leads with person- 
al calls either by himself or Mr. Shaifer. 
Since the latter makes frequent visits into 
the rural section with the county agent he 
is always in close touch with the custom- 
ers’ needs. 

Mr. Shaifer recently completed a tour of 
the trade area during which he gave spe- 
cial attention to the preparation of flocks 
for winter. When on such an assignment 
he not only advises the farmers how to 
remove unprofitable chickens from the 
flocks but actually works with the owners. 
After this has been done several times they 
become proficient which is definitely a 
star in Feeders’ Service's crown. 

Since Rudy Case took over this business 
it has grown rapidly. It is rated as one of 
the soundest in the city and everyone 
knows that Mr. Case has worked hard to 
make his firm successful. Success—it is— 
and on the firmest of foundations. Feeders’ 
Service is the brainchild of a young man 
with young ideas. 

@ W. A. ZIMMERMAN, Fennimore, Wis., 
owner of the Wisconsin Valley Mills at 
Boscobel died last month. 


and 


Merry Christmas 


Happy New Year 


FEED DEALERS! 


Be Profit-Wise — Jersee-ize 


Make More Money — Get and Hold More Customers. 
JERSEE-Ize—it's the success secret used by hundreds of 
Mills, Elevators and Feed Stores for mixing their own line 
of feeds—feeds that give better results and sell easier. 


RED WING 


With our plan you Jersee-ize your feeds with Jersee 
Balancer—a High Potency, Double Seal, Vitamin Con- 
centrate with added minerals. A PLUS value Concentrate 
that goes twice as far as any other vitamin concentrate. 


You Make Up to $20.00 a Ton 
More Profit with Our Plan 


You control the trade in your locality. Our free dealer 
service is outstanding in its completeness. Formulas, 
double seal tags, registration papers, posters, folders, cir- . 
culars, newspaper mats are all part of our service to you. 


OLD PROCESS 
LINSEED MEAL 


PAT TS BURGH 
PLATE GLASS COMPANY 


Linseed Oil Division Pittsburgh, Pa. 


Write today about our plan of mixing your own line 
of feeds that are geared for profits and results. 


The JERSEE CO., Minneapolis, Minn. 
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Design Defense Ads 
For Feed Retailers 


A series of “feed for defense” announce- 
ments for advertising purposes in local 
newspapers has been designed by the 
University of Wisconsin college of agri- 
culture and is now available for feed re- 
tailers in the rural areas, according to an 
announcement by Andrew W. Hopkins, 
extension editor. 

The series was prepared in response to 
requests from numerous newspaper edi- 
tors in Wisconsin and includes one pro- 
posed advertisement for each week of the 
month. The one designed for Dec. 1 read: 
“It's good Business; to purchase some 
medium and high protein feeds when 
needed to balance the dairy ration; to 
find out the cost of different feeds and get 
the most for your money; to feed grain to 
each cow at the rate of one pound for 
each three and a half pounds of milk pro- 
duced.” 

In another of the series the copy reads: 
“There’s a place on many farms for good 
commercially mixed feeds. These feeds 
may be substituted for or mixed with 
home grown grains . . . George Werner, 
of the University of Wisconsin suggests 
that these feeds be purchased according 
to analysis and comparative prices... 
Cows fed well this winter will produce bet- 
ter on pasture next spring and summer.” 

Still another suggested advertisement 
headed, “When Hay’s Poor,” reads: “If you 
have poor hay but are well supplied with 
corn silage, Gus Bohstedt, of the Wiscon- 
sin college of agriculture suggests that it 
will pay to feed a high protein grain ra- 
tion. 

Each advertisement carried the line, 
“We'll be ready to do our share.” 


@ HAROLD A. JOHNSON MILLING CO., 
Hornell, N. Y., has leased the M. F. Smith 
& Son mill on River St. and installed new 
equipment. 

@ CLARENCE F. IVERSON, Des Plaines, 
Ill., who for the past 10 years has served 
as assistant manager of the Lake-Cook 
Farm Supply Co., has tendered his resigna- 
tion in order to accept a position as man- 
ager of the Elburn Farmers Cooperative 
Grain Co. at Elburn, IIl. 

@ A. H. POPPE, New Bremen, Ohio, has 
purchased the business, stock and con- 
tracts of the Bremco Mills from the New 
Bremen Broom Co. 


@ A. L. RUDMAN, Lone Tree, Iowa, has 
been named manager of the Farmers Ex- 
change elevator at Nichols. 


@ W. W. WILCOX, Foley, Minn., was elect- 
ed president of the Minnesota Baby Chick 
Cooperative association at the annual con- 
vention of the group held in Minneapolis, 
Dec. 3-5. 


@ JOHN T. LOWE, Ellsworth, Wis., has 


installed a 100 h.p. diesel engine and a 
new pulverizing unit. 
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@ WALTER C. SEIM, Cannon Falls, Minn., 
has been named manager of the new ele- 
vator recently erected by the J. G. Dill Co. 
@ WATERFORD MILLS, Burlington, Wis., 
have installed a new Kelly-Duplex corn 
sheller. 
POULTRY CURE 
D. E. Lathamer, Louisville, Ohio reports 
the successful use of sulfanilamide, a drug 
prescribed in the treatment of many human 
diseases, in a number of cases of foul 
pneumonia and some types of eye infec- 
tion. He reported that in most cases the 
birds fully recovered within 24 hours after 
treatment and showed no unfavorable after 
effects. 


MILK-FEED RATIO 

The ratio of prices received for milk de- 
livered to condenseries to prices of feed 
grains continued considerably more favor- 
able for producers during October than a 
year earlier or than the 1920-34 average 
the bureau of agricultural economics re- 
ports. This was in contrast to the butterfat- 
feed-grain ratio where prices were slightly 
more favorable than last year but less 
favorable than the 1920-34 average. 

@ CARL E. BOLTE, Slater, Mo., assistant 
manager of the Slater Mill & Elevator Co. 
has been appointed a member of the state 
planning board by Gov. Forrest C. Donnell. 


for VOLUME Sales! 


This different, better 
MINERAL is a real 


‘money-maker for Yout 


ESTABLISHED 1894 


TRADE REGISTERE? 
PITT, 

Here’s a mineral designed to help 
the farmer speed up production of 
meat, milk and eggs for defense 
needs. Your customers can depend 
on the improved Sacco Iodized V-17 
to get maximum feeding results at 
lowest cost. That means extra prof- 
its for the farmer — and more mineral volume for you! 


Made by the manufacturers of 
Sacco Guaranteed Quality Fertilizer 


Sacco V-17 gives you a different, better mineral to sell — complete, 
balanced, uniform, approved in iodine content. It’s the most talked 
about mineral feed on the market today — advertised heavily in the 
farm papers, backed by a complete selling plan, free displays, folders, 
newspaper electros, etc. Here’s a product and a plan to help you 
double or triple your mineral feed sales. Write us today for full in- 
formation about Sacco V-17. Address the office nearest you. 


THE SMITH AGRICULTURAL CHEMICAL COMPANY 


Plants at Columbus, O.; Indianapolis, Ind. ; 
Saginaw, Mich.; Holland, Mich.; Carey, O. 
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A T every feed association meeting and 
at every nutrition conference for feed 
makers held at so many of the state agri- 
cultural colleges the subject of dry milk 
supplies for feed use is brought up for dis- 
cussion. Milk is one of the things the poul- 
tryman wants in his feeds, and since there 
is a decrease in feed milk production the 
feed manufacturer who sells to the poul- 
tryman is also much concerned. 

Above all, the feed maker wants to 
know about how much milk will be avail- 
able. So far it is only possible to show 
trends and then try to estimate what may 
happen. It is impossible to make a predic- 
tion that is fully accurate. 

Dry skim milk production reached its 
peak in 1938. In that year 160 million 
pounds were made and sold to the feed 


Dry Geed 


trade. Along with 289 million pounds of 
fat-free milk solids sold for human food 
manufacture, the total dry milk resulting 
from the drying of separated milk was 
given by the department of agriculture as 
449,291,000 pounds. 

In addition to this the department reports 
63,910,000 pounds of dry buttermilk pro- 
duced in that year. It is estimated that at 
least 50 million pounds of it was used in 
feeds. There was also a production in 1938 
of 47,384,000 pounds of dry whey, and 
practically all of it was used in feed. 


HOG SECTION? 


[ you are in a hog section and not selling from 15,000 
to 25,000 bags of Hog Supplement each year, you 
are missing some good business. Maybe you are not 
making the right Hog Supplement. Maybe you are not 
properly merchandising your Hog Supplement. 


R. CLORE’S Formula Hog Supplement is different. 
It is made differently from any other supplement 


on the market. It is sold differently. All of Dr. Clore’s 
dealers who manufacture his formula are trained by 
Dr. Clore. Their salesmen are given a thorough course 
by Dr. Clore and his trained State Men. They not only 
know feeds but they know diseases so they can give 
the farmer correct information and service. 


HE Fleck Feed Company has built their Hog Sup- 

plement business from 500 bags a year to 15,000 in 
7 years to say nothing of other feeds sold. Fleck and 
Dr. Clore’s Formulas, are the talk of Mr. Fleck’s com- 
munity. Write to us and we will give you Mr. Fleck’s 
address if you would like to ask him about Dr. Clore, 
his Formulas and the many services he renders. 


DR. E. E. CLORE 


HOOSIER MINERAL FEED COMPANY 


outlook reviewed 
by c. w. sievert 


Since 1938 there has been some reduc- 
tion of dry skim milk used in feed. In 1939 
there was a reduction of about 12% and in 
1940 the feed milk production was about 
7% below 1939. This year the diversion 
into human food channels has been greater 
due to demands for shipment abroad. At 
the present time dry skim milk is below 
1940 utilization in animal feeding opera- 
tions by about 24%. 

Dry buttermilk production has been re- 
duced a little from the 1938 figures, but 
only a little. With some increase in sweet 
cream dry buttermilk manufacture and a 
consequent increase in dry buttermilk utili- 
zation in human food, it is possible that so 
far as feed utilization is concerned the re- 
duction has been between 5% and 10%. 

Since 1938 the amount of dry whey, which 
is practically all used in feed, has increas- 
ed somewhat so that in 1940 the total pro- 
duction was 91 million pounds. This year 
dry whey production is increasing. 

What are the prospects? 

So far as dry skim milk is concerned, we 
know there will be a decrease. Whether it 
will be a decrease of one-third or of one- 
half is hard to estimate. Right now the 
relative decrease is quite great, but in 
spring, when the flush is on, there is al- 
ways a reversion to greater dry milk pro- 
duction. To be sure, the aim will be to dry 
for human use, but in many instances the 
milk plants will not be able to handle the 
milk fast enough to keep it fit for human 
use. There will be a shortage of holding 
vats, of pasteurizers, etc., resulting in milk 
that will not pass human food inspection. 
Just how extensive this will be cannot be 
accurately predicted. 

There is also some difference of opinion 
on dry buttermilk manufacture. In some 
parts of the country there will be an in- 
crease in manufacture, in other parts a 
definite decrease. Whether the sum total of 
buttermilk drying operations add up to a 
small increase or to somewhat of a de- 
crease is hard to say. 

Stocks of dry skim milk and dry butter- 
milk on hand at present are quite low, al- 
though not as low as they were a few 
years ago during the general drought con- 
ditions. Complete information on dry whey 
stocks is not available. 

The tendency on the part of feed makers 
will undoubtedly be to discontinue the use 
of milk in their egg mashes, making as 
good a feed as they can without milk. That 
will allow the available supplies to be 
used in breeder mashes, where dry skim 
or dry buttermilk are of extraordinary 
value. Then in spring when the milk flush 
is on, the chick season will also be on, re- 
sulting in the use of dry milk in chick 
starters. Such would seem to be good 
sound practice on the part of feed makers 
so that poultrymen can continue to produce 
meat and eggs for food purposes. 
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— nutrition school 
(Continued from Page Twenty-eight) 


St. Louis, Mo.: “The brewing industry as a 
whole keeps in operation a farm of ap- 
proximately 3,000,000 acres annually to 
produce barley, corn, rice, and hops used 
in manufacturing its products. We are do- 
ing our part in the program to produce 
more eggs by saving the brewers yeast 
which has been found to contain so many 
valuable growth factors and vitamins ne- 
cessary to do this job as it must be done. 
By saving this yeast as a waste, we are 
helping the poultryman to solve his feed- 
ing problems in connection with growth, 
egg production, and hatchability. 

Dr. H. S. Wilgus, head of the poultry 
department of Colorado State College, Fort 
Collins, Colorado: “Synthese of the B- 
complex vitamins and of protein from urea 
occur in the digestive tract of cattle and 
sheep as cntrasted to poultry. Poultry ra- 
tions formulated to be adequate in pro- 
tein quantity and quality, calcium, phos- 
phorus, manganese, and vitamins A, D, 
and G are unlikely to be deficient in the 
other known vitamins and minerals (except 
possibly iodine) if ingredients of the high 
quality are used. Improper feeding and 
management rather than inadequate feeds 
may be responsible for such difficulties as 
gizzard erosions and field dermatosis. 

Dr. L. E. Washburn, animal investi- 
gations section, Colorado State College 
Experiment station: “Minerals are known 
to play an indispensible role in every 
body function. Recent research has 
emphasized the profound importance of 
some of the lesser known elements. Evi- 
dence indicates the necessity for certain 
minerals in the vitamin picture, and even 
suggests that certain so-called toxic ele- 
ments may be essential in the animal 
mechanism. Thus, sodium chloride may be 
involved with the anti-grey hair factor, 
zinc may be essential for riboflavin utiliza- 
tion, potassium may be involved in repro- 
duction, fluorine in traces may be essen- 
tial for normal teeth, and even selenium 
may be required in minute traces. However, 
these findings do not justify the use of 
complex mineral supplements.” 

The “Information, Please” program, ably 
conducted by Hank Swanson and Cy Sie- 
vert, was enthusiastically received. Re- 
quests were received that more time be 
devoted next year to this part of the 
program. 

Entertainment at the banquet lent en- 
joyment to the occasion which was featur- 
ed by the talk of H. J. Henney, director of 
the experiment station. He spoke on the 
economic developments offering agriculture 
and aroused serious thought on our future 
agriculture relations with South America. 

The last afternoon was devoted to a 
presentation of the research work in pro- 
gress in the poultry and animal investiga- 
tion sections of the experiment station. 

During the meeting, H. F. Rogers was 
elected by the feedmen as chairman of a 
committee to investigate the possibility of 
re-organizing the Colorado Feed. Manu- 
facturers association. 

@ JOHN MESER, Manitowoc, Wis., has in- 
stalled a new Prater mill. 
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@ ECONOMY FEED MILL, Mt. Carmel, IIl., 
is now being operated by John Wellerman. 
FEED IMPORTS DROP 

About 41,869 tons of feedstuffs were im- 
ported into United States during August as 
compared with 54,810 tons the previous 
month and 48,542 tons for August 1940, the 
department of commerce reports. Of the 
August total 4,496 tons were coconut or 
copra feeds with the Philippine Islands fur- 
nishing 2,566 tons. Imports of cottonseed 
oil amounted to 819 tons during August 
compared with 3,657 tons during July. 
Mexico, Brazil and Haiti were the main 
contributors. The bulk of the mixed feed, 
hay, and wheat by-products imported was 
received from Canada. 


BIG CAPACITY 


HEADS OMAHA EXCHANGE 

R. M. Scoular, Omaha manager of the 
Scoular-Bishop Grain Co., was named 
president of the Omaha Grain Exchange 
at a recent meeting of the board of direc- 
tors. He succeeds R. E. Miller of the Up- 
hike Grain Co. A. McKinley, Omaha Ele- 
vator Co., was elected first vice president; 
W. T. Burns, Burns Grain Co., second vice 
president; F. C. Bell, Bell-Trimble Grain 
Co., was re-elected treasurer and Frank P. 
Manchester was again named secretary. 


@ GORDON ABBOTT, divisional manager 
for Murphy Products Co., Burlington, Wis., 
who has been seriously ill for some time 


is confined to the veterans’ hospital at 
Dearborn, Mich. 


grinds grains, screenings, ear or 


snap corn and roughage materials. 


Rasp-like cutting plate—long-wearing patent beaters—one- 
minute screen change—and other outstanding features. 


3 SIZES Mode! 15-15 to 30 HP. 


Model 17—30 to 50 HP. 
Model 24—50 to 75 H.P. 
—all 3,600 RPM—Belt or Motor Drive. 


Write for full data and 30 DAYS’ TRIAL PLAN 


A. E. JACOBSON MACHINE WORKS, Inc. 


1076 Tenth Avenue S. E. 


Grinders — Corn Cutters —- Magnetic Separators — Feed Mixers 
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— national crisis 
(Continued from Page Twenty-one) 


Mr. Greenman declared that Norway 
and Denmark had both contributed gen- 
erously to the Finnish war and said that 
when the Nazis invaded Denmark there 
was no resistance by the Danes. However, 
the Norwegians fought to the last in de- 
fense of their homeland, Mr. Greenman 
said. 

Further, the Norwegians sank many a 
Nazi troop transport and Mr. Greenman 
witnessed the particularly depressing sight 
of bodies of German soldiers covering the 
sea. In fact, the Nazis were offering one 
dollar for each body of a German soldier 


recovered, Mr. Greenman said. 

Two cases of German mutiny came to 
his attention. These were among Nazi sol- 
diers on some of the transports. As a puni- 
tive measure the Nazi high command took 
the soldiers off the ships and then lined 
them up and then indiscriminately put to 
death every fifth soldier. 

Mr. Greenman declared that the main 
object of the United States in this present 
war is to make certain that such a ca- 


tastrophe as now faces the world will nev-: 


er happen again. 

Another speaker was Wesson S. Hertrais, 
regional business consultant, United States 
department of commerce. He spoke on 
“Trade Barriers” especially as they exist 
between the various states. He told how 


ADDRESS CHIC ACO,USA 


DAIRY RATIONS! 


ANNOUNCING! 
SON) A Great New Line of 


VITAMINIZED 


Y Great Selling Opportunity for Dealers, because 


new Ful-O-Pep Dairy Rations contain a Vitamin- 


Boost so long missing in Dairy Feeds! 


Y Nationally advertised in Dairy and Breed Publi- 


cations month after month! 


VY Now under the famous Ful-O-Pep name, there’s a 


feed for every need on the farm! Order in assorted 


Ful-O-Pep cars for fresh feed, low inventory, quick 


turnover! For further details write, 


THE QUAKER OATS COMPANY, CHICAGO 


such barriers handicapped trade during 
the Colonial days and said that present 
trends were toward an increase in trade 
restrictions between states. He referred 
particularly to border inspection patrols 
now set up in many states and maintained 
that such systems build up mounting trade 
barriers. 

Following a noon luncheon Art Brayton 
of the Des Moines convention bureau talk- 
ed on ways to obtain more business and 
at the same time be of value to your 
community. 

Another interesting speech was offered 
by Walter Graham, news editor, Des 
Moines Sunday Register. Mr. Graham's 
talk was also very timely since it enabled 
those present to get a complete picture of 
how the news is gathered throughout the 
world. Mr. Graham also contrasted the 
difference between news and freedom of 
the press in our own country and in 
Europe. 


Lloyd §S. Larson, president of the Lloyd 
S. Larson Advertising Agency, Mankato, 
Minn., gave another one of his interesting 
merchandising presentations which have 
appealed to feed men in a number of 
states where he has appeared. Mr. Lar- 
son had his “girl friend’’ Mabel, the chick- 
en which lays the eggs with ideas in 
them, all dolled up in new finery including 
electric lights, a shake of the head and a 
genuine cackle. In closing his talk Mr. 
Larson had the lights blacked out and then 
revealed an electric reproduction of the 
American flag in true colors. 


One disappointment for those in attend- 
ance cropped up when Ray B. Bowden, 
executive vice president of the Grain & 
Feed Dealers National association, was un- 
able to appear due to the war situation. 
At the last minute Mr. Bowden wired from 
Chicago that he had been called back to 
Washington, D. C. immediatelv. He later 
wired the information from Washington 
that the government hadn't made any 
changes in its general policy in reqards to 
the trade but was watching each market 
center closely. According to Mr. Bowden. 
the nation’s capital was already on a full 
war time basis. 

Following this message from Mr. Bow- 
den the association conducted a sympo- 
sium on the feed markets. C. W. Sievert. 
feed expert with the American Dry Milk In- 
stitute. Chicaqo, told about the milk situa- 
tion; H. W. Swanson, White Laboratories, 
Inc., contributed his share on vitamin oils: 
Toe Nelson, Armour & Co., gave his opin- 
ion on the meat scrans.situation, George 
Smith, Archer-Daniels-Midland Co. discuss- 
ed linseed meal, and Harry Cowan, Sven- 
cer Kellogg & Sons spoke on soybean 
products. 

Analvses and assays were discussed by 
Harry Clark of the Omaha Grain Exchanae, 
Omaha, Neb.. and Pat Henry, Chicaao 
board of trade, spoke on the matter of 
fixing grain prices by the government. Mr. 
Henry said that only the price of wheat 
was fixed during the first World War. He 
declared that the only reason for fixing 
prices in time of war is because of a 
scarceness of any commodity and argued 
that no scarcity of grains exists at the 
present time. Price fixing, he maintained, 
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would not be to the best interests of agri- 
culture. 


D. E. Western, Quaker Oats Co., spoke 
at some length about attempts to deter- 
mine whose responsibility it was for low 
quality grain which finds its way into the 
market. 

Frank Leathers, Swift & Co., Des Moines, 
offered some interesting observations on 
soybean meal. He said that 95 per cent 
of all soybean meal is used for feed with 
only five per cent used by industry. He 
pointed out that 822 per cent of soybean 
oil is used as an edible food with the 
remainder going into animal feeds. Under 
present conditions, Mr. Leathers reported, 
the price of soybeans is set by the demand 
of the feed industry. He revealed that the 
soybean crop for 1941 will be 17¥2 million 
bushels in Iowa and 100 million bushels in 
the entire United States. Mr. Leathers also 
described how soybeans are processed. 


Another speaker was Larry Fairchild, 
Allied Mills, Inc., who discussed nutrition. 
He told the members that a balanced ra- 
tion is just as important now as ever be- 
fore and that in all important feed investi- 
gations at the various colleges it has been 
pointed out that the greatest need today is 
for better nutritive rations. Today, a bal- 
anced ration is more complicated because 
it is necessary to take into account vita- 
mins and minerals as well as proteins and 
fats, Mr. Fairchild said. 


“Agricultural Relationships” was the 
topic chosen by George Godfrey, director 
of agricultural relations, Iowa State col- 
lege. Mr. Godfrey urged feed dealers to 
work with their extension people. 

“The job today is to make the best feed 
possible and to get more farmers to use 
it," Mr. Godfrey said.” In addition to that 
the feed dealer has a job to help the farm- 
er improve his methods of sanitation and 
management. 


“All the corn we have in bins will be 
needed. There will be no surplus. The 
farmer should feed concentrates and not 
worry about using up his corn.” 


Mr. Godfrey declared that Iowa does a 
good job of raising corn but a poor job of 
raising hogs. He speculated that perhaps 
the feed dealer should advertise more to 
educate the farmer and said that even 
though this might increase the cost of 
feed $2.00 to $3.00 per ton it would be 
worth it. 


Doctor I. Q. of radio fame also appeared 
on the program and gave away boxes of 
candy for correct answers to his questions. 
Only three feed men went home with 
candy. They were Sam Stewart, George 
Smith, and Hugh Kelley who successfully 
repeated one of Doctor I. Q.’s tongue 
twisters. 

The annual banquet and floor show was 
held Wednesday evening, December 10, 
and featured an excellent floor show head- 
ed by Eddie Peabody, famous banjo artist. 


@ BIG GRAIN FEED STORE, Dike, Iowa, 
has been opened by Bob Howard and 
Don Smith. 

@ R. L. MADISON, Correctionville, Iowa, 
has purchased the elevator of T. S. Cath- 
cart & Sons. 
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Many firms had exhibit booths at the con- 
vention which were well patronized. 


Another interesting feature was an “I'd 
Like to Know” feed quiz with H. W. Swan- 
son, White Laboratories, as master of 
ceremonies. Experts who served on the 
rostrum were Dr. D. H. Thomas, Iowa State 
college; Ray Fleck, Fleck elevator, Kilduff, 


Ia.; William Lapp, Lapp Laboratories, Inc., 
Nevada, Ia., and M. B. Gardner, Penick & 
Ford, Ltd., Cedar Rapids. 


There was also a ladies theatre-dinner 
party and a special smoker sponsored by 
the Boar’s Head club of Des Moines. In 
addition, there were a number of luncheon 
meetings for ladies and men separately. 


Harry Dean, Iowa City, was elected pres- 
ident to succeed Gayle Snedecor, Rhodes. 
John Hinck, Corning, was elected chair- 
man of the feed division succeeding Jim 
Olson, West Bend, and Ellis Mueller, Cala- 
mus, becomes vice chairman of the feed 
division, succeeding Mr. Dean. 


In the grain division Sam Stewart, Clar- 
ion, was named chairman to succeed Le- 
land Miller, Cedar Rapids, and Columbus 
Hayes, Mt. Pleasant, was re-named vice 
chairman. In addition, Walter Berger, Des 
Moines, was re-elected treasurer, and Mr. 
Swanson was again named executive sec- 
retary. 


Five new directors were named. They 
are Glendal Felton, Indianola; Carl Or- 
singer, Waterloo; Arthur Murray, Bancroft; 
Carl Danielson, Boone, and Francis Day, 
California. Holdover directors include Lloyd 
Darling, Cleghorn; Cecil McDonald, Sioux 
City; Ed Huibregtse, Monticello; Gerhard 
Larson, Manson; with officers Hinck, Ber- 
ger, Hayes, Dean, Stewart and Ellis Muel- 
ler completing the roster. 


The association adopted resolutions: de- 
claring that it would support all measures 
necessary to win the war; commenting on 
the fact that the state of Iowa collected 
$80,000 for feed inspection yet spent only 
$20,000 on service and although the in- 
spection service was praised the hope was 
expressed that the feed industry would 
gain more benefit from the money collect- 
ed; complimenting the relationship which 
exists now with the government agency 
handling the government grain in storage; 
and giving a vote of confidence to Secre- 
tary Swanson and all the other officers. 


HERE are more pictures taken 
at the Western Grain & Feed 
association convention at Des 
Moines, December 9 and 10. 
Other pictures are on page 21. 
Top to bottom: A. C. Green- 
man, Cargill, Inc.; L. J. Fair- 
child, Allied Mills, Inc.; Doctor 
|. Q. of radio fame; H. W. 
- Swanson, White Laboratories, 
Inc., serves as master of cere- 
monies for the "I'd Like to 
Know" program; C. W. Sievert, 
American Dry Milk Institute, 
confers with Dr. Harold Wilkie, 
lowa State college; and a 
group of experts on the pro- 
gram, Dr. D. H. Thomas, lowa 
State college; Ray Fleck, Fleck 
elevator; William Lapp, Lapp 
Laboratories, Inc.; and M. B. 


Gardner, Penick & Ford, Ltd. 
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EDWARD WILKINSON, SR., DIES 

Edward Wilkinson, Sr., 78, Birmingham, 
Ala., president of the Western Grain Co. 
and president of the Birmingham Grain 
Exchange, died Nov. 6. Mr. Wilkinson was 
born in Morris, Ill., moved to Birmingham 
in his early twenties, and in 1888 organized 
the Western Grain Co., with W. S. Lovell, 
and H. G. Stiles. He was one of the found- 
ers and a past president of the Birmingham 
Traffic association and a former president 
of the National Hay association. Survivors 
include the widow, three daughters and 
a son. 


@ ERVILLE BOWERS, Colo, Iowa, has 
been named manager of the Colo Farmers 
elevator. 


@ MONON ELEVATOR, Monon, Ind., was 
destroyed last month as the result of a fire 
caused by spontaneous combustion. Rus- 
sell Templeton, manager estimated the 
loss at $45,000. ; 

@ NORTH BROS., Groveport, Ohio, have 
installed a Kelly-Duplex corn cutter and 


grader with motor drive. 


@ P. H. GUST, Fergus Falls, Minn., held 
the grand opening of his new elevator Nov. 
14. A free lunch was served and a radio 
was given away as a gift award. New 
equipment installed includes a Blue Streak 
pulverizer feed mill, Kelly-Duplex feed 
mixer, Cleland oat huller and a Superior 
grain cleaner. 


.. . Confidentially he'll tell you 


. . . that Doughboy offers you more in quality, service, and 
thrifty prices than any other mill! You see, we specialize in 
oat products — and bring you the best grades at the lowest 


possible prices. 


Write us for quotations 


Thousands of smart feed dealers have discovered they can 
make real savings at Doughboy Mills. That's because we are 
among the biggest buyers and processors of oats — and we 
pass the savings of our huge-scale buying along to you! 


Feeding Rolled Oats 
Feeding Oat Meal 

Ground Oats 

Whole Oat Groats 

Ground Barley 


Steel Cut Oats « 


Pulverized Oats 


NEW RICHMOND, WISCONSIN 


DOUGHBOY MILLS 


Skim Milk Output 
Continues To Drop 


Production of skim milk was again lower 
during October than a year ago according 
to the United States department of agricul- 
ture. The department estimated the Octo- 
ber output at about 10 per cent less than 
that for the same month last year but 1412 
per cent higher than the five year (1935-39) 
October average. 

Sales of dried skim milk, however, con- 
tiued at near record proportions with a 
considerable part of the October output 
going to the government. Manufacturers 
reported that October sales totaled 31,650,- 
000 pounds, a total exceeded by only one 
other October (1938) when sales were 
slightly over 36,000,000 pounds. 

Approximately 90 per cent of the total 
October sales covered dry skim milk for 
human food leaving only 10 per cent for 
animal feed. In October last year about 
25 per cent of the total production went 
into animal feed. The October average of 
manufacturers dried skim milk selling 
prices of 11.47 cents per pound was the 
highest for any month since March 1926 
and more than double last year’s October 
average of 6.30 cents per pound. 

Of the 31,650,201 pounds of dried skim 
milk sold during October 3,236,386 pounds 
were sold as feed compared with 4,345,265 
pounds sold for animal consumption the 
previous month. Dried buttermilk sales 
during October totaled 3,334,382 pounds 
including 2,077,981 pounds for feed usage 
compared with 2,007,511 pounds during 
September. 

Wholesale prices for feed skim milk av- 
eraged 8.10 cents during October, com- 
pared with 7.78 cents the previous month. 
Dried buttermilk prices advanced from 
7.60 cents in September to 7.86 cents in 
October. 

TO SELL SKIM MILK 

The New York board of health has au- 
thorized the sale of skimmed milk in the 
city, effective Jan. 1, on the grounds that 
it is a valuable nutritive food. It will be 
offered in quart bottles or containers label- 
ed “approved skimmed milk (pasteurized)” 
and will cost several cents less than regu- 
lar milk now delivered at 17 cents per 
quart. 

@ PIONEER FEED STORE, Villa Park, Ill., 
held a farm meeting for friends and cus- 
tomers Nov. 29. James H. Murphy, Murphy 
Products Co., Burlington, Wis., the main 
speaker. Ten attractive prizes were given 
away and free refreshments were served. 


@ FLORIAN KRAUSE, Omera, Minn., has 
resigned as manager of the Omera eleva- 
tor. 

IOWA FEED CO. TAKES ON SILMO 

John Rayney, western sales manager for 
the Silmo Chemical Corp., Vineland, N. J., 
has announced the appointment of the 
Iowa Feed Co., Des Moines, Ia., as distri- 
butor for the states of lowa and Nebraska. 

The Iowa Feed Co. is owned by C. M. 
(Stormy) Stormes, popular feed man who 
is well-known throughout the trade. Mr. 
Rayney announced that the appointment is 
effective immediately. 
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min D but in general these can be classi- 
fied in two groups, based upon the origin 
of the sterol from which it is produced. 
First, there is vitamin D of plant origin, 
illustrated by activated ergosterol and 
made available as irradiated yeast. The 
second is vitamin D of animal origin, illus- 
trated by activated 7-dehydro-cholesterol, 
which is identical with the vitamin D in 
pure cod liver oil. These two forms of vita- 
min D produce similar results, rat unit for 
rat unit, in four-footed animals. In the case 
of poultry, however, vitamin D of plant 
origin is relatively ineffective unless fed at 
extremely high levels, which makes it un- 
economical. 

As with several other nutrients in com- 
mercial feeds, notably protein, the quality 
of vitamin D is extremely important in the 
selection of anti-rachitic supplements. The 
vitamin D in various fish liver oils differs 
in effectiveness for poultry, but it is possi- 
ble to appraise various carriers of vitamin 
D by comparing them on chicks with U.S.P. 
reference cod liver oil of a known vitamin 
D content. This is the technique followed in 
the A.O.A.C. test, which reveals the po- 
tency of a vitamin D supplement in terms 
of A.O.A.C. chick units. The vitamin D 
supplement used in swine and dairy feeds, 
calf meals and dog feeds, as well as fox 
and mink feeds, can be expressed in U.S.P. 
units, which are measured in tests with 
rats. 


Vitamin D is one of the most stable vita- 
mins, although there are certain feeds in 
which vitamin D; (from fish liver oils) may 
be quickly destroyed. These include min- 
eral supplements and swine concentrates 
containing large amounts of fat as well as 
mineral salts. Fortunately, irradiated yeast 
is just as effective as a source of vitamin 
D for all four-footed animals, and, in addi- 
tion, it is completely stable in these mix- 
tures. 

The vitamin D requirements of poultry 
have been established in tests at the Penn- 
sylvania Station and this work has been 
substantiated by several other institutions. 
Growing chicks require at least 177 
A.O.A.C. units per pound of total feed and 
laying hens 354 units. The requirements for 
high hatchability are higher than for ordi- 
nary production and according to Titus call 
for 540 units per pound of feed. Knowing 
the potency of the vitamin D supplement, 
it is a simple matter to determine the 
number of pounds required per ton of 
mash. Allowance should always be made 
for the feeding of scratch grains (in case 
they are used) as these reduce the vitamin 
D content of the total feed intake. 

Vitamin G is now known as riboflavin. 
It is part of the so-called B-complex, but 
because of its prominence in livestock and 
poultry feeds, it has taken precedence over 
the other members of this family. In dairy 
feeds little attention is given to riboflavin, 
as cattle can manufacture all of the B vita- 
mins in their paunch. Swine, like poultry, 
need this vitamin in their feed, and obtain 
it principally from alfalfa meal and animal 
protein ingredients. 

The best sources of riboflavin are, in 
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This bulletin board used by Honegger Bros., operators of a feed mill and hatchery 
near Forrest, Ill., is somewhat different than most such devices. The board is divided 
into four sections, three of which are used for newspaper clippings and pictures. These 
largely consist of success stories of farmers using Honegger's chicks and feeds. One 
section is devoted to items about chickens, the other about hogs and the third for 


miscellaneus subjects. 


The fourth section is rather unique in that it contains the names of 34 prominent 
farmers who are customers of Honeggers. The number of layers kept by each farmer 
is shown opposite his name. These run from 300 to 4,000 and in all total more than 


60,000. 


This bulletin board is displayed at fairs and other meetings where farmers congregate 
and the remainder of the time hangs on the wall in the modern office building. It is 
an inexpensive but effective merchandising device. 


order of their potency: liver meal, dried 
brewer's yeast, milk products, alfalfa meal, 
fish meal, meat scraps, soybean oil meal, 
wheat feeds and tankage. Cereal grains 
which constitute the greater part of swine 
and poultry rations are relatively poor 
sources of this vitamin. A number of new 
sources of riboflavin have been obtained 
as by-products from the fermentation in- 
dustries. Some of these contain large 
amounts of riboflavin and as they are by- 
products, have the added advantage of 
being economical. 

Unlike vitamins A and D, the riboflavin 
requirements of young chicks is much 
higher than that of laying hens. For opti- 
mum results, chicks require per pound of 
total feed 1670 micrograms, laying hens 
680 and breeding hens 1250. This calls for 
the liberal use of milk products, meat 
scraps, fish meals and alfalfa in order to 
take care of the requirements of young 
chicks. It is interesting to note that many 
of the ingredients that are good sources 
of riboflavin also contain high quality pro- 
tein. 

In formulating commercial feeds, the 
manufacturer makes extensive use of the 
basic nutritive principles which have been 
established by scientific research. Almost 
invariably he uses protein, mineral and 
vitamin supplements at considerably high- 
er levels than the minimum requirements. 
In general he is desirous for his feeds to 
produce optimum results instead of merely 
protecting against deficiencies. While this 
practice may add to initial costs, it ap- 
pears to be well justified as measured by 
results obtained by consumers. 


Wisconsin Seed Men 
Meet At Portage 


The annual meeting of the Wisconsin 
Seed Dealers association was held Dec. 12 
at the Hotel Raulf, Portage, Wis. 

Henry Lunz, state supervisor of seed and 
weed control opened the morning session 
with a discussion of recent seed law 
changes. Dr. L. F. Graber, agronomy de- 
partment, University of Wisconsin spoke on 
production aids by the college of agricul- 
ture and Lawrence Teweles, Teweles Seed 
Co., Milwaukee talked on supplies and 
trends in prices of farm seeds. 

Other speakers and dealers who address- 
ed the meeting during the afternoon were 
Arlie Mucks, Madison; E. A. Beaule, Beaver 
Dam; Fred Parker, Fennimore; Benjamin 
Dance, Waupaca; George Johnson, Ocono- 
mowoc; Ray H. Lang, and Reg Comstock 
both of Madison. 

@ W. R. CASSELL, vice president, White 
Laboratories, Inc., Newark, N. J., recently 
underwent a serious operation. Latest re- 
ports say that he is recuperating in good 
fashion. His many friends, we know, are 
pulling for him. 

GET THEIR BUCKS 

Among the swarms of hunters who trav- 
eled to northern Wisconsin last month for 
the deer hunting season were Roy La Bud- 
de, La Budde Feed & Grain Co.; Carl 
Marks, Feed Supplies, Inc.; and David K. 
Steenbergh, publisher of The Feed Bag; 
all of Milwaukee. Hunting near Boulder 
Junction, Wis., all three were successful in 
bagging their bucks on the opening day. 
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160 Murphy Men 
Meet at Chicago 


Murphy Products Co., Burlington, Wis. 
held its annual mid-winter convention Dec. 
5-6 at the Congress hotel, Chicago. With 
representatives from eight different states 
more than 160 were in attendance. 

This meeting is held each year to ac- 
quaint Murphy representatives with new 
material in the field of animal nutrition. 
Speakers included James H. Murphy, Presi- 
dent; Lawrence E. Murphy, Burton Bigelow, 
and Leo Warren of the Murphy sales de- 
partment. 

The entire group attended the Interna- 
tional Livestock Exhibition and on Satur- 
day the convention moved in a body to the 
Eighth Street theatre to witness the broad- 
cast of the Murphy Saturday Night Jam- 
boree. 

The new Murphy advertising schedule 
was presented at the meeting giving Mur- 
phy dealers greatly increased coverage. 
Nine radio stations now carry regular 
Murphy programs. In addition a new sche- 
dule of farm and trade paper advertising 
was announced. 


@ TIMOTHY CANAN, 37, proprietor of the 
Gold Medal Feed store, Hardin, Ill., died 
Nov. 25 as the result of burns incurred 
when a stove in which he was trying to 
start a fire exploded. 

@ HUGH COX, Kansasville, Wis., has pur- 


chased the Henry Lytle & Sons feed and 
fuel business at Somers. 


REX 
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FEED 
DEALERS 


STOCK AND SELL 
Oil 
We Guarantee Sales 
You Take No Risk 


@ CLAY EDWARDS, Primghar, Iowa, is 
the new manager of the Willey & Greig 
elevator at Harris. 

@ WILLIAM FEY, Ripley, Ill, has pur- 
chased the Davis-Cleaver Feed & Produce 
establishment at Mount Sterling. 

Qe 
@ R. M. SHROYER, Daleville, Ind., has 
installed a new ton capacity Kelly-Duplex 
vertical mixer. 

@ MONROE C. BABCOCK, Ithaca, N. Y., 
was elected president of the New York 
Baby Chick association at its annual meet- 
ing recently held at Cornell university. 
Frank Schwegler, Buffalo was named vice 
president and Herbert G. Comstock, Penn 
Yan, secretary-treasurer. 


@ HARRY CHRISTENSEN has purchased 
the Van Order mill, located on the Plover 
river a mile north of Highway 66 near 
Stevens Point, Wis., from Andrew Berberg 
of Amherst. A new feed mixer will be in- 
stalled at the mill which is now under the 


management of Carl Lund, Waupaca. 


ICE CREAM SALES UP 

War-time activities apparently increases 
the nation’s appetite for ice cream, says 
the National Dairy Council, as 1941 esti- 
mates indicate an increase of 19 per cent 
in per capita consumption over 1940. Ice 
cream consumption declined from 1930 to 
1933 but has increased rapidly from the 
1933 low of 4.72 quarts per person to an 
estimated 10.61 quarts for 1941—the high- 
est ice cream consumption on record. 


New .. . 20th Edition 
FEEDS and FEEDING 


O person engaged in producing or 

handling feeds can afford to be 
without the 20th Edition of FEEDS 
AND FEEDING. It is the greatest and 
most practical compilation of information 
on livestock feeding and nutrition ever 
issued. The new edition has been com- 
pletely rewritten and contains nearly 300 
pages more than the old book, including 
an entirely new chapter on proteins, min- 


H. W. Grant Named 
To New Sales Post 


Harold W. Grant has been appointed 
assistant sales manager of McMillen Feed 
Mills, Fort Wayne, Ind., according to an 
announcement by D. V. McMillen, founder 
of the company. Continued steady growth 
of the company’s concentrate and feed 
business has made the creation of this 
post necessary Mr. McMillen reported. 
The firm operates plants at Decatur, Ind., 
and Gibson City, Ill. 

Mr. Grant joined the McMillen organiza- 
tion in February, 1940 to handle special 
sales work and from his activities in this 
work he is already well known to a large 
number of McMillen dealers. His new 
duties, which he assumed Dec. 1, will be 
under the direction of Clyde H. Hendrix, 
general sales manager. The McMillen Co. 
recently completed a new addition at Gib- 
son City which doubles the capacity of 
that plant. 


@ ANNA FLOUR & FEED CO., Anna, IIL, 

is constructing a two story addition to its 

plant near the Illinois Central railroad. 

A corn sheller and molasses mixer are be- 

ing installed in the new building in addi- 

tion to large grain storage bins. 


@ CULLOM COOPERATIVE GRAIN CO., 
elevator, Cullom, Ill., which was recently 
destroyed by fire will be rebuilt immediate- 
ly according to company officials. The con- 
tract for the new plant has been let to 
George Saathoff, Pontiac. 


By F. B. Morrison 


High prices make necessary prompt settling of cows, 
sows and mares. Rex Oil provides factors that act 
favorably on reproduction. Farmers report most non- 
breeders settle on first service after 
using Rex Oil. Also makes poultry more 
productive. Rex sales increasing fast 
—get your share. Write today for full 
details on guarantee sales plan and 
wholesale prices. 


Retail Prices — Pints $3.50 
— Quarts $6.00 


VIOBIN CORP. 


Dept. 4 
MONTICELLO, ILL. 


erals and vitamins. 


Get your copy of FEEDS AND FEEDING 
direct from The Feed Bag by mailing your 
check for $5.00. For $6.00 we will include a 
year’s subscription to The Feed Bag plus The 
Feed Bag Annual. You save a dollar. Order 


Che feed Bag 


Milwaukee, Wisconsin 
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A USEFUL and easily made soft ham- 
mer for use in and around the feed 
plant is shown in the accompanying sketch. 
(Fig. 1) It is nothing more or less than an 
ordinary standard “Tee” pipe fitting and 
a half inch pipe. The former, when filled 


BAGBITT OR LEAD 


(Fig. 1) 


with lead or babbitt, serves as the ham- 
mer head and the latter is the handle. 

To pour the metal, moulds are unneces- 
sary. Simply wrap paper around the rim 
to form the face of the hammer and to 
keep the lead from spilling when the metal 
is poured. Nor i8 it necessary to fill the 
Tee entirely full of molten metal; it may be 
filled mostly with pieces of scrap metal or 
anything non-combustible to fill the space. 
Scrap pipe plugs, for instance, are good 
fillers. 

This type of hammer can be made in 
almost any desired weight because there 
are so many standard sizes of pipe fittings. 
The one illustrated weighed about four 
pounds. 


As every feed plant operator knows, for 
striking and driving bolts, nuts, shafts, pipe 
and similar machinery parts that must not 
be scratched or battered there is nothing 


better than a soft lead or babbitt-faced 
hammer. Rawhide-faced hammers and 
wooden hammers do not scratch or batter 
but they often are not heavy enough for 
the quick and positive performance de- 
manded by most feed plant men. 

This sketch (Fig. 2) shows a simple meth- 
od for closing holes in castings—by means 
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is handy to have 
around feed plant 


of babbitt metal. It is quicker than most 
any other method encountered. 


Simply place the broken part in a box 
of sand as illustrated. Push away enough 
of the sand from the edge of the hole so 
that the babbitt will securely clamp around 
the hole and catch both sides. You are 


then ready for the pouring of the babbitt. 
This is such a simple operation that it need 
not be described. 

Welding, of course, is better. But for 
temporary work this babbitt method serves 
the purpose very well. In fact some bab- 
bitt repair jobs performed more than 20 
years ago are still in use. If you have no 
babbitt use lead or similar metal having 
a low melting point. 

@ KELLOGG GRAIN CO., Glenwood, Minn., 
has installed a new Fairbanks, Morse 15 
ton scale. The T. E. Ibberson Co., Minnea- 
polis, had the contract. 

@ JOHN SHARP, 89, Peekskill, N. Y., for- 
mer operator of a grain and feed store at 
Croton, N. Y., died Nov. 23. 


HELP THEM MARK 


with Sterling Dairy Balancer 


32% Protein! 


Here’s the Feed that Will Start 
Your DAIRY SALES CLIMBING! 


© Once your customers see what Sterling Dairy Balancer, 
32%, can do toward pushing milk production up, bring- 
ing feed costs down, you can count them among your 
steady, repeat buyers. Sterling Dairy Balancer is highly 
practical, because it can be fed with the farmer’s own 
grain. It is highly profitable because it makes the grain 


so much more productive. Combines proteins, minerals, 


vitamins, in a most palatable, nutritious form. Appeals 


to cows; keeps them in good condition! Stock up on this 


profit-winner now! 


NORTHRUP, KING z CO. 


Minneapolis 


DEPENDABLE SINCE 1884 


Minnesota 
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Announce Dates For 
Salsbury Schools 


Dr. Salsbury'’s Laboratories, Charles City, 
Iowa, announce that the first sessions of 
the 1942 school of poultry diseases will be 
held Jan. 19-23 and Jan. 26-30 respectively. 

The last school for 1941 was concluded 
Nov. 14 and closed one of the most suc- 
cessful years in the history of these poultry 
health courses. More than 300 students 
attended in 1941 and more than 3,000 have 
participated in these schools since they 
were organized in 1934. 

The training course consists of intensive 
study and instruction in poultry sanitation, 
disease prevention and management. First 
aid methods of disease control and vaccin- 
ation are explained and demonstrated by 
trained specialists. Students also learn to 
perform post-mortem examinations, to rec- 
ognize any disease that may be present 
and to outline effective control measures. 
The schools are open to feed dealers, feed 
plant operators, poultry supply dealers, 
and many other types of business serving 
the farmer and poultry raiser. 

@ NED CARMAN, Zumbrota, Minn., has 
opened a feed store in the building former- 
ly occupied by the Corner grocery. The 
business will be known as the Hilltop Farm 
store. 


@ TREMONT COOPERATIVE GRAIN CO., 
Tremont, Ill., has moved into its new office 
building. The modern structure is of brick 
veneer, 20 x 26, with a full basement. 


NEW FEED PLANT VOTED 
Directors of the Eastern States Coopera- 

tive Exchange have voted an appro- 
priation of $3,225,000 to build an elevator 
and processing plant for cattle and 
poultry feed at Huron, Ohio, according to 
a recent announcement. The plant will be 
similar to the one operated by the com- 
pany at Buffalo, N. Y., and is expected to 
produce 25 carloads of feed daily with an 
eventual capacity of 100 cars per day. An 
elevator for storage of 1,333,000 bushels of 
grain, a drier to process corn, bins, tanks, 
mixing lines, carloading equipment and un- 
loading facilities to take grain directly from 
freighters are included in the plans for the 
Huron development. 

@ PERCY SUNDBERG, Elmwood, IIl., will 
be in charge of the new feed supply plant 
being constructed at Wyoming, Ill., by the 
Henry-Stark Service Co. 

@ DELAWARE VALLEY FEED & LUMBER 
CO., Stamford, N. Y., has filed a certificate 
of voluntary dissolution in the office of the 
secretary of state. 

@ HAMMERSLEY & CO. feed store, Gale- 
ton, Pa., was badly damaged last month 
by fire of undetermined origin. Loss was 
estimated at $20,000. 

@ TIOGA MILLS, INC., Waverly, N. Y., 
have purchased the Blank & Gottshall Mills, 
Inc. at Sunbury, Pa. The purchase price 
was $60,000. The new owners are planning 
to install modern machinery and make 
other extensive improvements. 


POULTRYMEN MUST HAVE IT 


PILOT 


BRAND 


OYSTER SHELL 


Pershing Square Building ' 
NEW ROCHELLE, N. Y. 


OYSTER SHELL PRODUCTS CORPORATION 


3615 Olive St. 
ST. LOUIS, MO. 


— special 
(Continued from Page Nineteen) 


times. Of this amount one half is paid in 
30 days and about three fourths is paid 
in 60 days. The 25 per cent not paid in 
60 days is relegated to the 90 day accounts 
some of which may be questionable. After 
90 days Joe sends out the first of four col- 
lection letters followed by others at 30 day 
intervals. Then if the results are not satis- 
factory he brings suit for judgment and 
attaches anything above the legal exemp- 
tions. Suit is brought after bills are seven 
to nine months past due unless the custom- 
er has some seasonal crop to market for 
which he may need additional time. 

Mr. Noel figures that his credit business 
enables him to do about $2,000 a month 
more business. The profit on this amount 
at 10 per cent amounts to $200 which he 
figures is more than he loses on bad credit 
risks in a year’s time. The collection letters 
bring in 75 per cent of the past due ac- 
counts. 

Unless an account is past due and its 
collection questionable, no customer is 
ever dunned for payment when he comes 
in to buy. In 21 years of business not one 
account has ever been thrown away. With 
$5,000 to $6,000 turning on the books every 
30 days the total amount of unpaid ac- 
counts today is only $1361. Recently Mr. 
Noel collected a fifteen year old account 
which most dealers would have charged 
off long ago. 

His rules for business happiness are: 
Have a profit activity for each season of 
the year. Never make a promise you can- 
not keep. Make your competitor your pal. 
Never dun a customer for his bill in your 
place of business. 

 @ 


@ QUAKER OATS CO., Chicago, recently 
made extensive repairs and alterations to 
its plant at Armstrong, Iowa. A new drive- 
way and office were built, the annex and 
grain elevators were covered with galvan- 
ized iron, and a new 20 ton scale installed. 
The construction work was handled by the 
T. E. Ibberson Co., Minneapolis. 


@ MARTIN BETTHAUSER, of Martin Bett- 
hauser & Sons, Tunnel City, Wis., on Nov. 
2 marked his 50th anniversary in the feed 
business. He began his career as a helper 
in this same feed plant in 1891 and later 
bought the business which he and his sons 
now operate. 
NEW BAG SEALER 

Of interest to the feed trade is the intro- 
duction of a new rotary hot crimp sealer 
known as the Doughboy bag sealer. This 
machine was originated at Doughboy Mills, 
Inc., New Richmond, Wis., and is being 
The construction of the sealer permits it to 
marketed by the Pack-Rite Machine Corp. 
be mounted in any desired direction, 
height or angle. It is thermostatically con- 
trolled to seal Cellophane and other heat 
sealing bags and is designed for single- 
hand operations or production line work. 
Complete details may be obtained by writ- 
ing the Pack-Rite Machine Co., 828 N. 
Broadway, Milwaukee, Wis. 
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C ONDUCTING a business having a 60,- 
000 annual volume with not more than 
$600 on the books is an achievement of 
the Englewood elevator, Englewood, Ohio, 
under the management of Leonard Hardin. 

Mr. Hardin took over management of this 
elevator and feed mill in 1934 and in 1937, 
with his father-in-law as a partner, pur- 
chased the business. Back in 1934 there 
were outstanding accounts of around $4,- 
500 which were cleared up by Mr. Hardin 
and from that time on the business was put 
largely on a cash basis. 

In the office is a sign reading, “We 
Operate on a Cash Basis—We pay cash 
for our grain and must pay cash for our 
products.” Customers now understand this 
and as a rule do not ask for credit. Under 
special circumstances, short term credit is 
extended to customers whose financial re- 
sponsibility is well known. 

“We found that people really like to 
deal at a place where they have to pay 
cash,” said the Englewood man. “We don't 
feel we have lost any business as a result 
of our policy and on the other hand we 
know that we have spared ourselves a 
lot of inconvenience and worry. 

“By operating on a cash basis we feel 
we are able to supply better feeds and 
better service. People will readily pay 
cash if they know they are getting good 
merchandise at fair prices together with 
courteous treatment and a square deal. 
Most customers appreciate the conveni- 
ences and free services they receive and 
do not object to paying cash as long as 
they know that fhe plant is operated on an 
efficient basis.” 

Mr. Hardin studied bookkeeping at one 
time and has put the knowledge he learn- 
ed in this course into practice in operating 
his own business. Every transaction of the 
day is recorded and at the end of the 
month is transferred to its proper account 
so that the management knows at all times 
the profit or loss that is being made in 
each department and the exact condition 
of the business. 

From the daily cash receipts book and 
cash disbursements all transactions go 
into separate accounts which are carried 
in a general ledger. Mr. Hardin goes far- 
ther than many concerns in breaking down 
his accounts the items covering such head- 
ings as the following: 

Building and expense account; building 
repair; gas and kerosene; general ex- 
pense; grain purchases; grain sales; grind- 
ing and mixing; heat, light and power 
(must correspond with the amount of grind- 
ing); labor; licenses (autos, seeds, and 
others); machinery and equipment; ma- 
chinery repair; merchandise purchases; 
office furniture; office supplies; prepaid 
insurance; reserve for depreciation of build- 
ings; reserve for machinery and equipment 
(including trucks, and even office furni- 
ture); special account for salaries; tele- 
phone; trucks; truck expense (spent for 
gas, oil and tires); coal delivery; coal pur- 
chases, and coal sales. 

It takes about six hours at the end of the 
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policy puts firm 
on sound basis 


month for Mr. Hardin to take off this in- 
formation and enter it in the ledger. But 
when it is done month by month it gives 
a clear picture of the business operations 
and enables the management to contrast 
current business with that of the previous 
month or of the year before. 


@ GOODRICH BROS. elevator, Gaston, 
Ind., was destroyed by fire recently. Loss 
was estimated at $50,000. 


BUILD NEW ADDITION 

Central Soya Co., Fort Wayne, Ind., has 
started construction of 100 x 110 addition 
to its plant at Gibson City, Ill. The new 
building which will join the feed mill on 
the north will be a three story structure 
with brick walls and floors of reinforced 
concrete. The offices of the corporation will 
occupy the north section of the building on 
the second floor and a considerable por- 
tion of the new addition will be devoted 
to storage of manufactured feed products 
and ingredients. 
@ GEORGE SCHISSEL, Varina, Iowa, 
widely known grain man and operator of 
the George Schissel elevator died recently. 
@ PAUL STEVENSON, Biggsville, Ill., has 
opened a new feed store in the building 
formerly occupied by the Hawkeye Motor 
Co. 


An Announcement 


of Utmost Importance 


to Feed 


Dealers! 


S OUR CONTRIBUTION to help meet the National Emergency, 


we offer to the poultry raisers of America, a revolutionary 
new poultry production plan, called the “Purina Balanced 
Poultry Income Plan.” Tested for the past ten years at the 
Purina Experimental Farm, it offers your customers the following 


advantages: 


1. More eggs per farm each month in the year. 

2. More uniform egg production and egg size. 

3. Low hen mortality in laying houses. 

4. Good pullets, ready to lay, available through year. 
5. More evenly distributed labor and feed costs. 

6. More efficient use of buildings and equipment. 

7. Uniform income frem sale of cockerels and culls. 


The plan fits your poultry customers, both large and small. 
It requires no additional equipment, no extra labor, no increase 
in expense. Yet it provides extra income every month in the year. 

Purina invites you to share this Program with your customers. 
For in sharing, you not only balance your own poultry feed 
sales but help your customers provide the cash necessary to 


keep their feed bills paid. 


If you wish more information on this startling new plan, ask 


the Purina Salesman to call. 


PURINA MILLS, 1601 Checkerboard Square, St. Louis, Mo. 
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— personal contacts 


(Continued from Page Seventeen) 


feed man found his insatiable thirst for in- 
formation stood him in good stead. Wheth- 
er the question was on breeding, culling 
or a matter of nutrition he was generally 
prepared to render advice or express his 
expert opinion. 

The main purpose of these visits of 


course was to sell feed and Mr. Bain soon 
found he was meeting with more than 
ordinary success. He studiously avoided 
selling on price but stressed quality and 
service. He emphasized the latter by his 
offer to deliver all orders. A regular system 
of routes was soon laid out and as soon 
as they were well organized they were 
gradually extended until now feed is even 
being delivered to a large mink farm near 
Barrington, Ill., nearly 50 miles away. 


Uniform Distribution Throughout 
A NEW CALCIUM tuat Flows FREELY 
..: AND LIKES TO MIX 


TEST ELECTRO TODAY! Write 


for FREE SAMPLE, literature and 
Dept. FB. 


STAYS PUT 


attractive prices. 


Because Free-Flowing ELECTRO clings tightly to 
all other ingredient particles and “stays put,” it 
makes it easy to maintain UNIFORM DISTRI- 
BUTION THROUGHOUT. 


Since ELECTRO is water-repellant, it does not 
cake and remains fluffy after long periods of stor- 
age under extremely damp conditions. 


CONTROLLED POULTRY and ANIMAL FEED MIXTURES 
FREE-FLOWING 


NO ARCHING IN BINS, CHUTES OR FEEDERS 
NO “BALLING UP” 
KEEP ON THE LOOKOUT for important news about 


a New and Improved Research and Control labora- 
tory for your protection, soon to be announced! 


“Pioneer Producers of Trace Elements Products’ 


45 EAST OHIO ST. 
CHICAGO, ILL. 


BOX 409 ; 
CARTHAGE, MO. 


836 


POTASSIUM 
POTASSIUM 
PO TASS IU 


IODIDE MIX 
IODIDE MIX 
IODIDE MIX 


@ An intimately blended and milled combination of 
90% Potassium Iodide U.S. P. with Calcium Car- 
bonate and Calcium Oxide. Protected by U.S. Patent. 


A stable, very finely divided Powder, bulky and free 


PFIZER 


Manufacturing Chemists 


running, thus assuring uniform distribution and a 
uniform ration of Iodine in your feeds. 


Write for Sample and Circular 


CHAS. ‘PFIZER & inc. 


81 MAIDEN LANE, NEW YORK, N. Y. 


444 W. GRAND AVE., CHICAGO, ILL. 


Dairying is the most important industry 
in the Russell region and during the past 
year Mr. Bain was quite active in promot- 
ing the use of wheat germ oil for satura- 
tion purposes. 

“We've had very good luck with wheat 
germ oil as far as cattle are concerned,” 
stated Mr. Bain. “There are a number of 
wealthy Chicagoans who own farms near 
here and many of these ‘gentlemen farm- 
ers’ have a hobby of raising purebred 
cattle. Breeding is an important factor on 
most of the other large dairy farms in this 
section. I've recommended wheat germ oil 
in a number of instances with satisfactory 
results in about 90 per cent of the cases.” 

Mr. Bain spends the bulk of his time in 
the field making calls and taking orders. 
Three trucks are kept busy making deliver- 
ies. Mr. Howard spends most of his time 
at the mill waiting on trade and keeping 
books. The Russell Feed & Supply Co. is 
located on the main line of the Milwaukee 
road and handles Arcady feeds in addition 
to coal, wire, fence posts, tile, cement and 
numerous other products. A line of feeds 
is also manufactured under their own 
brand. The main building consists of a 
large feed warehouse, office and neatly 
arranged display room. Besides poultry 
equipment, remedies and other kindred 
products usually stocked by most feed 
dealers, this firm handles a general line 
of hardware including tools, paint, elec- 
trical appliances, seeds, garden equipment 
and many other items. There are several 
other buildings on the premises for the 
storage of coal, cement, tile, etc. A gaso- 
line pump is also maintained for servicing 
the company’s trucks but some gasoline 
and oil is also sold to the public. Equip- 
ment consists of a Haines mixer and a 
Stover grinder. 

The business has now grown to such 
proportions that it is impossible for Mr. 
Bain to call on all the customers each 
week. Consequently many of them now 
phone their orders or send them in by mail. 
However, a card index system is main- 
tained for all customers. These are check- 
ed over at frequent intervals and if it is 
noticed that some farmer has not sent in 
an order for a long time or that his busi- 
ness is dropping off, Mr. Bain immediately 
makes it a point to contact him and find 
out the trouble. Most of the difficulties are 
of a minor nature and easily straightened 
out. 

“Since we've been in business I don't 
think we've lost more than half a dozen 
customers,” remarked Mr. Bain, “and these 
were mostly coal customers. We're quite 
careful about credit and we insist on cash 
for all coal and seed. We grant some 
credit on feed sales but never in excess 
of 30 days. We're quite arbitrary about 
this and customers with accounts that are 
not paid within this time limit are shut off 
from any more credit until their bill is 
pai d.” 

About 80 per cent of the total volume 
consists of coal and feed and nearly 65 
per cent of the feed is sold on the routes. 
About 20 per cent comes in by mail or 
telephone and the balance is sold out of 
the office. A large stock of feed is kept 
on hand at all times thus enabling the 
company to give 24 hours service on every 
order and even sooner if need be. 
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Gifts For Pets 


An eastern dealer does a brisk business in pet food during 
the Christmas season by packaging it in small stockings. These 
are gaily decorated and are especially popular with city folks 
who own pets. One of the best selling items is a special dog 
food which he puts up in toy boots neatly trimmed with bright 
ribbon and a pair of tiny bells. He has not only doubled his 
pet food sales during the past year but has built up a nice side- 
line by selling canaries, bird cages and other pet supplies. . 


Giant Sania 


In a New York town where all merchants try to outdo each 
other in decorating their places of business for the holiday sea- 
son, a feed dealer last year erected a gigantic figure of Santa 
Claus in front of his store. The figure was several stories high 
and the legs straddled the entrance to the store. He used col- 
ored lights for the eyes and nose, while a spotlight from on a 
building across the street illuminated the scene at night. Ac- 
cording to tradition the giant Santa had a big bag of toys across 
his shoulder and the bag—you guessed it—it was a huge replica 
of one of the dealer’s own feed bags. 


Hot Coffee 


With the advent of cold weather and the rekindling of fires, 
you are sure to’ find a steaming coffee pot in the office of a 
feed mill operated by an Illinois dealer. For several years now 
he has kept a fresh pot of coffee on the stove to serve customers 
and friends who drop in during the cold winter months. He says 
it is one of the most popular stunts he has ever tried and that 
the good will and new customers it has brought him pays for 
the small cost a thousand times over. He uses paper cups and 
also keeps sugar and cream handy. Many farmers have told 
him that they even go out of their way to patronize his mill so 
that they can enjoy a hot cup of coffee while waiting for their 
feed to be ground. 


Three Little Pigs 


A novel window display that attracted a great deal of atten- 
tion was recently employed by an Iowa dealer. Using child's 
furniture and some toys he fixed up his window to look like 
a kitchen, acquired three toy pigs, and put them in small high- 
chairs around a table. Each little pig had a large bowl and a 
spoon in front of him and standing on the table was a big box 
of cereal on which the insignia of the brand of feed he sold had 
been pasted. Over this scene was a sign which read, “We love 
our BLANK feed.” The three little pigs were attractively dressed 
and the dealer received many favorable comments on the dis- 
play. He is now figuring out ideas for a series of different win- 
dow displays carrying out this same idea. 


Kiddies Like Balloons 


Another dealer in the mid-west puts a toy balloon enclosed 
in a cellophane envelope in every bag of feed manufactured 
under his own brand. He says the kiddies are often an important 
factor in influencing their parents to buy his brand of feed over 
some other kind that may be equally as good but does not con- 
tain a balloon. 
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WANTED! 


DISTRIBUTORS 
DEALERS 
TO CASH IN 
On HYGENO’S 
National Advertising 


| 
| Here is a poultry litter that not only 


able in quantity for immediate and 


E ; | presents many practical advantages 

5 | for the poultryman but that is avail- 
future delivery. Stock and push 

Hygeno Poultry Litter this season. 

LITTER Several sections open for aggressive 


distributors. Get full information at 


once on Hygeno, the modern absorb- 
ent, treated, durable 

Aproduct of / poultry litter. Ask for details on 
Hygeno’s dealer and national adver- 


tising proposition, 


Write Today for Samples and Sales Proposal 


HYGENO 
POULTRY 
LITTER 


No. 2014900 SPIECIALIZIE IN CONCIENTIRAIES 


Here is a really complete line 
of mixers, built to mix feed 
faster and to take a minimum 
of floor space. Quiet and de- 
pendable in operation. More 
economical because Sidney 
Mixers take less time and 
power to do the work. They 
are equipped with silent 
gears that run in oil with the 
gear box oil-tight. Models to 
fit your needs in either motor 
driven, flat or V-belt types. 


Manufacturers of: 


Corn Crackers and Graders 
Grain and Seed Cleaners 
Electric Truck Hoists 

Ear Corn Crushers 

Corn Shellers 

Feed Mixers 

Elevators, etc. 


Write today for catalog! 


THE GRAINMACHINERY CO. 


“Manufacturers for over 75 years” @ SIDNEY, OHIO 
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— cash feed store 


(Continued from Page Fourteen) 


son some day when he goes by. Time 
passes and the feed dealer still doesn't 
get his money. It may be months before 
he has collected the $20. Since the feed 
merchant wants to pay his accounts on 
time, he certainly can't do it if he’s got 
many of these “small” accounts going 
unpaid from month to month. Mr. Lieb- 
lang realized that it was better to con- 
vert his business to a cash basis. He had 
the determination to do it—and he did it 
successfully. 


If you live in Amityville and want a 
small amount of feed for the white leghorns 
in the backyard, the canary, the dog or 
the cow that you bought last May to give 
milk for the three kiddies, go to Lieblangs 
and get it. But before you do, count your 
change for this feed merchant does busi- 
ness for cash—and he’s glad of it. 


@ JAMES LALLY, 79, Milford, Mass., for- 
mer grain and feed merchant died last 
month. 

@ ROTHBURY FEED STORE, Rothbury, 
Mich., was recently destroyed by fire. Loss 
was estimated at $30,000. 

@ FORT ORANGE FEED STORES, INC., 
Albany, N. Y. has taken over the business 
of the Cobleskill Milling Co. at Cobleskill, 
N. Y. 


VITAMINS 


Your feeds will sell faster if they contain the same 
type of complex fortification as National Brands 
offer. Fortify your brand with VITAMELK .. . the powder 
premix that contains all 11 known vitamins plus 5 vitally- 
important trace minerals. VITAMELK is produced by 
nationally-famous DAWE’S research laboratories . . . it is 
scientifically prepared, biochemically controlled. VITA- 
MELK costs less than oils and milk. With VITAMELK, 
the VITAMELK mixing formulas, and VITAMELK 
sales-advertising helps, you can compete profitably with 
the country’s leading National Brand feeds. Many users 
have enjoyed up to 100% sales increases the first year. 


4800 S. Richmond St., Chicago, ill. 


Please send me free samples of VITAMELK Feed Formulas I 


GIVE YOUR FEEDS THE SAME WIDE RANGE 


DAWE’S VITAMELK CO. Dept. 1 


FREE DAWES VITAMELK CO, ben 


Pictured above are the sales and technical staffs of the Calcium Carbonate Co., 
Chicago, who recently attended a two-day conference at the company’s newly 
completed laboratory at Quincy, Ill. Brack B. McHam, director of research, con- 
ducted the group on a trip through the new laboratory which also included demon- 
strations by several of the technicians. 


@ HALE GRAIN CO., Shelby, Iowa, recent- 
ly had their entire plant remodeled and 
repaired by the T. E. Ibberson Co. New 
improvements consist of a larger office and 
warehouse and the installation of 30 ton 
scale. 


ERALS AS FOUND 


INTHE BEST 
NATIONAL BRANDS 


100 LBS. NET WT, 


YOUR BRAND 


SUPER-CHARGE 
witnl6 VITAMINS | 


‘CEs 


16-CYLINDER 
FEED 


| YOUR nom NAME 


Fortifying with VITAMELK 
is like putting a 16-Cylinder 
Motor in every bag. 


DAWE’S 


VITAMELK Co. 


and “16-Cylinder’’ Feed Sales Campaigns. 
Name__ 

| Add 
City. Stat 


4800 S. Richmond St., Chicago, II. 


@ WILLIAM BAGLEY, Cleveland, Ohio, 
formerly with the Century Machine Co., is 
now representing the Commander-Larabee 
Milling Co. in western Pennsylvania, and 
eastern Ohio. 
@ PETERSON-BIDDICK CO., has recently 
installed a new corn drying unit and con- 
siderable other new equipment at its Wa- 
dena, Minn., plant. The installations were 
made by the T. E. Ibberson Co. 
@ JOHN H. SHEAFFER, Greason, Pa., who 
was formerly engaged in the feed and 
grain business at Moore's Mill and Grea- 
son died last month. 
@ ELMORE GRAIN & FEED CO. store, 
Fair Haven, Vt., was destroyed by fire Nov. 
24. Donald Cook, manager, stated the loss 
was covered by insurance. 
@ CROOKSTON MILLING CO., Crookston, 
Minn., has started construction of a new 
feed mill on the south side of its present 
building. The addition which will cost 
about $20,000 is being constructed by the 
T. E. Ibberson Co., of Minneapolis. 

@ VERSAILLES FEED MILL, Versailles, 
Ohio, held its grand opening last month. 
The plant which was formerly operated as 
the Versailles Milling & Grain Exchange 
was recently taken over by C. D. Steele, 
Van Wert, Ohio. Clarence Pierron of Ver- 
sailles is the manager. 


@ RALSTON PURINA CO., St. Louis, Mo., 
has started construction of a new $200,000 
feed manufacturing plant at Wilmington, 
Del. The main building will be 204 feet 
long, 96 feet wide and 75 feet high. There 
will also be four grain elevators and an 
office building. D. F. Reeder, local man- 
ager, will be in charge of the new plant 
when completed. 
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Ask Cooperation On 
Livestock Survey 


In the view of the national defense pro- 
gram the annual livestock survey con- 
ducted by the United States Department of 
agriculture is expected to have added sig- 
nificance this year according to depart- 
ment officials. 

Through the cooperation of the Post 
Office department rural mail carriers 
throughout the nation are distributing 
cards to thousands of farmers on which 
they are requested to furnish detailed in- 
formation about the livestock populations 
on their farms. 

All farmers receiving cards are asked to 
cooperate to the fullest extent on this work. 
The department is especially interested in 
the reports on the 1941 pig crop and how 
many sows farmers expect to breed for 
spring farrowing in 1942. The results of 
the survey will be made public during the 
last week of the year. 


Davidson Family 


Featured In Time 


The Davidson family, who guide the 
destiny of the Stone Mountain Grit Co., 
Lithonia, Ga., obtained publicity in a big 
way recently when Time magazine, the 
national news weekly, carried a feature 
story on the firm. 

The article dealt with the firm's success- 
ful fight to obtain priorities from the OPM 
on $20,000 worth of new machinery for 
their plant. The story also carried a pic- 
ture of the four Davidson brothers and 
their father. 

Referring to the Stone Mountain firm the 
story said: 

“They got the machines in the name of 
defense. Their purpose: to crush and screen 
the Stonemo granite grit which is the 
Davidson family contribution to the health 
of the U. S. chicken.” 

The article related how the Davidsons 
entered the chicken-grit business 12 years 
ago and from a first year sales of eight 
carloads have built up a demand which 
will take 1,300 cars this year—enough for 
39,000,000 chickens. 

— 
@ SEWARD FEED & COAL CO., Cobleskill, 
N. Y., operated by Gordon Watt, was de- 
stroyed by fire last month. The blaze was 
believed to have been started when a 
gasoline engine power unit on the mixing 
machine backfired. Loss was estimated at 
$10,000. 

@ A. D. PRESCOTT, Cambridge, Wis., is 
remodeling and modernizing the old stone 
grist mill which he soon expects to put in 
operation. The structure was built in 1847 
by the Keys brothers of Madison. 


@ JOHN HAERTEL, P. C. Kamm Co., Mil- 
waukee, now believes in the old adage 
“that everything comes to him who waits.” 
While playing golf at North Hills country 
club November 30 Mr. Haertle dropped 
a hole-in-one on the 127-yard 16th. He 
has played golf many years but this was 
his first ace. 
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@ LOUIS BECK, 83, operator of Beck's 
mill, located two miles north of Waukesha, 
Wis., collapsed and died of heart attack 
Nov. 11 while at work in his mill. 


@ T. P. & W. elevator, Chenoa, Ill., owned 


by the C. W. Parry Grain Co., was badly 
damaged by fire recently. 


Big volume movers — good profit makers! 

It’s good business for you feed dealers to 
feature Armour’s Supplements. Stock raisers 
keep coming back for the feeds with these 
3 important points of superiority: (1) More 
palatable, because of low free fatty acid 
content. (2) Made of fresh materials only... 
2 hours from killing floor to the rendering 
tanks, (3) Laboratory controlled ... expert 
technicians make constant tests to guarantee 
purity and high protein and mineral content! 


@ CLYDE H. HENDRIX, Fort Wayne, Ind., 
vice president and general sales manager 
of McMillen Feed Mills and Central Soya 
Co., was the principal speaker last month 
at a meeting of the Gibson City, Ill., cham- 
ber of commerce. Mr. Hendrix spoke on 
“The Feed Industry and Our National De- 
fense Program.” 


~ “1 GOT ANOTHER LOAD OF ARMOUR’S 
1 “SUPPLEMENTARY FEEDS TODAY, HANK “ 


“GOOD 
BUSINESS, 
JIM! YOU 
CAN'T GO 

WRONG 


Dealers ! Handle the 
Supplements that are better 
3 Ways! 


If you are not already handling 
Armour’s Feeds, write to the 
Animal Feed Department, Armour 
and Company, Union Stock Yards, 
Chicago. Dealerships in good ter- 
ritories are available. Write today! 


ARMOUR’S 60% DIGESTER TANKAGE 
ARMOUR’S 50% MEAT AND BONE SCRAPS 
ARMOUR’S SPECIAL STEAMED BONE MEAL 


“PEAK 
QUALITY ”’ 


Which do you prefer 
—high or low potency 
in your vitamin A 
and D fortification for 
feeds ... ? We can 
supply VITAND in 
various potency com- 
binations of these 
vitamins. 


Your Inquiries Invited. 
Address Feed Division 
of NAPTHOLE, Inc., 
— NEW JER- 
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IRRADIATED 
DRY YEAST *: 


GUARANTEED to contain 
4,000,000 U.S.P. Units of 
Vitamin D per pound 


CAN YOU ANSWER THESE 
QUESTIONS? 


What feeds should be fortified with 
Vitamin D? How much is needed? 


Which Vitamin D source is the 
most efficient and economical for 
each type of animal? 


Look ta A. 


FoR THE RIGHT Answers 


@ Many rations need a Vitamin D 
supplement. Pigs and calves are 
often closely housed, away from 
sunshine. Heifers and dry cows 
also need ample Vitamin D to 
help store the calcium and phos- 
phorus for future milk production. 
For just a few pennies per ton, 
FLEISCHMANN’S IRRADIATED 
DRY YEAST will supply essential 
Vitamin D for pigs, calves, horses, 
sheep, dogs and other 4-footed 
animals. 


NOTE: Chickens and other poultry do 
not receive proportionate benefit from the 
form of Vitamin D in Irradiated Dry 
Yeast. We theref rec d fish oils 
(natural or in dry form) as the most 
economical Vitamin D supplement for 
poultry mashes. 


@ The use of FLEISCHMANN’S 
IRRADIATED DRY YEAST to 
correct Vitamin “D” deficiency is 
just one phase of the Amburgo 
vitamin program for four-footed 
animals. Are you neglecting the 
sales possibilities of feed for pigs, 
calves, horses, sheep, dogs and 
other four-footed animals? Amburgo 
will help you increase your volume 
by showing you how to increase 
your sales in this very important 
department. 


Have an Amburgo Representative 
Call 


THE cor 
Broad St. at Nedro Phila., Pa. 


Acquisition of the Farallone Packing Co. of San Francisco and Vancouver has recently 
been announced by the Borden Co., New York City. Shown above in the upper photo 
is a view of the main plant of the Farallone Co. at San Francisco while the lower picture 
shows the company’s storage tanks at Oakland, Cal. This concern has long occupied a 
major position in the fishing industry on the Pacific coast and will continue to pack 
sardine and tuna and to produce vitamin oils. The Borden Co. recently announced the 
creation of the Borden Vitamin Co. division with Charles F. Kieser as president and 
Harry McNeilly as vice president and general manager. 


@ HERBERT D. FAIRCHILD, 72, Lowville, @ FRED THOMAS, 74, McCords, Mich., 
N. Y., president and general manager of feed mill operator, died last month as the 
the C. W. Nohle, Inc., feed and produce result of injuries received in an auto acci- 
firm, died last month. dent near Lowell. 


Priorities are in such a state of uncer- 
STEEL gs ‘tainty that no one may predict whether 

fabricators will be supplied with the 
proper grade and quantity of steel. We have a 


stock NOW, but... 


is the time to order that spouting 
ie OW and other equipment which we man- 


ufacture for elevators. 


The Gerber 
No.2 Distributor 
Spout 


Write Today 


519 S. 3rd St. 
Minneapolis 
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Michigan 


OR three generations and nigh unto 

90 years the Hales have been “milling 
about” in southern and central Michigan. 
From the cradle to the combine—through 
the years when toiling men swung the 
cumbersome cradle, wrested with the horse- 
drawn reaper, welcomed the binder that 
cut and bound the grain, and finally re- 
laxed with the combine cutting their work 
to a minimum, Hale’s mill has aided the 
different phases of harvest labor to the 
utmost—capably and efficiently. 

The original mill was located at Water- 
ford, Oakland county, pioneered by Jona- 
than Hale in the year, 1856, and operated 
to the slow methodical murmur of the 


waterwheel. Then 25 barrels of flour a day 
was a sum to make any mill owner proud 
and men rode on horseback from miles 
around to have their grist ground. 


Opportunity knocked an in 1866, the ad- 
justment days following the Civil War, 
Jonathan and his brother Jack moved to 
the small town of Lyons in Ionia county. 
There for almost 50 years they flourished 
on the banks of the picturesque river 
Grand, utilizing the power of the water 
turbine in their plant. During this transi- 
tion period the growth and development 
that accompanies a thriving concern was 
on the rise. Men from the village were 
hired as workmen, Jonathan’s two young 
sons, Lewis and Elmer, became associated 
with the business and the Hales took an 
active part in community life—business 
and social. 

An indispensable service to the farmers 
consisted of grinding, shelling and pur- 
chasing grains. In those days of horse- 
drawn vehicles, when the long-distance 
shipping was done by railroad, the indi- 
vidual had no means of disposing of his 
produce other than through that competent 
dealer—the miller, who had in turn to take 
the stores of grain to the only railway exit 
a few miles away. This was not the easy 
task that it is today. The smooth roads and 
modern motor vehicles were unheard of 
then. Hauling was a slow and laborious 
feat, sometimes through floods often 
through deep piled snow and treacherous 
ice. This was what primeval milling meant 
—hardships and loss many times, but stal- 
wart were the Hales. They persisted and 
the mill as it stands today in Ionia, Ionia 
county, and run by Jonathan’s grandson 
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operated by hale 
family since 1856 


and Lewis’ son, Laurence Hale is mute at- 
testation to their success. 

For in 1915 the city of Ionia was in need 
of a miller’s service. They made the Hales 
an offer that was accepted and the present 
building came into being added onto and 
improved over these past years. 


The powerful Diesel that today throbs at 
the heart of this industry, turns out 300 
barrels of flour a day with a yearly output 
of 60,000 barrels milled only from washed 
wheat. Little did the founder dream of the 
day now come when 16 employees would 
be needed to attend to the ever increasing 
duties. 

The Hale mill teems with activity. Sel- 
dom a moment passes in which some de- 
mand is not made. Little time elapses be- 
tween customers and sometimes several 
are there at once to have shelling, grinding 
or mixing done or to purchase feed or 
flour. No one is kept waiting however as 
competent assistance is quickly given. To 
change an old adage somewhat “the mills 
of the Hales grind swiftly and they grind 
exceeding well”! 


FOR OUTSTANDING RESULTS 


MARBLEHEAD MINERAL FEED 


For All Livestock 


16 Ingredients — 6 Trace Elements 
Plus Values: Vitamins A-B-D-G 


Contains calci 


h 


Write for prices, de- 
tails, etc. Can be pur- 
chased with other 
Marblehead Calcium 
Products in mixed 


diately assimilated — Iron, Copper, and Cobalt to help prevent 
and correct nutritional anemia. 


bonate, Irradiated Yeast, Stabilized Potassium Iodide, and other 
valuable ingredients. 


Furnishes full Iodine, Manganese, and Cobalt protection. 


Truly remarkable feeding results are being obtained wherever 
Marblehead Mineral Feed is being fed. 


Production is under strict chemical control. 
authorized dealers. 


ROWELL FEED SUPPLIES, INC. 


Grain and Stock Exchange Bldg. 
Milwaukee, Wis. 


cars at carload prices. Wisconsin — DISTRIBUTORS — Minnesota 


MARBLEHEAD LIME COMPANY 


160 N. LaSalle Street, Chicago, Ill. 


that are completely and imme- 


Precipitated Manganese Car- 


Sold only to 


< 
iopine 
CONTENT 


APPROVED 
. 


CORM PRODUCTS REFINING CO. 
OFFICES - NEW YORK. 


COOKED CORN CEREAL 
AND FEEDING CORN SUGAR MOLASSE 


26% Protein 


Guaranteed 


CO-PRO-CO 


This all-corn, cooked cereal ingredient 
can improve the dog food you plan 
to register for 1942. A tremendous 
increase in the sale of this product, 
from the time of its introduction to | 
the trade 5 years ago, to the present, © 
is the best possible evidence of the 
good job it is doing in the dog foods 
of many mixers, both large and small. Write us or ask our 
salesman for full information and samples. 

Available in straight cars or in mixed cars with Buffalo Corn 
Gluten Feed or Diamond Corn Gluten Meal. 


Corn Products Sales Co., 17 Battery Place, New York, N.Y. 


\ (MINER 
F<CO-PRO-CO># 
| C S 
HiP)) | 
DOG & FOX FOOD INGREDIENT : a 
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Swift & Company 


CHAMPAIGN, ILL. 
CAIRO, ILL. 
DES MOINES, IOWA 
FOSTORIA, OHIO 


Phone, Write, or Wire 


for prices. 


FEED Ingredients 


FOR EVERY NEED 


— merchandising 


(Continued from Page Seven) for lack of your constant attention. ” 
window. The names were printed on small GOOD WILL TRUCK 4 
cards and tucked away in corners and A feed dealer in Ohio has obtained a » 
amongst the merchandise but always lot of good will in his community by offer- i 
where they were clearly discernible from ing the use of his truck to farm groups, 4-H cs 
the street. The names were chosen at ran- Clubs, mothers’ clubs and other responsible F 
dom from the county directory, from in- Organizations. Whenever any of these 3 
active account lists and from a special box 9foups are staging a picnic, play or other x 
placed near the entrance where out-of- entertainment they know they can always 
town customers could deposit registration obtain the loan of the big feed truck with- r 
cards. The stunt brought good results and out charge. As a rule the parties using the & 


also boosted the sales of items on display 
in the window. 


INACTIVE PATRONS 


Every feed dealer has customers on his 
books who can be classified as “inactive.” 
These people may have made purchases 
of feed or farm supplies only occasionally, 
and for that reason some dealers may not 
consider them as worthy of development. 
However, one merchant went over his cus- 
tomer list and made a special classification 
of the names of such “inactive” customers, 
and then he called on each personally, and 
followed up with direct mail advertising. 
He reports that he increased his sales 60 
per cent by a thorough follow-up on cus- 
tomers who appeared only occasionally on 
his books. This would tend to show that it 
pays to follow-up on every customer who 
has made a purchase at your feed estab- 
lishment. The fact that they made one pur- 
chase at your mill indicates that a little 
extra sales effort on your part will result 
in more sales for you from these folks who 


NEXT TIME BUY 
KODDY-MIX 


Guaranteed 100 AOAC 


apparently have confidence in you and 
your products, but who drifted elsewhere 


vehicle put in their own gas and oil but 
generally the dealer supplies the driver. 
Often he drives ‘himself. He had a num- 
ber of removable benches made up which 
are installed when transporting passengers 
to picnics, football games, etc. He thinks it 
is good advertising and claims it makes 
him lots of friends. The truck is always 
kept cleaned up with the dealers’ name 
neatly lettered on the side. 


WEDDING GIFTS 


It's the little thnigs in life that count 
most according to one New York feed 
dealer. He makes a practice of sending a 
credit slip for $5.00 in trade to every newly- 
married couple in the community who are 
going to be engaged in farming. He charg- 
es the cost up to advertising and says it is 
well worth-while. The young farmer usual- 
ly becomes a steady customer at the feed 
store and the idea also makes a hit with 
the couple’s parents and friends. 


Toledo Port Ranks 
Fourth In Nation 


Official government figures announced 
for 1940, place Toledo as the fourth great- 
est port in the nation. New York, the gov- 
ernment report for 1940 shows, leads the 
United States. New York handled 129,712,- 
186 tons inbound and outbound. Duluth- 
Superior, the great iron ore center of the 
world, was next with 54,147,695 tons. Phil- 
adelphia with 39,788,760 tons, was third 


When you buy grain or feed ingre- Chick Units Vitamin D 


dients look to STRATTON for “one-stop” 
service. You'll like our friendly, reliable 
handling of your order. Let us quote 


per Gram. 
You will like this 


“easy as pie” way to 
add vitamin oils to 


and Toledo advanced to fourth in 1940 
from eighth place in 1939 with 28,401,896 
tons. 

In exports alone, Toledo, among all ports, 
coastal and lake, ranked seventh in 1940. 


you on: your feeds. Koddy-Mix Only New York, Philadelphia, Baltimore, 
is a free-flowing gran- New Orleans, Houston and Los Angeles ex- 
Clo-Trate Oils Mill Feeds ular powder, easy to ceeded it from the standpoint of exports. 
mix in zero weather. On the basis of 1941 imports and ex- 
Koddy-Mi Linseed Oil Meal It contains no filler or ports, which for 11 months have broken 
; added minerals. almost every previous record, it is believed 
All Clinton Feeds - Replaces high quali- that may 
diated Dry Yeast ty cod-liver oil (100-D) among American ports irom the standpoin 
Dies a. Meat Scraps pound for pint. of tonnage handled. 
(9000 D units per gram) Steam Bone Meal Packed in 100-lb. 
a easy -to-handle fiber € AAD TONE, .. Northome, Minn., has 
Nagel’s Formula B Dried Cheese Whey drums or cellophane opened a new feed and flour store in the 
(Vitamin G) (Riboflavin) Raed bans. J. A. Jones building. 
Brewers’ Grains Malt Sprouts we 


STRATTON GRAIN CO. 


MILW AUKEE 


WISCONSIN 


NAMED PERMANENT SECRETARY 

At an adjourned meeting of the directors 
of the Wisconsin Hatcheries association 
cooperative, P. O. Peterson, Fond du Lac, 
Wis., was named permanent full time sec- 
retary of the unit. He replaces A. A. Brown 
of Lake Geneva. Other officers are Carl 
Ellis, Lancaster, president and Duane Peck, 
Baraboo, vice president. 
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Kansas Feed School 
Held At Manhattan 


Sponsored by Kansas State college and 
the Kansas state board of agriculture, a 
two-day feed conference was held at Man- 
hattan, Kan., Dec. 11-12. 

Prof. J. S. Hughes opened the conference 
with a discussion on “Substances Essential 
for an Adequate Diet.” He was followed 
by C. E. Aubel who spoke on “The Mineral 
Requirements of Meat Animals”. H. E. 
Bechtel gave a talk on “Essential Nutrients 
in the Dairy Cow's Ration” and A. E. Schu- 
macher reviewed the “Nutritive Require- 
ments of Poultry.” 

Speakers at the afternoon session were 
A. D. Weber who spoke on “Protein Re- 
quirements of Meat Animals,” L. F. Payne 
who talked on “How Kansas Can Improve 
Their Poultry Feeding Practices,” F. W. At- 
keson who discussed “Feeding Practices 
for Dairy Cattle,” and C. W. McCampbell 
who spoke on “Recommended Practices for 
Feeding Meat Animals.” 

Ralph Young, Young & Sons, Hutchinson, 
Kan. was the first speaker on the Friday 
program with his address on “The Feed 
Dealers’ Service to Poultry Producers.” 
“How The Feedstuffs Law Operates in 
Kansas” was explained by Paul lIjams, di- 
rector, control division, Kansas state board 
of agriculture, and A. G. Philips, Allied 
Mills, Chicago, discussed “Opportunities 
in the Commercial Feed Business.” H. E. 
Bechtel was the concluding speaker with 
his talk on “Both Sides of the Mixed Feed 
Business.” 

The sessions were concluded Friday 
afternoon with an open forum and a sum- 
mary of the conference by Prof. Hughes. 
With the exception of Mr. Phillips, Mr. 
Young and Mr, Ijams all speakers were 
Kansas state college facultyeatoinnnnITi 
members of the Kansas state college 
faculty. 

@ JOY PRAIRIE elevator, Joy Prairie, IIl., 
was recently destroyed by fire. 


Although this mode of transportation is 
becoming exceedingly rare in most parts 
of the United States this negro and his 
ox cart are a familiar sight on the streets 
of Winston, N. C. Slow but dependable, 
the ox pays scant attention to modern ve- 
hicles and the old negro is reasonably 
sure of reaching home safely with his 
load of feed. 

@ MC KEE FEED & SEED CO., Muscatine, 
Iowa, is constructing a new grain elevator 
with a capacity of 152,000 bushels. The 
Ryan Construction Co., Omaha, has the 
contract. 

oo 
@ FARMERS ELEVATOR CO., Kerkhoven, 
Minn., recently had a 30 ton Soweigh scale 
installed by the T. E. Ibberson Co., Minnea- 
polis. 


from us. 
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ry Our Specialized Service 
for Feed Manufacturers 


As millers of grain specialities for feed manu- 
facturers we offer you individual, personal- 
ized service which guarantees satisfaction. 
Next time you are in the market for any of 
the products listed here let us furnish your 
requirements. Our fast service and quality 
products make it worth your while to buy 


FAST SERVICE 


FRUEN MILLING CO. 


MINNEAPOLIS, MINN. 


Table Rolled Oats 
Feeding Rolled Oats 
Steel Cut Oat Groats 
Feeding Oat Meal 
Pulverized and Bolted 
Oats . 
Whole Oat Groats 
Steel Cut Wheat 
Ground Oat Groats 
Oat Mill Feed 
Oat Mill Feed with 
Molasses 
Pulverized and Bolted 
Screenings 
Steam Crimped Oats 
Steam Rolled Barley 


NO-MILK 


Since 1885 


Made in the 
heart of Wiscon- 
sin's Dairyland. 
100 lbs. replaces 
1,000 lbs. whole 
milk. 


More than 
1100 dealers sell 
No - Milk Calf 
Food and help 
their customers 
raise better 
calves. 


National Calf Pellets 
Are Also Available 


NATIONAL FOOD CO. 


D. R. MIHILLS, Prop. 
FOND DU LAC WISCONSIN 


for Better Animal and 
Poultry Feeds...Add 


The IDEAL FEED 
SUPPLEMENT 


approved by thousands of 
poultrymen and livestock raisers 
YEASTEX 
carries the growth promoting 
vitamins and is high in lactic, 
nicotinic and pantothenic acid 
Add YEASTEX 


to aid nature in digestion and 
assimilation of all foods 


consumed 
YEASTEX 


that Highly Active Live Cell 
Yeast Culture 


Write today for information 
and prices 


REEL PRODUCTS CO. 
MONTICELLO, IOWA 
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— vast market 
(Continued from Page Nine) 


Grain & Coal Co., and was acquired in 
September 1940. 

The management explained that imple- 
ments and tractors were stocked partly 
because many of their customers encour- 


aged the idea with offers to support it by 
their purchases, partly to increase the 
range of diversification and thus secure 
more frequent contacts with customers, 
and in general because some profit could 
be made on sales and service. Feed sales 
and custom grinding, however, are still the 
most important factors. “The more chicks 
you sell, the more feed you sell,"” McCoy 


FEED MIXERS! 


Here's the Ideal Combination 
To Fortify Your 1942 
Feed Formulas 


MELKCENTRATE 


Replaces Dried Milk Products 
At Substantial Savings 


An arrangement of healthy animal blood 
flour, rich in Amino acids, balanced with 
dried buttermilk and whey, steam pro- 
cessed and remilled with choice feed con- 
centrates . .. reinforced with Riboflav:n 
(Vitamin G), Pantothenic acid and Nico- 
tinic Acid for superior, all ‘round results. 


Nutritive Minerals 


Highly Digestible, Low in Price 


A tested mineral supplement containing 
calcium from cooked and ground egg 
shells, egg albumen plus other health- 
giving minerals. Promote faster growth, 
and greater resistance to disease. 


Co. 


5425 W. Roosevelt Rd. Chicago, Ill. 


Pecos Valley Alfalfa Mill 
Hagerman, NM. 


TRY OUR 


PECOS SPECIAL 
IT’S BETTER 


Your inquiry would be appreciated. 


Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 
HAGERMAN, NEW MEXICO 


Is a Floating Powder 


Applied with an inexpensive 
dust gun, HTH-15 powder gives 
all the advantages of the chlorine 
inhalant treatment without 
undesirable damp vapor. a card 


Every hatcheryman and poultryman in your community 
is either a user or a good prospect for HTH-15. Around 
poultry, HTH-15 is used as a floating dry dust to guard 
against and aid in the treatment of respiratory diseases. 
HTH-15 is also used to help keep poultry drinking 
water safe and to make chiorine solutions for treatment 
of equipment and buildings. 


Stock and Sell HTH-15 


There is a steady demand for HTH-15. Constant adver- 
tising in poultry magazines has built a great, waiting 
market. There are just two sizes to stock—the 1-lb. can, 
retailing at 50c, and a 3-lb. can at $1.00. Both sizes 
are of the convenient key-opening type, with a handy 
measuring spoon packed in each can. Drop us 
today and let us send you more information. 


THE MATHIESON ALKALI WORKS (Inc.) New vork 


NEW YORK 


e 64 


declared. “It is the same with farm imple- 
ments—the more contacts you get, the 
more you sell of other products. Through 
this program it has been unnecessary to 
use much advertising or to do much farm 
to farm selling. If a non-profit deal or a 
big trade-in allowance is necessary to get 
the order we pass it up—let the other fel- 
low have it if he wants to do business 
without profit. No business—no depart- 
ment of any business can afford to operate 
without a profit. Sell both quality and 
dependable service, and the public will 
pay a fair and legitimate price.” 


@ SIMON SCHWABENLANDER, Hilbert 
elevator, Hilbert, Wis., held a farmers meet- 
ing Nov. 17. The program featured a talk 
by a representative of the Murphy Products 
Co., Burlington, Wis. A number of gift 
awards were given away, and the balance 
of the evening was devoted to dancing. 


@ WORTHMORE GRAIN CO., has pur- 
chased the lumber and feed business oper- 
ated by Charles F. Haseltine and Albert 
H. Caldwell at Milford, N. H. 
@ McGUFFEY ELEVATOR, Ada, Ohio, was 
recently destroyed by fire. E. E. McConnell, 
the owner estimated damage at $50,000. 
@ RAY SEBERN, Astor, lowa has purchas- 
ed the grain business and elevator of F. A. 
Brown at Manilla. Mr. Brown will retain 
his office and scale and continue in the 
feed business. 


FREDMAN BAG CO. 
MILWAUKEE, WIS. 
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An unusual and interesting new use for 
a. burlap bag is demonstrated in the pic- 
ture above. This year when Elmer Griffiths 
brought down his buck near Heppner, Ore- 
gon, he “bagged” it in real style—in a 
Chase 4-Star wool bag. This particular 
type of bag is ordinarily used for packing 
wool but in this case, the proud hunter 
who wanted to protect his trophy and also 
his automobile, put it to a very different 
usage. The result makes a neat package 
furnishing welcome protection for tempor- 
ary storage. 

— 


@ R. P. DETHMERS, Grand Rapids, Mich., 
has purchased the feed and grist mill for- 
merly operated by Harry Minion at Rock- 
ford, Mich. Mr. Dethmers’ son Owen, of 
Holland, Mich., will be associated with his 
father in the new concern which will be 
known as the Dethmers Feed & Grist mill. 


(Continued from Page Twelve) 


puscles in the blood and help prevent 
anemia. While the effects of anemia are 
not so conspicuous in older animals, yet 
best results in the feed lot cannot be ex- 
pected if the condition of the blood is not 
up to par. 

Iodine plays a vital role in the mineral 
mixture in districts where goitre is preva- 
lent. Even though evidence of goitre may 
not be noticed, it is thought that iodine 
plays an important part in the nutrition of 
the animal body. In many instances hair- 
less pigs result from an iodine deficiency 
in the rations of pregnant brood sows. 

Salt is an important compound in the 
nourishment of all classes of farm livestock. 
It serves as a conditioner and tonic and is 
important in regulating body temperature 
and other vital activities. Salt should al- 
ways be easily available for animals; Ani- 
mals regularly accustomed to salt will not 
consume too much for their welfare. 

Many commercial mineral feeds contain 
certain conditioners, appetizers and so- 
called disease preventing materials. Con- 
ditioners have a place in a mineral mix- 
ture but appetizers and remedial materials 
do not. The natural demands for the vari- 
ous classes of nutrients should be sufficient 
to regulate the animals in their consump- 
tion without the spicing which an appe- 
tizer provides. 

Remedies for disease certainly have no 
place in a mineral mixture. Disease should 
be treated with a specific remedy, pre- 
scribed by one competent to diagnose and 
treat the disease from which the animal 
suffers. Nutritional diseases, however, can 
be prevented by proper attention to the 
constituents in the ration. 

It should be the chief concern of a min- 
eral manufacturer to provide the necessary 
ingredients in a ration for proper mineral 
nutrition at the lowest possible cost to the 
livestock feeder. 


eo—-- — 
@ STEPHEN ALBERTSON, Twin Valley, 
Minn., is now manager of the Twin Valley 
Grain Co. 

@ RUSSELL BAILEY, Nappanee Milling Co., 
Nappanee, Ind., has his chest in the air 
ever since Mrs. Bailey gave birth to a 
healthy baby boy November 9. 


CHAMBER OF COMMERCE 
BUFFALO, N. Y. 


CLO-TRATE PRODUCTS 


Fortified Cod Liver Oil & 
Vitamin A & D Feeding Oils 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 


Distributors of: 
Hubinger (Keokuk) 
Corn Gluten Feed 

Kellogg’s Hominy Feed 
Chenango Dried Whey 
Wheat Germ Oil 
Wheat Germ 


WRITE US FOR FURTHER INFORMATION 


BRANCH OFFICE 
MIDDLETOWN, N. Y. 


SUNSET BRAND FEED 
(an exclusively milk product) 


High in flavin, milk albumen, 
and milk minerals. 
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“You Name It--We've Got It” 
For a Complete 


Milk Feed Service 


SUPREME BRAND 
Dri 


ied Skim Milk 


Perfect Quality 


Priced Right 
SUPREME BRAND 


1 Condensed Buttermilk 


“The Genuine Condensed Buttermilk 
in the Yellow Barrel” 


SUPREME BRAND 
SUPREME BRAND 
1 Condensed Whey 
\ Eastern Seaboard Distributors for 


LACTO-G Dried Whey 


Write, Phone or Wire for 
Unusually Attractive Prices 


Horbort K. Clofine 


Philadelphia, Pa. 


Bulletin Building 


HAMMERMILL 
VERTICAL FEED 
MIXER CORN CUTTER 


AND GRADER 


GUARANTEED 


for YOUR PROTECTION 


@ Any machine you buy from the com- 
plete Kelly-Duplex line is bound to give 
you satisfaction. It is made and guar- 
anteed by a company that has been 
manufacturing dependable special and 
standard feed mill and elevator equip- 
ment since 1884. Kelly-Duplex equip- 
ment has rugged welded steel construc- 
tion; it will do the work better for great- 
er satisfaction, it is economical in pow- 
er consumption and reduces your shut- 
down time and repair expense. For those 
reasons hundreds of successful mills all 
over the country are en- 
joying better profits from 
Kelly-Duplex equipment. 
It will pay you well to 
get complete details. 


the Duplex Mill and Mfg.Co. 


Springfield, Ohio 
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F.M.R 


SEKRANS JR 


603 Metropolitan Life Bidg. 
MINNEAPOLIS, MINN. 


DRIED MILK 
MILLFEEDS 


Trade Mark Reg. U. S. Pat. Off. 


If You Build or Remodel Take Advan- 
tage of the Efficiency and Capacity 
Increases Which “Nu-Hy” Buckets 
Will Give You 
“Nu-Hy” Buckets will out-perform any 
bucket, size for size and transform your 
elevator leg into a smooth-flowing, money- 
making productive unit. 
Write for capacity analysis form No. 76 
No obligation. 


SCREW CONVEYOR CORP., 


"A" and "D" FEEDING OIL 
CONCENTRATE 


7 We have a cod liver oil 
Soe to fit your needs. 
CAS FIVE X BRAND — Guar- 
Rs anteed Vitamin D content 425 


A.O.A.C. units, and 3,000 U.S.P. 
units “A” per gram. A blend 
of cod liver oil, natural fish oils, and 
high vitamin liver oils tested on 
chicks and rats. 


WHITMOYER QUALITY COD 
LIVER OIL 


High quality “straight” cod liver oil of guaran- 
teed Vitamin “A” and “D” potency. STRAIGHT 
VITAMIN “A” AND “D” FEEDING OIL — 
Guaranteed 100 A.O.A.C. units “D” and 1,000 
U.S.P. units “A” per gram. 
FULL TRANSPORTATION iia ON 
5X AND 3X CONCENTRATE 
Write today for current prices or full information. 


WHITMOYER LABORATORIES, INC. 


Manufacturing Chemists, Box 14, MEYERSTOWN, PA. 


Write or Wire for Prices on 


DEMON 


Steamed 


Rolled Oats 


Pulverized Heavy White Oats 
Whole Oat Groats 

Feeding Oatmeal 

Steel-cut Oats 

Oat Groat Flour 

Steamed Crimped Oats 

5% Reground Oat Feed 


Des Moines Oat Products Co. 


Walter Berger, Pres. Des Moines, Ia. 
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@ STASCO MILLING CO., plant, White- 
ford, Md., was destroyed by fire Nov. 19. 
Loss was estimated at $70,000. 

-——¢¢ 
@ JOHN SANDERS, Toledo, Ohio, sales- 
man for Kaulbaum Bros., Carleton, Mich., 
died suddenly Nov. 27. Mr. Sanders was 


formerly connected with the Toledo Grain 
& Milling Co. 


@ E. H. FELTON & CO., Indianola, Iowa, 
is this month observing its 38th business 
anniversary. As a feature of the celebra- 
tion the firm is giving away a purebred 
Hereford heifer. Special half-page ads 
were also run in both local papers to ad- 
vertise the event and to invite the public 
to attend an open house at the feed plant. 


A GOOD CHOICE 


when thinking of reliable 


vitamin fortification of your 
poultry feeds... 


DEVOLD’S 
Vitamin A & D Feeding Oil 
“Standard” 1000 A/100 AOAC D 


147-P Varick St., New York, N. Y. 


» HAMMOND, IND. 
Screw Conveyors Elevator PEDER DEVOLD Olt COMPANY, INC. 


Employment Bureau 


A complimentary, confidential service — 
address your inquiries to The Feed Bag 


POSITIONS WANTED 


EXPERIENCED SALESMAN—Knows feed trade 
in East and Middle West. Excellent sales record 
and references. Has specialty feed and vita- 
min experience. Married. Refer to No. 9041, 
% The Feed Bag, Milwaukee, Wis. 


WHOLESALE FEED SALESMAN—Capable and 
well experienced having had own business. 
Also farm experience. Married, 41 years of age. 
a to No. 1041, “% The Feed Bag, Milwaukee, 

is. 


SALESMAN — Seven years’ sales experience 
calling on dealers, also establishing dealers. 
Reputation of being top salesman in organiza- 
tions where employed. Age 25, married, two 
children. Will work salary or commission basis. 
Refer to No. 1241, “% The Feed Bag, Milwaukee, 

is. 


SALESMAN—Good experience with nationally 
known feed firms, specialties divisions. 
furnish best of references. Refer to No. 4112, 
% The Feed Bag, Milwaukee, Wis. 


POSITIONS AVAILABLE 


RELIABLE FEED SALESMAN—Must be experi- 
enced. Exclusive territory on commission and 
drawing account basis. Good references re- 
quired. Refer to No. 941A, “% The Feed Bag, 
Milwaukee, Wis. 


OFFICE MAN—25 to 35 years, shorthand, typ- 
ing, some knowledge grain tariffs, feed sales 
work. Prefer man with some practical farm 
experience or with seed analysis experience. 
Lipscomb Grain & Seed Co., Springfield, Mo. 


EXCEPTIONAL OPPORTUNITY — Salary and 
bonus for salesmen who can qualify represent- 
ing well known manufacturer of dairy feeds. 
Middle west and eastern territories open. Refer 
to No. 1241A, % The Feed Bag, Milwaukee, Wis. 


e 
yes dinee! 
We carry the largest stock of 
ingredients in the Northwest 


Alfalfa Meal Cottonseed Meal 
Beet Pulp Distillers Grains 
Brewers Yeast Fish Meal 
Buttermilk Molasses (dried) 
Calf Manna Peanut Meal 
Charcoal Stimuflav (B & G) 


FEED SUPPLIES, Inc. 


West Allis—1637 South 83rd St. 
No. Milwaukee—3328 W. Cameron Ave. 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 


WISCONSIN TRADE 


Prices Right — Service Prompt 
TRY US 


“Keep ‘em Ylying” 


with 

YOUR 

ADVERTISING [& 
IN 

THE FEED BAG 


Broadway Press 


435 N. SECOND STREET 
MILWAUKEE, WISCONSIN 


Minnesota Girl Flour 
Good Bread Flour 


quality 


spring wheat flours 


A Complete Line of Mill Feeds 
Capital Flour Mills, Inc. 


Corn Exchange Bldg., Minneapolis 
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Cleaning 


Sie utmost caution must always be ex- 

it i in the use of steam for cleaning 
belting. Steam is an excellent cleanser for 
many purposes, that is true, but it must be 
remembered that many kinds of belting 
cannot withstand the high temperatures 
that go with steam. The temperature of 
steam at atmospheric pressure is 212 de- 
grees F. The higher the steam pressure the 
higher the corresponding temperature. 

212 degrees F. is too hot for most rubber 
belting. One prominent rubber belt manu- 
facturer states that his belting is not affect- 
ed by heat up to a temperature of 200 de- 
grees F. He states that where higher tem- 
peratures are to be encountered he should 
first be consulted. That is good advice re- 
gardless of the kind of belt. Even where 
steel chains are used one must be careful 
in high temperatures or lubrication difficul- 
ties will be experienced. Of course steel 
chains can be cleaned safely with steam. 

Balata belting is more sensitive to high 
temperatures than rubber. Its temperature 
should be kept down to less than 110 de- 
grees F. At 125 degrees balata gum can 
be moulded. 

According to one wel! known authority 
on the subject, oak tanned leather belting 
should not be subjected to a temperature 
higher than 115 degrees F., which means, 
of course, that oak belting should never be 


REPAIR BAGS 


It’s easy to coneie any feed, 
EN 
WHEN IT’S FULL. Just 
spread Tehr-Greeze Fabric 
Cement on the bag and on a 
patch. Press the patch in 
f place and the job is done. 
Will not wash, peel or tear off. 


TEHR-GREEZE 
FABRIC CEMENT 


This is the cement of a thou- 
sand uses. Bags, canvas, belts, 
tarpaulins, boats. suitcases, 
silks in flour mills, almost 
anything can be repaired with 
Tehr-Greeze Fabric Cement. 


Write for Trade-Prices 


VAL-A COMPANY 


3922 S. Wabash Ave. e Chicago, IIlinois 


The “BEST BUYS” 

Small’s Dehydrated Alfalfa 
Meals 

Stonemo Granite Grit 

Clear Quill Livestock 
Mineral 

Nopco A & D Feeding Oils 

WATERLOO MILLS CO 


Manufacturers and Wholesale 
Distributors 


by use of steam 
requires caution 


cleaned with steam. It can't stand it. Nei- 
ther should impregnated cotton belting 
be cleaned with steam because the steam 
will very likely wash out the impregnating 
compound. Without the compound cotton 
belting does not give satisfactory results. 
Stitched canvas belting should not be used 


in temperatures higher than 140 degrees F. 

This, then, does not leave many types 
of belts than can be steam cleaned with 
safety. As stated in the first sentence, the 
utmost caution must always be exercised 
in this connection. 


@ ALBERT CHARLSON, Lexington, IIl., 
manager of the Kemp Grain Co., was mar- 
ried Nov. 6. 


@ AMENDT MILLING CO., Monroe, Mich., 
which was partially destroyed by fire last 
January, has been rebuilt and was placed 
in operation last month. The formal open- 
ing was held Dec. 12. L. O. Bracy is presi- 
dent of the firm and Harry M. Logan is 
sales manager. 


Waterloo ... Phone 7756... Iowa 
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FOR POULTRY AND ALL LIVESTOCK 
MINERAL CONCENTRATE 


Here's a profit maker that no feed manufacturer can afford to over- 
look: 1600 lbs. calcium carbonate; 200 Ibs. salt (taken out of your 
stock); and 200 lbs. “Formula B’”’ makes 1 ton of your 
own brand complete mineral feed. 


OuTSsTANDING Ingredients in ‘Formula B”; four 
highly, quickly available phosphates; 3 rich blood building 
elements: Iron, copper, cobalt; Precipitated Manganese 
Carbonate; Irradiated Yeast, furnishes vitamins B-D-G: 
Stabilized Potassium Iodide; Anise for flavoring. Write quick for 


details. Free feed 
HERMAN NAGEL, Inc. @ 53 W. Jackson Blvd., Chicago, Ill. formula service. 


CORN - OATS - FEED BARLEY 
Poultry and Milling Wheat 


ANY GRADE... ANY QUANTITY... ANY TIME... 


Write or Wire for Quotations 


BUNGE ELEVATOR CORPORATION 


MINNEAPOLIS MINNESOTA 


FOR FEED MIXING 


- TANK CARS - BARRELS - DRUMS 
QUALITY AND SERVICE UNEXCELLED 
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Service department for our readers. 
Low Rates: 35c per line; minimum, 
four lines including heading. 


FOR SALE 

Two No. 4 Jay Bee Clement Special Mills 
direct connected to 100 H.P. motor. Bargain for 
quick sale. One 2S16 Gruendler with 50 H.-P. 
motor and one Miracle Ace direct connected to 
60 H.P. D. E. Hughes Company, Hopkins, Mich. 


FOR SALE OR LEASE 


Complete buildings for feed and seed busi- 
ness. acity 20,000 bu., 12 acres. Fine home, 
ideal location. L. A. Kimball, Rt. 1, Box 70, 
Lake Geneva, Wis. 


ti 1 

Sell a new time-proven sales promotion plan 
to your present dealer customers. Liberal com- 
mission. Will not conflict with your present 
lines. In fact, will help build up sales on mer- 
chandise you are now handling. Write today 
for complete details. Premium Sales Co., 800 
W. Was 


NEW MILLS IN OPERATION 


The new $500,000 Red Comb Feed Mills 
located at Marine terminal, Wilmington, 
Del., were placed in operation Dec. 1. 
Completely modern in every respect the 
new feed plant is said to be as efficient as 
present knowledge can design. The plant 
at Wilmington will be used to supply Red 
Comb dealers in New England and other 
eastern states. Red Comb Mills has the 
same management as Hales & Hunter Co., 
Chicago, one of the oldest feed milling 
concerns in United States. The company 
also operates a plant at Kansas City, Mo. 


PURE OLD PROCESS 


LINSEED OIL MEAL 


A Suggestion—Write us today if interested. 
Either Prompt or Deferred Linseed Meal. 
Save Money. “Stand by Stan.” 


A. L. STANCHFIELD & CO. 


Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


ington St., Chicago, Ill. 
HEALTHY HENS ARE HEALTHY LAYERS 
Keep them healthy with UNIVERSAL YEAST 
added to your laying mashes. Free formula 


RICE LABORATORIES, INC. DASSEL, MINN. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed—has motor 
—latest style machine—used short time. Write 


CD-116, % The Feed Bag, Milwaukee, Wis. 
CORN CRACKER AND GRADER FOR SALE 


Cutter—grader—polisher—aspirator, one ton 
per hr. A-l condition, guarantee. Write CM-116, 
“% The Feed Bag, Milwaukee, Wis. 


HAMMER MILL FOR SALE 
Has 30 H.P. motor —used only short time. 
Like new. Bargain for cash. Write MM-116, % 
The Feed Bag, Milwaukee, Wis. 


W. 

Experienced feed salesman for territories in 
Wisconsin, Iowa, West Virginia, Virginia, Michi- 
on and New England. Men applying must be 
alien with territory to represent well known 
manufacturer. Salary, bonus arrangement. 
Excellent opportunity for those who qualify. 
Give full details, past experience in feed sell- 
ing. Write AFM-1241, % The Feed Bag, Milwau- 
kee, Wis. 


FEED MILL FOR SALE 
Wisconsin water power feed mill situated in 
one of the best poultry and dairying localities 
in the state. Property is unencumbered. Owner 
to retire only reason for selling. Write BCM-4112, 
% The Feed Bag, Milwaukee, Wis. 


BUSINESS FOR SALE 
Coal and Feed business in town of 2500 
population. Established 25 years. Must be sold 
to settle estate. meng 4 Robinson — Walton, 
Delaware County, New York. 


FOR SALE 

Grain elevator and coal business. Est. 60 
years. Has 24” Robinson mill, 1 ton mixer, 
established Murphy feed sales. 15,000 bu. grain 
storage. 9 cars coal storage. One-half block 
ground, trackage and residence. Town 3,000, 
N. E. Iowa. Sell because of health and settle 
estate. Write CM 125, % The Feed Bag, 741 N. 
Milwaukee st., Milwaukee, Wis. 


@ E. S. BAKER, Dousman, Wis., represen- 
tative for the Wisconsin Milling Co., is 
operating a resort at Potato Lake near 
Weyerhauser, Wis. He advertises fine fish- 
ing and hunting and completely furnished 
housekeeping cottages. 


FEED BROKERS 


As feed brokers we offer you 
reliable service on U.M.C. 
Calcium Carbonate, Mill 
Feeds, Oil Meals, Fish Meals, 
Packing House By-Products. 
Wire inquiries collect. 


United Feed Products 


Company 
205 W. Wacker Dr. Chicago, IIl. 


io 


Blue Ribbon Condensed 
Buttermilk an Skimmilk 


Manufactured by 


Merchants Creamery Co., Inc. 


Cincinnati, Ohi 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION CO. 


(At it since '92) 
Merchants Exchange 


Lo Mo. 
Board of Trade Bldg. ry 


St. 
Kansas City, Mo. 


Now! -Buy SUPERIOR’S -Pure 


Meat and Bone Scraps 
Digester Tankage 
Bone Meal—Blood Meal 


Superior Packing Co. 
St. Paul, Minn. 


Feeding Oat Meal 
Meat Scraps — Produlac 
Colloidal Phosphate 
Silmo — Cod Liver Oils 
North East Feed Mill Com 


MINNEAPOLIS MINN 


SOTA 


LEARY 


MINNEAPOLIS 


A FEED INGREDIENT FOR EVERY NEED e e 
WE SPECIALIZE IN 
TOASTED CORN FLAKES — TOASTED WHEAT FLAKES 
Made to Manufacturer’s Specifications 


CENTRAL FEED SUPPLY CO. 


327 S. LA SALLE ST., CHICAGO, ILL. 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


FORT-I-FY Your PROFITS with 


MARION, OHIO 


OLD FORT concentTRATES 


OLD FORT MILLS, Inc. 


FEEDS and 


HARRISBURG, PA. 


For better Hog and Poultry Feeds add 


PURITY YEAST 


High in Lactic Acid, Nicotinic Acid, 
Pantothenic Acid, 
Vitamin B,, boflavin, Vitamin G 


Write for Delivered Prices. 


PURITY YEAST CO., Esthervitte, 


SYNTHA-MIXER 


BIO-PHYL 
“MORE THAN VITAMIN CONCENTRATES" 


SYNTHA PRODUCTS 
E. E. FRITH CO., Dubuque, Iowa, Northern Distributors 
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Amburgo Corp 60 
Arcady Forms Milling Co 6 
Armour & Co 59 
Blatchford Calf Meal Co | 
Borden Company 18 
Broadway Press 66 
Bunge Elevator Co 67 
Calcium Carbonate Co 56 
Capital Flour Mills. 66 
Cargill, Inc. 5 
Central Feed Supply Co 68 
Cereal Grading 66 
Classified 68 
H. K. Clofine Co 65 
G. E. Conkey Co 34 
Corn Products Sales Co 61 
Dawe’s Vitamelk Co 58 
Denver Alfalfa Milling & Products Co .. 69 
Des Moines Oat Products Co........cceeseeeeeseeeee 66 
Peder Devold Oil Co. Inc 66 
Doughboy Mills, Inc 50 
Dreyer Commission Co. 68 
Duplex Mill & Mfg. Co 65 
Dupont Delsterol 30 
Feed Supplies, Inc 66 
Franke Grain Co 5 
Fredman Bag Co 64 
E. E. Frith Co 68 
Fruen Milling Co 63 
J. J. Gerber Sheet Metal Works...............0.0... 60 
Golden Eagle Milling Co 20 
Hiawatha Grain Co 68 
Hoosier Mineral Feed Co 46 
S. Howes Co 5 
Hubbard Milling Co 10 
T. E. Ibberson Co 35 
A. E. Jacobsen Machine Workg....................0+ 47 
Jersee Company 44 
Spencer Kellogg & Sons Co 41 
Kellogg Commission Co 69 
King Midas Flour Mills 72 
La Budde Feed & Grain Co 70 
Lapp Laboratories, Inc 57 
Larrowe Milling Co 15 
Leary Grain Co 68 
Limestone Products Co 24 
Marblehead Lime Co 61 
Mathieson Alkali Works 64 


Merchants Creamery Co., 
Milwaukee Christmas Greeting exe 
Minneapolis Christmas Greeting 
Morton Salt Co 


Murphy Products Co 71 
Herman Nagel, Inc 67 
Napthole, Inc. ...... 59 
National Distillers Products 38 
National Food Co 63 
National Molasses Co 67 
National Oil Products Co 16 
New England By-Products Co..........ccccscssssseeeee 39 
North East Feed Mill Co 68 
Northern Milling Co 70 
Northrup King & Co 53 
Old Fort Mills, Inc 68 
O & M Seed Co 43 
Oyster Shell peg Co 54 
Philip R. Park, 38 
Chas. Pfizer Co 56 
Pittsburgh Plate Glass Co. 44 
Premium Sales Co 27 
Purina Mills 55 
Purity Yeast Co 68 
Quaker Oats Co 48 
Reel Products Co 63 
F. M. Rosekrans, Jr 66 
Rowell Feed Supplies 5 
& Co 64 
Dr. Salsbury’s Laboratories 69 
Sargent & Co 8 
Screw Conveyor Co 66 
Sidney Grain Machinery 57 
Silmo Chemical Co 42 
Smith Agricultural Chemical Co.................... 45 
E. R. Squibb & Sons. 13 
A. L. Stanchfield Co 
Stone Mountain Grit Co 29 
Stratton Grain Co 62 
Strong Scott Mfg. Co 
Sunset Feed & Grain Co 65 
Superior Packing Co 68 
Swift & Co 62 
Tennant & Hoyt Co 69 
United Feed Products Co 68 
Val-A Company 67 
Vio Bin Corporation 52 
Waterloo Mills Co 67 
Werthan Bag Corp 70 
White Laboratories Inc 22 
Whitmoyer Laboratories Inc 66 


Firms that spend money to build good will are 
less likely to do anything that might nullify the 
effect of their advertising than firms making no 
such investment. It will pay readers to trade with 
The Feed Bag advertisers. 


HENS Need 
AVI-TAB. 


Here's What One Poultry 
Man Reports: 


“A poultry flock of 500 pullets, same 
hatch and laying about the same, was 
divided into two groups. 


field-fresh 


ALFALFA 
MEAL 


“In two months and 91/2 days the pullets 
receiving Dr. Salsbury’s Avi-Tab laid 
965 more eggs than the other flock. This 
brought us a net profit of $9.48 extra.” 


@ Recommend Dr. Salsbury’s Avi-Tab 
to your customers; you'll profit by show- 
ing them how to make more money. 
Write us for our special Avi-Tab Sales 
Plan. 


DR. SALSBURY'S LABORATORIES 
OHARLES CITY, IOWA 


Dt. Si 


The Denver Alfalfa 
Milling & Products Co. 


LAMAR, COLORADO 


Merchants Exchange 
ST. LOUIS 


IDEAL FLOCK CONDITIONER 


Order a Mixed Car of 
Golden Loaf Flour 
4 : (The Flour with the Vim and Pep left in) 
Bran ana Middlings 
5 (Higher in Protein) 
= 2 8 


TENNANT & HoytT Co. 


LAKE CITY, MINN. 


IF YOU NEED WHOLE GRAINS 
FOR FEED 


ASK FOR OUR DELIVERED PRICES 


BARLEY * OATS * CORN 


OFFICIAL WEIGHTS AND GRADES 


KELLOGG COMMISSION CoO. 


MINNEAPOLIS, MINN. 
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MORTON’S SALT 


I] 
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Highest Quality 


Prompt Service 


| 


= 
= 
— 
= 
i=) 
= 


MortTON SALT COMPANY 


MILWAUKEE WISCONSIN 


Good for man or beast! 


One of the few ingredients still left with a 
good amount of fat in it is JUMBO PEANUT 
MEAL. Minimum — 8% fat guaranteed. 


Made from the peanut kernel and the 
peanut skin — no shucks in JUMBO MEAL. 
To retain the natural taste and goodness 
of the peanut, the old process way of 
manufacture is used. Let us quote you. 


€ € 
Made right here in Milwaukee, the cradle 
of the brewing industry. 


Absolutely pure and _ unadulterated. 
Biological assays available to mixers and 
laboratories. 


134%2¢ per lb. in ton lots 
We pay the freight 


La Budde Feed & Grain Co. 


MILWAUKEE, WIS. 


700 


WISCONSIN 
DAIRY and POULTRY FEEDS 
Will Help Win This War! 
Quality-blended for “All Out Production” 


WAUSAU, WIS. 


In this emergency you will want 
QUICK, DEPENDABLE 
Mixed car service — try us 


NORTHERN MILLING CO. 


Since 1883 


WAUSAU * WISCONSIN 


Better Built Bags 


BAG FACTORIES - COTTON MILL - BLEACHERY 


TALK asout sacs! 


(Quoted from a Customer's letter) 


“We have received the shipment of.......... 
bags, which you printed for us, and 
they certainly are beyond our best ex- 
pectations. We think it is the prettiest 
bag we have in the house, and appre- 
ciate your pains in the matter, and 
wish to thank you for giving us such 
a nice bag.” 
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WERTHAN BaG CORPORATION 
NASHVILLE—NEW ORLEANS 


THE FEED BAG — December, 1941 
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TO REACH ALL-TIME 


There’s No Question About It! 


The Murphy Dealer who gets in and “pitches” can put away a a 
lot of good hard cash this season. Everything is in his favor. The | 
world needs food and MORE food. The government is pushing : 
for bigger and faster production. Newspapers and magazines are 
full of free publicity for Feed Men. Radio stations are broadcast- 
ing it near and far. Yes, sir—there has been no opportunity to 
compare with it in years. It's a “natural” for the dealer who 
handles a product that delivers the goods. 


MURPHY’S CONCENTRATES do deliver the goods! Farmers 
will buy and pay for Cut-Cost and Vig-O-Ray Concentrates be- 
cause these two great supplements fit hand-in-glove with their 


big crops of home-grown feeds. They make feeds go farther; help 
M j D D LE W ST cut feed-lot losses and furnish the extra vitamin, mineral and pro- 
tein substances animals need to put on fast, money-making gains. 


BRE T 


fied that you are selling the best that money can buy? 


It will pay you to find out! See what a Murphy Dealer Franchise 

can do for you NOW. Check up on it. See how easy you can add 

\ this fast-moving, widely-advertised line to your present line— 
without fuss or bother. 


WRITE TODAY for full information about how 
you can cash in with Murphy’s. Do it right NOW 


before you forget it! 
BUNS MURPHY PRODUCTS COMPANY 
CONCENTRATE Burlington, Wisconsin 
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Hoisum Dairy Rations 


MINNESOTA 


Pickaway Poultry Feeds 


MINNEAPOLIS 


KING MIDAS FLOUR MILLS 


King Midas Flour 
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